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Artistic Chinese Table Screens with White Jade Disks, in the Woodward Collection 
at the Brooklyn Institute of Arts and Sciences 
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[TX addition to the attractive designs and fine craftsmanship shown 
in these rings, you will find two other good selling points your 
customers will also appreciate. These rings will not cause annovance 
by rolling off the table. The monogram will always be uppermost. 
We illustrate here nine patterns and three styles. 
Illustrations 34 actual size. 
Ask our salesmen to show you samples of these rings. Prices sub- 
ject to Jewelers’ Circular key. 


Alvin Mfg. Co. 


Sag Harbor, N. Y. 


NEW YORK CHICAGO SAN FRANCISCO 
52 Maiden Lane 10 So. Wabash Ave. 140 Geary St. 
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Report of Special Agent Halsey on Emerald Mining in 
Colombia. 
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PECIAL Agent Frederic M. Halsey has 
5 submitted a report to the Department 
of Foreign and Domestic Commerce, 
Washington, D. C., on emerald mining in 
Colombia. He says: 

“The emerald-mining indusctry in Colom- 
bia dates its origin along before the Con- 
quistadores of Spain turned their eyes 
toward the Western World. When Bogota 
was first settled in 1534 the Spaniards 
made every effort to discover the location 
of the emerald deposits which were known 
to exist not many miles from the settle- 
ment. Their endeavors were long frus- 
trated by the opposition of the powerful 
Indian tribes of the district. Finally, how- 
ever, in 1594 mining operations were be- 
gun, the work being carried on wholly by 
Indian slaves. Great treasures were taken 
from the district during the Colonial period, 
a very large portion of the revenues go- 
ing to the Spanish Crown. 

“A number of mines were worked by 
private interests during the first 30 years 
of the Republic, and fair results were ob- 
tained. In 1848 the Colombian Congress 
decided that thereafter all emerald min- 
ing would be carried on under the super- 
vision and for the-benefit of the Govern- 
ment, profits to go into the National treas- 
ury. This state of affairs continued until 
1908-9, when a British company obtained 
a concession to develop an extensive area. 
The company was provided with a fair 
amount of capital and carried on consider- 
able development work, but without much 
success. The enterprise struggled along 
until 1914, when it was deemed advisable 
to wind up the company’s affairs, The 
mines were taken over by the Government 
under judgment for £250,000 ($1,216,625), 
and the shareholders received back a por- 
tion of their investment. Since the out- 
break of the war in Europe and the con- 
sequent cutting off of the principal mar- 
ket for the gems operations have been con- 
fined by the Government to the mainten- 
ance of the property. 

“Information at hand is of too vague a 
character to enable the expression of any 
Opinion concerning the advisability of an 
American company taking over the prop- 
erty. Nothing should be done without 
thorough investigation and ample capital. 
The latter is particularly necessary owing 
to the fact that exhaustive searches, neces- 
sitating much unproductive labor, must be 
made in order to discover productive 
formations. Furthermore, the mines are 
difficult of access, being three or four days’ 


journey by mule back from the nearest 
railway. The emeralds are then sent 
through Bogota over the long and expensive 
rail and water routes to the world’s markets. 

“Colombia ~is the. chief emerald-pro- 


_ducing country, the output in a normal 


year amounting to about 800,000 carats. 
That the industry is likely to long continue 
a source of wealth to the Republic is in- 
dicated by the fact that, in addition to 
the already developed field, two new de- 
posits have been located. However, these 
deposits (at Cosquez and Somondoco) are 
at present inaccessible owing to transporta- 
tion difficulties. At least one of the newly 


‘discovered fields is as rich as the Muzo 


deposit now being worked.” 








Egyptian Jewelry 


Most of the designs we meet with in 

civilized races of later dates, we find 
already anticipated in the work of the 
Egyptians. As a characteristic, we may 
recognize, in the latter, a tendency in addi- 
tion to the simple purpose of adornment, 
to introduce various other motives of an 
allegorial and emblematical character, for 
which the realm of Egyptian mythology, 
with its innumerable symboltical signs and 
animal forms, supplied abundant incentive. 
To this tendency to make the jewel at the 
same time an amulet, a charm that would 
bring good fortune and avert evil, may be 
attributed the frequent occurence of the 
scarab, the beetle that: was the symbol of 
immortality, the one-head of Apis, the 
winged snake, the vulture, fish, the bee 
and a great many other representations of 
animal. life. 

Color-plays a very impestant part in 
Egyptian trinkets, says F. Luthmer in Gold 
and Silver. Highly developed skill in cel- 
lular or cloisonné enamel work as well as 
the employment of small pieces of glass, 
set between gold wires, are quite common. 
Colored stones and their imitations, in 
paste, are frequently used, but almost in- 
variably in cut form. Filagree and little 
ball work, also find suitable employment. 
The articles of jewelry are repoussé in 
sheet gold of extraordinary thinness; in 
the case of designs, where, as in neckchains 
and the like, frequent repetition occurs, 
mechanical production in matrices is not 
unlikely. 

As far as the principal forms of Egyp- 
tian jewelry ‘are concerned, pendants are 
often combined with ring ornaments. This 
is particularly the case with neckchains, 





which appear to play the leading part, as 
they are missing from few burial places. 
The frescoes (See Prisse d’Avennes, Mon- 
ument égyptiens, Paris, Didot) furnish 
evidence of the general prevalence of.this 
style of jewel, which ranges from a simple 
chain to a full collar design. Most com- 
mon is the chain formed of similar, con- 
secutive members, interspersed, at regular 
distances, with pendant forms. These are 
often made, in rhythmic alteration of 
gold and cut stones; the enclosure of these 
pendant features between two rows of 
pearls, also occurs. Where the neck-chain 
assumes the form of a collar, no certain 
conclusion can be reached in regard to 
the material; in many instances it may con- 
sist of fabric or leather, with embroideries. 
The introduction of gold and stones, per- 
haps mounted on a gold weave,. after the 
fashion of similar pieces of jewelry peculiar 
to the northern renaissance, is also to - 
surmised. 

The peculiar, strictly characteristic orna- 
mentation of the Egyptians, that is to say 
the different charming applications of the 
open and closed lotus flower, finds here its 
most beautiful utilization. Among other 
ring ornaments, the head-band must be 
mentioned, which exists in the most varied 
forms as a smooth metal circlet, or of con- 
secutive flower-like shapes, very frequently 
in the case of persons of royal blood, em- 
bellished with the symbolical figure of the 
ureus snake. In such cases, the employ- 
ment of enamel or inset glass paste, is 
quite common. Other peculiar headpieces: 
and crowns belong rather to the costume 


. than in our field. The use of the arm-ring 


seems to have been no less customary. We 
find them as smooth circlets, also embel- 
lished in distinct belts with enamel orna- 
mentation, also frequently showing the 
favorite allegorial animal figures in varying 
arrangements. Of the fingér-ring, which in 
this case, in its original significance, was 
less ornament than a symbol, much has 
been written in special articles. The ear- 
rings must be regarded as the chief hang- 
ing ornament, which originally were of 
the simplest form and later of more elabor- 
ate design. 

All the original pieces of Egyptian jewel- 
ry that have come down to us, have been 
as stated above, found in graves. Inas- 
much as for this reason their age could 
not, in every instance be accurately deter- 
mined, it is on the other hand surmised 
that we are dealing only with an inferior 
grade of jewelry, made after the style of 
that worn by the living person, for funereal 
ornaments. The thinness of the gold, a 
certain conventional workmanship in many 
of these pieces, the absence of precious 
stones and their replacement with glass 
paste, all speak in favor of such a supposi- 
tion. 
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The movements in these knives are made of the 
famous Wostenholm IXL steel, of which there is none 
better; the mountings are 14k green gold and the 
workmanship and finish are of the Larter standard. 
Surely this is all that need be said about them, 
excepting that the prices are very moderate, con- 
sidering the quality of the completed article. 

We have added to our line some new and attractive 
patterns. Hereafter when you need 14k gold-mounted 
pocket knives, remember we are the headquarters 


for them. 


acuresxte  PARTER & SONS 


Jewelers Bldg. 


San Francisco, Co. 21-23 Maiden Lane, New York 
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The Production of Precious Stones for the Year 1916 





Compiled by George Frederick Kunz, Ph. D., A. M., D. Sc., for “Mimeral Industry” 
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(Continued from issue of October 3.) 
DIAMONDS (Continued). 

“South Africa—The total value of all 
the diamonds found in the territory of the 
Union of South Africa, from the earliest 
date of existing records down to Dec. 31, 
1915, is stated in an official report as 
follows :° 


Value. 
Province Pounds Sterling Dollars. 
Transvaal ..-..---- £18,392,609 $89,385.164 
Cape wscceeeeerees 138,024,967 670,801,340 


Orange Free State 13,325,702 64,762,912 





£169,742,678 $824,949,416 
“In 1916 the total production of diamonds 
in the Union of South Africa was as fol- 
lows in the different diamond-producing 
States : 








Carats. Value. 
Transvaal ....ccecee 615,209 £933,643 
Cape Colony ...... 1,510,756 4,057,928 
Orange Free State.. 220,365 736,820 

2,346,330 £5,728,391 
Totals for 1912.... 5,071,882 £10,061,489 
Totals for 1913.... 5,163,547 £11,389,807 


“This shows a return in some slight meas- 
ure to normal conditions, the prices being 
relative higher than before the war. Fig- 
ured at £41 = $4.865, the value for 1916 
would be $27,868,623, or $11.88 per carat. 
For 1912 the value would be $48,949,144, or 
$9.65 per carat, and for 1913 we would have 
$55,411,411 as the value of the total product, 
making a price of $10.73 per carat, more 
than a dollar less than in 1916. 

“The export tax on diamonds passed by 
the Parliament of the Union of South Af- 
rica is graduated in accordance with the 
average percentage of profit realized by 
each exporting company during the three 
years preceding Aug. 4, 1914. Should the 
percentage of profit not exceed 35 per cent. 
no export tax is imposed, but when it is 
greater an export duty of % per cent. is 
levied for every 3% per cent. of profit until 
the profit reaches 42% per cent., when the 
maximum duty, 5 per cent., is imposed. At 
the last annual meeting of the shareholders 
of the Jagersfontein Co., Chairman Harris 
announced that no duty could be charged 
against this company, as the average profits 
during the three years mentioned were only 
32.94 per cent. 

“The refusal of the British Government 
to allow the mining companies to secure 
dynamite under what is known as “Report 
A,” which allows as much as may be re- 
quired, has contributed to check operations 
to a considerable extent, so that the mines 
toward the end of 1916 were only producing 
about 27 per cent. of the average output. 
Of course, the intentional limitation of the 
mining on the part of some of the com- 
panies is another important cause of less- 
ened production. 

“The pooling of all the South African 
diamonds recently arranged by S. B. Joel, 
and the arrangement by which the product 


of the Premier mine is in future to be sold’ 





*Union of South Africa, Department of Mines 
and Industries. Annual Report of the Government 
Mining Engineer, Pretoria, 1916. 


by the London Diamond Syndicate, give a 
firm basis to the policy of co-operation that 
was initiated some time since between the 
two great diamond companies of South 
Africa. 

“The alluvial diggings of the southwest- 
ern Transvaal produced more diamonds in 
1916 than in 1915, the value of the stones 
showing a larger increase than the number 
of carats found, as appears from the fol- 
lowing table giving the returns for 1911- 
1916, as well as the value per carat in each 
year, in United States currency at $4.865 
= £]., 











Value 
Year. Carats. Value. per Carat. 

ee 37,861 $967,327 $25.55 
oo Se 79,079 1,881,140 23,79 
SRG Hi-cceees 81,943 2,055,927 25.09 
eee 35,644 686,675 19.26 
a aa 29,920 573,180 19,22 
i 43,170% 1,151,720 26.68 
Pe cae 307,617%4 $7,315,969 $23.80 


“The low average prices for 1914 and 
1915 reflect the temporary depression of 
values to which most of the diggers were 
forced to submit, as they could not well 
afford to hold their diamonds until a re- 
covery of the market. 

“Work in the alluvial deposits of the 


South African Union has been very active 


in the past year, five or six mines in the 
Orange Free State having produced a total 
value of £723,453 in diamonds, or $3,519,600, 
the average per carat being $16.05. The 
Vaal River diggings furnished 167,620 car- 
ats with a worth of £948,571, or $4,592,788; 
this amount has been exceeded in only two 
of the previous years, and gives a carat 
value of £5 13s. 2d. or $27.53, while at the 
prices ruling in 1914 or 1915 the carat was 
worth only about £4 or $19.46. Another 
productive district in this field wag Barke- 
ley West, where 82,968 carats of diamonds 
were produced, the value being £554,896 
($2,699,569), the single carat being there- 
fore worth £6 13s. 9d. or $32.54. Lastly 
from the new fields of Klerksdorf came a 
quarter of a million carats valued at £5 6s. 
a carat or $25.78." 

“One of the late developments in South 
African diamond mining has been the open- 
ing up of fields in the Theumissen district 
by the Compound Mining Syndicate, Ltd. 
As a result of prospecting operations here 
a parcel of diamonds weighing 250 carats 
has been shown. A new company, named 
New Compound Diamonds, Ltd., is to be 
formed to acquire the assets of the com- 
pany named above, and carry on its work.’ 
Another new exploitation is that of the 
Aliwal Diamond Prospecting Syndicate, 
Ltd., which owns rights on two farms situ- 
ated south of the Orange river. The pros- 
pects here are said to be very promising. 
The company is registered as a.limited lia- 
bility corporation with a capitalization of 
£5,000, and active operations are likely to 
be soon begun. 





1Eng. Min. Jour., June 9, 1917. 
2So. Afr. Min. Jour., July 8, 1916. 
8ldem, Oct. 28, 1916. 


“A new diamond corporation, the Mon- 
teleo Diamonds, Ltd., has recently been 
registered in South Africa, in the Orange 
Free State, with a nominal capital of £45,- 
000. The issued capital is £22,078 and the 
working capital £6,328, leaving a reserve 
capital of £22,922. The company’s property 
consists of an option to buy 200 morgan 
(about 422 acres) of the freehold farm 
Erfbloem No. 712, District Winburg, 
Orange Free State. The sum or £15,000 in 
cash for the right and option to purchase, 
was to be provided by the issue of 15,000 
shares, 750 shares serving as part considera- 
tion for an extension of the option for one 
year. 

“Although as yet only 12 claims of the 
Monteleo diamond property have been 
stripped of overburden, the chairman of 
the company believes that the diamantifer- 
ous area equals at least 40 claims. A test 
washing of 2,000 loads yielded the high 
average of 20 carats to the load, the stones 
bringing over 70s. per carat. The installa- 
tion of adequate machinery for speedily 
stripping the mine will soon be accom- 
plished. The discovery of a single gem of 
unusual brilliance and purity has been an- 
nounced, without, however, any informa- 
tion regarding its exact weight.‘ 

“In the 28th Report of the De Beers Con- 
solidated Mines, Ltd., for the year ending 
June 30, 1916, clear evidence is given of the 
bettering conditions that now obtain in this 
great South African diamond field. While 
in the year ending June 30, 1915, the re- 
ceipts from diamonds sold, less the decrease 
in stocks taken at cost of production, 
amounted to but £574,398, the figures for 
1916 are £2,142,092, nearly four times as 
much. Since the decrease for the year in 
diamonds unsold, at cost. amonnrs to £502,- 
255, the amount actually 1_ceived from the 
diamond sales was #£2,644,347. Adding to 
this ‘interest and dividends on_ invest- 
ments,’ £130,078, ‘net revenues from rents,’ 
£2,941, ‘revenue from other sources,’ 
£22,671, and the previous balance of £289,- 
264, we have a total revenue amounting to 
3,089,301. Against this must be set the 
following expenditures: Mining expendi- 
ture during period of production, £395,850; . 
expenditure on farms, Kimberley-Alexan- 
dersfontein tramway and charges, including 
donations, £145,932; interest on company’s 
4% per cent. South African Exploration 
debentures, and on capital of leased com- 
panies, £169,890; sinking fund for repay- 
ment of debentures, £72,893; mining profit 
tax, estimated, £150,000; British income 
tax, £9,136; expenditure consequent upon 
the war, £316,660; total, £1,260,461. This 
leaves a balance of £1,828,840. Preference 
shareholders received out of the balance the 
dividend of 10s. per share due for the half 
year ending Dec. 31, 1914, and a dividend 
of 20s. per share for 1915, representing 
£400,000 and £800,000, together £1,200,000; 
the balance, £628,840, was carried to the 
next year. 

“The first dividend declared on the de- 
ferred (common) shares of the De Beers 
Consolidated Mines, since the beginning of 
the war, has been announced for the year 
ending June 30, i917. It will be 40 per 
cent., a dividend as large as has ever been 
declared at one time. The directors have 


‘So. Afr. Min. Jour., Jan. 27, 1917. 








54 THE JEWELERS’ CIRCULAR-WEEKLY October 10, 1917, 



































SCRA SoU PRK ESTABLISHED 1068 NGS 





Diamond 
| Ciutting 
Works 





Stern Bros. & Co. 








OFFICES 


. 68 Nassau Street, New York 
31 N. State Street, Chicago 
10 Tulp Straat, Amsterdam 










: CUTTING WORKS 


Most Modern and Complete 
136-146 W. 52nd St., New York 





teat 7 
aver 
“a nH ' 
oe + 4 bee + 
ve if " ate 
aa eon wy “il 
wren sore “te 
re "or vary * 
yee a4, ‘4 
. A rere Sr? 
7 7 "ne 3 
é ‘ 
' » { \ 
’ 
o ” \ 
; “] .s . 
wel td, 4 
‘AY ~ Copy * 
B ihe iy 
~e ’ +4 
pat ’ {] Sate 
FS Hoe r) "are 
Ka ; s 
a 
4 —~ geese! 
. sf 
eee ’ 
8 
A. : 
- 
a’ 
=8f- 


















































S38 











ae Peer 
se * 





: im AY = | 24 | 2 AT ‘ | — é38i). os MST A 
<-@ BK eYO Woe ESTABLISHED 18683; Cm e Ga Dep. 































/ / 

vaeeeer 
eemeee 
seearee 





























October 10, 1917. 


also voted the sum of $125,000 for the Brit- 
‘sh Red Cross funds and the same sum for 
those of the French Red Cross. That the 
company is now able to disburse so large a 
dividend, amounting to $5,000,000, forcibly 
ilustrates the recovery of the diamond in- 
dustry, mainly due to buying for the United 
States. 

“The following figures give the stocks 
of blue ground and lumps on the floors of 
the respective mines, on June 30, 1916: 





Loads. 
Whe TECTS 2c ccc ccccccccccccesccece 48,396 
Wesselton ...--eccerccccecccccees 2,607,097 
Maltfontein ..cccccccccccssccceces 2,379,211 
Dutoitspan .....eccecccesccccceees 4,594,272 
66 06s eC eeeeuresauenneees 9,628,976 


“To the prospective yield of this dia- 
mond-bearing material must be added the 
stock of unsold diamonds on hand, worth 
at cost of production, £648,734, and mar- 
ketable at a much higher figure. 

“The gradual resumption of operations 
at the De Beers mines is reflected in the 
following figures for the years 1913-1914, 
1914-1915, and 1915-1916. In 1914-1915 
work was done only from July 1 to Aug. 8, 


1914: 


— = 
— 


Loads of Blue 


THE 


DE BEERS AND KIMBERLEY MINES 
Loads of Blue 
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DE BEERS MINE 
Carats per 100 Loads of Blue Ground on the 
Loads. Value per Load. Flyoor at Close of Year, 
1913—1914 36 29s. 1.28d. 48,396 
Seen; ...” c'vedbeosd cn cious 06 deaeetns ees 48,396 
S9BS-IF8G 5 te two teh ccnndeoes bce Sadeuten eee dada 48,396 
WESSELTON MINE 
1913—1914 28 12s. 9.33d. 3,450,638 
1914—1915 26 9.29d, 3,448,845 
1915—1916 26 11s. 5.8d. 2,607,097 
° BULTFONTEIN MINE 
1913—1914 38 15s. 6.38d. 3,095,893 
1914—1915 35 11s. 9d. 3,138,321 
1915—1916 40 15s. 11.6d, 2,335,266 
DUTOITSPAN MINE 
1913—1914 | 21 17s. 7.87d. 4,358,185 
1914—1915 20 13s. 8.45d. 4,341,900 
1915—1916 19 17s. 3.48d. 4,233,303 
No. 2 main rock shaft......ceceee 1,667 Dutoitspan between 750-ft. and 
Bultfontein. Speen. OWNER «once sews dkdeoes 25,000,000 
No. 1 main rock shaft..........<- 708 
No, -2 wmumin. rock Ghafis...cccedece 1,715 BORER: 2 6s in cddvgnd-ted cabinets 69,000,000 
eg ; eer none “This makes a grand total of 112,915,000 
oO. main rock shaft....ccccccece , . . ; . 
No. 2 main rock shaft......cccece 768 loads in sight and estimated, the diamond 


“The only development work for the year 
1915-1916 was at the Dutoitspan mine, 
where 931 ft. of tunnels were driven in the 


Carats of Diamonds Selling Value 


Ground Hoisted. Ground Washed. Found per Carat. 

1913—1914 None 75,815 27,3464 80s. 10.21d. 

1914—1915 None None None None 

1915—1916 None None * None None 
WESSELTON MINE 

1913—1914 2,373,522 2,083,352 593,305 45s. 7.62d. 

1914—1915 217,483 219,276 56,3594 37s. 7.13d. 

1915—1916 43,586 885,334 227,914% 44s. 2.31d. 
BULTFONTEIN MINE 

1913—1914 2,279,838 2,069,552 785,510%4 40s. 10.47d. 

1914—1915 256,950 214,522 76,084 33s. 6.86d. 

1915—1916 60,997 864,052 342,676% * 39s. 11.09d. 
DUTOITSPAN MINE 

1913—-1914 2,513,469 2,412,679 497,459 84s. 0.9d. 

1914—1915 264,039 260,024 55,609%4 68s. 6.25d. 

1915—1916 None 108,597 20,740% 91s. 0.26d. 

GRAND TOTALS FOR ALL MINES 
1913—1914 7,166,829 6,641,398 1,903,621% 
1914—1915 738,472 693,822 188,053 
1915-—1916 104,583 1,857,983 591,331 


ee - ——____— ——EE 


“It will be noted that while but little 
additional blue ground was hoisted, nearly 
three times as much was washed in the year 
1915-1916 as in the short working period 
of the previous year. Thus the diamonds 
recovered came almost entirely from the 
ground already on the floors. This is 
shown in the number of loads, excluding 
lumps, on the floor at the close of the three 
years. The number of carats found in the 
loads washed, and the value per load, are 
also given, the latter figures depending, of 
course, not only upon the quantity of dia- 
monds recovered, but also upon their value 
in each year. (See table at the top of the 
second and third columns. ) 

These figures show the quick recovery of 
the diamond market from the temporary de- 
pression in the first months of the war. 

The depths of the various shafts remain 
unchanged, as follows: 


De Beers: Feet. 
re Ce . . . fc aGetads onoseeenen 2,640 
a a errr rT Tree 1,728 

Kimberley: 

Main rock Shaft.....ccccccccvccece 3,601 
ee POPES PEP eee 1,009 

Wesselton: 

No. 1 main rock shaft..........-- 1,119 














rock, and 44 ft. of passes sunk in the rock. 
The number of natives employed on July 
1, 1915, was 1,249, and on June 30, 1916, 
6,656, an increase of 5,407 for the year. 
The white employes numbered 726 men 
and 42 lads, July 1, 1915, and on June 30, 
1916, 1,306 men and 97 lads, an increase 
of 580 men and 55 lads. This excludes the 
526 white employes who were on active 
military service. From July 1, 1916, all 
employes have been in receipt of full pay. 

“The blue ground in sight at the different 
mines of the De Beers Consolidated Co. on 
June 30, 1916, was as follows: 





Mine. No. of loads. 
De Beers, above 2,040-ft. level...... 2,750,000 
Kimberly, above 3,520-ft. level..... 2,000,000 
Wesselton, above 980-ft. level...... 15,738,000 
Bultfontein, above 1,000-ft. level...10,182,000 
Dutoitspan, above 750-ft. level..... 13,245,000 

DE | 644s usdvedaeessanteeeun 43,915,000 


“Additional, estimated, quantities of blue 
ground were: 


Mine. No. of loads. 
Wesselton between  980-ft. and 

. SE. So accent peiieieeds 22,000,000 
Bultfont@éin between 1,000-ft. and 

1,600ft. Teeete sos ive cede ewoseds 22,000,000 


content being, on the basis of the latest re- 
sults, about 32,000,000 carats, worth in the 
neighborhood of $400,000,000.” 


(To be continued.) 








SALESMAN’S TRUNKS ROBBED 





Police Arrest Two Men Who Are Accused 
of Theft from Trunks Left in To- 
wanda, Kans., Jewelry Store 


Avucusta, Kans., Oct. 3.—The police 
have arrested Guy Miner of Augusta and 
Charles Ard, a Towanda jeweler, in con- 
nection with the $2,500 robbery at Towanda 
two weeks ago when Herman Jehle, sales- 
man for the Woodstock-Hoefer Watch & 
Jewelry Co., Kansas City, Mo., had his 
trunks robbed when he left them in Ard’s 
store over night. 

The police of several cities and a num- 
ber of free-lance detectives have been 
working on the case but not the slightest 
clue was found until a pretty Augusta girl 
was seen wearing an expensive necklace 
which corresponded to one of the stolen 
articles. She told the police that it had 
been given to her by Miner. 

After some questioning the police report 
that Miner confessed. According to the 
police he had gone into the Ard store to 
buy some earrings for a young woman 
while Jehle was there. It is alleged Ard 
told Miner to come back later and pro- 
posed that Miner rob the ttunks and also 
take some articles from Ard’s stock to 
divert suspicion. Ard, so it is charged, 
gave Miner the keys to the store and told 
him to throw them into the street when 
he was through with them. 

The police report that the loot was dis- 
covered, most of it in Miner’s room and 
some in a tin can in a trash heap in the 
rear of the Ard store. The following 
articles were recovered: 10 diamond la 
Valliepes, six necklaces, 32 cameo breast 
pins, six cameo scarf pins, two diamond 
set breastpins, 32 cameo rings, two gold 
knives and chains, 135 gold rings, one gold 
locket, and 30 diamond rings. 








William Shenkman has opened a store at 
313 Main St., Coatesville, Pa. 
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The two words “TORSCH” 
and “DIAMONDS” are in- 


separable in the minds of 
those in the Trade who know 


the value of the LORSCH 
SERVICE and the attractive 
offerings always to be found 
at this house. 


Lorsch Service Means 


“Just what you want 
Just when you want it 
Just as you order it.”’ 


PROVE IT BY ORDERING, 
AND YOU'LL BECOME A 
PERMANENT MEMBER 
OF OUR TRADE FAMILY. 


Albert Lorsch & Co. 


New York: Lorsch Building, 37 Maiden Lane 





Providence, R. I., 131 Washington Street 




















October 10, 1917. 
HOLD F IRST FALL MEETING 





Members of Retail Jewelers’ Association of 
Greater New York and Vicinity Elect 
Officers and Discuss Trade Matters 


Members of the Retail Jewelers’ As- 
sociation of Greater New York and 
vicinity held their first Fall meeting for 
the season at Peck’s Restaurant, 142 Ful- 
ton St. Manhattan, last Wednesday night. 
The meeting was preceded by an informal 





EMIL KOHN, AGAIN ELECTED PRESIDENT. 


dinner during which the members entered 


into a discussion of conditions in the 
jewelry trade. 
Directly following the dinner M. L. 


Ernst of counsel for the association, and 
the guest of the evening, discussed brief- 
ly the new war tax bill. At the conclusion 
of his address he answered many ques- 
tions bearing on the subject. 

In taking up the regular order of busi- 
ness President Healy announced that the 
membership of the association showed a 
fair increase, with a loss of but two mem- 
bers, both of whom had retired from busi- 
ness. President Healy's address  fol- 
lows: 

ADDRESS OF PRESIDENT HEALY. 


‘One year ago you honored me by electing me 
to the office of president in this association, and 
today I respectfully submit the following report 
of the activities of this body: 

We have enjoyed a fair increase in membership. 
Two members have fallen from our ranks by 
resignation. Our worthy secretary, Ernest Cash- 
more, is now a resident of New Jersey, and from 
last reports out of business. His arduous but 
pleasant duties were ably taken care of by our 
ever-cheerful vice-president, Henry A. Smith. 

Post-sackett, chairman of the Entertainment 
committee, tendered his resignation on account of 
retirement from the silver business,—his duties 
were assumed and discharged by Mr. Joyce, Jr. 
Every member who has been present at out meet- 
ings or banquet and tasted of the treat provided 
for mind or palate will testify to the good work 
done by Mr. Joyce’s committee. 

In constructive work, Emil Kohn has repre- 
sented this association in the splendid work exe- 
cuted by the Vigilance Committee in having the 
levy of a war tax of 5 per cent. on retail jewelry 
stocks averted, a difficult task, the accomplishment 
of which was made possible through the untiring 
effort and skill of our attorney, Morris Ernst. 

I shall speak briefly of the work done against 
fraudulent and misleading advertising to which 
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this association called the attention of the national 


* association, 


To Emil Kohn’s and Mr. Ernst’s fine work 
relative to the Stamping Law. 

To our co-operation with kindred organizations 
in forming the Jewelers’ Co-operative Bureau, a 
body that is working shoulder to shoulder with the 
Police Department and proving effective in re- 
storing stolen property, and making it harder for 
the criminal to ply his nefarious calling. 

To a set of resolutions drafted by our counsel 
and sent to Mayor Mitchel, relative to above men- 
tioned co-operation, and the Mayor’s cordial re- 
sponse, expressing appreciation. 

Our old enemy, the retailing wholesaler, has 
not been forgotten, but further than considering a 
recommendation, nothing has been done. This 
recommendation embraces a plan whereby the 
wholesalers and jobbers may be listed, and under 
each firm name a record tabulated showing whether 
they sell at retail, what discount they allow, and 
the general method of doing business, etc. This 
list to be available only to members of our associa- 
tion. 

This association has had the high honor of 
contributing in the personage of Edward Huf- 
nagel, a successful candidate for the office of 
president of the New York State Retail Jewelers’ 
Association. Our Edward broke some records as 
a convention chairman, and with a hard working 





HENRY HEALY, RETIRING PRESIDENT. 


committee carried his plans to a finish that was 
superbly creditable and financially safe. His 
work reflected much of the system that he told us 
about in his talk delivered on “‘System and Sales- 
manship in Business,” at one of our meetings. 

So much for our membership. From the outside 
we have enjoyed helpful addresses from men in- 
terested in our work and welfare. 

Col. Shepard talked of association work and its 
benefits. Mr. Fogelman gave us an example of 
rapid-fire business oratory. Harry C. Larter in- 
formed us of the progress of the Jewelers’ Pro- 
tective Bureau, so eloquently that we opened our 
treasury to that organization. E. J. Coote, retail 
jeweler of Sydney, Australia, delivered an address 
and we all admired his candor. 

Charles T. Evans and Mr. Brook, respectively 
president and vice-president of the A. N. R, J. A., 
spoke of the progress of association work in the 
United States; while Eugene Tanke, past presi- 
dent of the New York State association, shed light 
on various sides of the jewelry trade. 

In the name of the association I offer thanks to 
these good friends. 

I personally thank Henry Smith for so capably 
doing the work of two offices, and our genial 
treasurer, Wm, McDougal, for so safely guard- 
ing our treasury. My gratitude is also extended 
to the board of directors and chairmen of com- 
mittees for their excellent support, to the members 
who have shown so much loyalty by faithful at- 
tendance at meetings, and to our counsel Messrs. 
Greenbaum Wolfe and Ernst, for their guidance. 

And now I extend a hearty welcome to the in- 
coming board of officers. May the good work of 
the association prosper; may its membership in- 
crease, and its zeal for good work be stimulated. 
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Emil Kohn offered a resolution increas- 
ing the dues to $5 a year and imposing an 
additional levy of $10 a year on all firms 
in the association whose annual sales are 
$100,000 or more. The resolution was laid 
on the table to be taken up at the next 
meeting. 

E. H. Hufnagel offered a suggestion for 
a letter to be sent to the jewelry trade. 
The letter was unanimously approved. It 
follows: 


BroTHer JEWELER: 

Many changes have taken place since the out- 
break of the war, which have affected the market 
price of articles of merchandise in which you and 
I are trading. 

Silver bullion has been climbing upward until a 
few days ago it reached the highest price it has 
attained in 30 years. 

I would strongly urge that you advance the 

selling price of your salable stock to conform with 
the cost of replacement which is based upon the 
last printed price sheets of the leading manufac- 
turers plus 10 per cent, 
If you, have any “dead” or “obsolete” stock that 
is occupying valuable space and tying up capital, 
send the same to your smelter or manufacturer 
so that it may be converted into cash or credited 
on account of merchandise. 

In most instances you will be able to dispose of 
old, flat silver to advantage now, and at the same 
time “clean house’ by eliminating all of the left- 
overs. 

Advance the price of all of your merchandise to 
present value. 

Remember, it is better to get a good slice out 
of the center of the mellon than to wait for the 
ragged edge. 

Faithfully yours, 
Epw. H. Hurnacet, President. 


The following officers were then elected 
for the ensuing year: President, Emib 

















GEORGE N. JOYCE, 


SECRETARY-ELECT. 


W. Kohn, who was president two years 
ago; vice-president, Henry <A. Smith; 
secretary, George N. Joyce, Jr.; treasurer, 
Wm. G. McDougal. 








Mabie Todd & Co., 15 Maiden Lane, New 
York, have originated a fountain pen for 
army use, known as the “Swan Safety” 
Military Fount-pen. Owing to the fact 
that bottled ink cannot be procured in the 
trenches, the firm has devised a pen that 
will carry a number of ink tablets, the ad- 
dition of water making a writing fluid 
quite as perfect as bottled ink. 
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HOLD SEMI-ANNUAL MEETING 


Members of New York Watchmakers’ So- 
ciety Elect Officers and Make Plans 
for Annual Entertainment 


| 


Members of the New York Watchmakers 
Society gathered on Tuesday evening, Oct. 

at their meeting rooms in Allaire Hall, 
192 Third Ave., New York, for the regular 
monthly meeting and the semi-annual elec- 
tion of officers, about 45 members being 
present. 

About 9 p. M. President Gustav Chyba 
called the meeting to order and the regu- 
far order of business was pursued. After 
recording secretary Otto F. Heller had 
read the minutes of the previous monthly 
meeting, which were unanimously adopted, 
the reports of officers, whose terms expired, 
were given. The annual report of the 
fnancial “secretary, John Schmid, showed 











GUSTAV CHYBA, PRESIDENT. 


that the society now has a membership 
of 76, which is an increase of two mem- 
bers within the last six months. An in- 
teresting phase of his report was that the 
society, on entering its 52nd year, has but 
one charter member on its roll, this char- 
ter member being Frederick Ruoff. Mr. 
Ruoff is 81 years of age and has yet: to 
miss a meeting of the society during its 
52 years of existence. A toast was then 
proposed to the health of Mr. Ruoff. 

The semi-annual report of treasurer 
Frank Knoll followed. This report showed 
an increase in the funds in the treasury 
in the past six months, and it also 
showed the society is now in a flourishing 
condition. 

The next business in order was the semi- 
annual election of a vice-president, financial 
secretary, two trustees and three members 
of the board of directors. The other of- 
ficers were elected last April. F. Haller 
was elected vice-president, John Schmid 
re-elected financial secretary, Frederick 
Ruoff and George S. Reindel re-elected as 
trustees, and George Hub, Rochus Saloman 
and Carl Ruttman re-elected to the board 
of directors. Librarian Daniel Maurer was 
re-elected to that position. 
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President Chyba then made a motion 
that the society hold a banquet and dance 
to commemorate its 52nd anniversary, this 
celebration to take place in March, 1918. 
This motion was passed unanimously. At 
the next meeting an entertainment com- 
mittee, to take care of this celebration will 
be appointed by the president. 

There being no further business the 
meeting adjourned. 








CONTRACTS AWARDED 


Navy Department Accepts Bids to Supply 
Stop Watches and Other Articles 


WasuinctTon, D. C., Oct. 3—Henry C. 
Karr of this city has been awarded a con- 
tract by the Bureau of Supplies. and~Ac- 
counts, Navy Department, for furnishing 
to the Washington Naval Observatory part 
of the 500 stopwatches, for which proposals 
were opened on Sept. 24 at $7,250. An 
award has also been made to Brandis & 
Sons Co. of Brooklyn for furnishing 1,000 
surveying sextants at $98,250. 

The Keuffel & Esser Co., Hoboken, N. J., 
have been awarded a contract for furnish- 
ing 11 forward and 11 aft periscopes and 
11 altiscopes for the Portsmouth. N..H., 
yard at cost of manufacture plus 15 per 
cent. 





——_-—__-——_- 


WasHIncTon, D, C., Oct. 3.—The Bureau 
of Supplies & Accounts, Navy Department, 
has announced the following awards of 
special interest to our readers, bids for 
which were opened on Sept. 24. 

1,000 four inch liquid boat compasses 
will be furnished as follows: A. Lietz 
Co., San Francisco, at $30,000; Sperry 
Gyroscope Co., Brooklyn, New York, at 
$1,320,000, and the Star Compass Co., Wor- 
cester, Mass., at $13,000. 

The Taylor Instrument Company of this 
city will furnish the Naval Observatory 
here with 1,000 aneroid barometers at 
$13,000. 

The 600 clinometers will be furnished by 
the A. Dietz Co. at $15,000. 

The Taylor Instrument Co. will also 
furnish 300 physchrometers and 100 phys- 
chrometer cases at $23,000. 

The Eugene Dietzen Co. will furnish 
600 navigators’ dividers cases at $4,050. 

The Keuffel & Esser Co., Hoboken, N. J., 
will furnish 1,000 three-arm transparent 
protractors at $4,800 and the same firm 
will also furnish 1,000 18-inch parallel 
rulers at $2,400. 








In the conviction of a man for selling 
agate and representing it as genuine jade, 
Prosecutor Charles S. Moore, at May’s 
Landing, N. J., recently won the third con- 
secutive prosecution of dealers for imposi- 
tion upon patrons, a practice which the 
Boardwalk Merchants’ Association of 
Atlantic City, N. J., standing for the pro- 
tection of visitors and residents alike, is 
endeavoring to stamp out. The man pleaded 
in defense: that he bought and sold the 
article in question in the belief that it was 
genuine jade. The complaining witness, 
while visiting Atlantic City, N. J., last 
Spring, picked 6ut the stone under the im- 
pression that it was a specimen of the rare 
jade, and paid $12.50 for it. 
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MUST FACE TRIAL 


Five New York Men Indicted on Charges of 
Conspiracy to Obstruct Justice in Bank- 
ruptcy Proceedings and with Con- 
cealing Smuggled Gems—Friends 
Say Charges Are Without 
Merit 


Indictments have been found by the 
Federal Grand Jury against Joseph and 
Paul Goldmuntz of Goldmuntz Bros., 87 Nas- 
sau St., New York; Paul Goldmuntz, their 
cousin; Joseph Schulman, 37 Eldridge St., 
and his son, Harry. They are all charged 
with conspiracy to obstruct justice in bank- 
ruptcy proceedings and with concealing 
smuggled diamonds. Paul Goldmuntz, the 
cousin of the Goldmuntz brothers, and Harry 
Schulman are also charged with smuggling 
and concealing diamonds, knowing the 
gems to have been smuggled. Bail has 
been set at $10,000 for the Goldmuntz 
brothers and for Joseph Schulman, Paul 
Goldmuntz, the cousin, and’ Harry Schul- 
man are under $5,000 bail. They were in- 
dicted last Wednesday and were arraigned 
last Thursday before Federal Judge Robert 
T. Ervin in the United States District 
Court and given one week to enter pleas 
to the indictments. 

Oscar Kookses became involved in fi- 
nancial difficulties last year and it is in 
relation to the bankruptcy proceedings in 
his case that the indictments charging con- 
spiracy to obstruct justice in bankruptcy 
proceedings have been lodged. 

The case has been set for trial in the 
United States District Court Nov. 1. 

Messrs. Goldmuntz are well known and 
prosperous diamond importers of 87 Nassau 
St., New York, and the: story of the in- 
dictments published in the daily papers 
came as a distinct surprise. Their intimate 
friends, however, characterized the indict- 
ments as not only absolutely ridiculous, 
but the result of spite work on the part 
of personal enemies and retaliation for their 
refusal to pay unjust and unfounded claims 
of people who said they could make it 
“hot” for them if they didn’t. 

It was pointed out that the indictment 
was found by the grand jury without any 
hearing before a commissioner im the crim- 
inal proceedings. It is claimed on behalf 
of the accused men that when all the facts 
at the trial are disclosed, it will be shown 
that the proceedings were simply the result 
of a conspiracy to besmudge the Goldmuntz 
brothers’ character before the trade by per- 
sons actuated by venom and spite. It will 
also be shown, it is claimed, that none of 
them had been a party in any way to any 
smuggling transactions or any bankruptcy 
fraud, and that the charges are without 
basis of fact. 











Unimportant, to be sure, but exceedingly 
stirring to the imagination is the fact that 
a Kansas City, Mo., man who died re- 
cently was the owner of a clock that had 
been keeping time for -nearly~three*cen= 
turies—the exact period given is 286 years. 
The timepiece was made in 1628 in Ply- 
mouth, England, and its usefulness con- 
tinued until 1914—though there is nothing 
to indicate that it stopped “on account of 
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This illustration shows 
actual size and shape of 
card. Has easel back to 
stand upright in windows. 


October 10, 1917 








Identify Your Store 


as a distributor of the nationally ad- 
vertised, nationally known, guaran- 
teed pearl necklaces. 


Display La Tausca necklaces, of 
course, but feature, too, this 


Strikingly Beautiful Show Card 


reproducing the exact art-gravure 
picture which will appear in Cosmo- 
politan Magazine, December issue. 





This Show Card Sent Without Charge 


THE Low-T AUSSIG-KARPELES Co. 


PROVIDENCE : - : - : RHODE ISLAND 


Gentlemen :—Please send at once your new show card ““THE 


TOUCH SUPREME.” 


er vice ak 66+ + &O46 we-0% 0s tee bese hes 





Remind your customers that you 
sell the pearl necklaces they are 
reading about in Cosmopolitan, 
Vogue, System and_ Harper's 
Bazaar. 


Use this Coupon 


or request your wholesaler to send{you the 
card with your order of La Tausca pearl 
necklaces. 
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JEWELERS DOING THEIR “BIT” 





Members of the Trade in Rhode Island 
Active in Many Branches of Gov- 
ernment Service 


ProvipENcE, R. I., Oct. 6—That Rhode 
Island is doing her bit in the present great 
world war, is shown conclusively from 
facts and statistics that have recently been 
compiled and announced by Congressman 
George F. O’Shaunessy, who says: “In 
every branch of the Government service, 
Rhode Island has a share in the glory that 
is coming to every State, and in some 
branches has done more than her share 
or allotment.” And in all these activities 
the manufacturing jewelry industry, with 
its kindred and allied branches, is taking 
a prominent and important part that is 
gving it a place in the foremost rank in 
the industrial and commercial world as 
doing its bit to the fullest extent of all re- 
quirements. 

To the first Liberty Loan Rhode Island 
subscribed in all the sum of $25,338,000, the 
jewelers through its committees named by 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association and headed 
by Everett I. Rogers, of Parks Bros. & 
Rogers, exceeded by a considerable amount 
the sum apportioned to them. For the sec- 
ond Liberty Loan, now being raised, Al- 
fred K. Potter, of the E. A. Potter Co., 
has been designated as chairman of the 
committee to organize and conduct the sub- 
scription campaign among the jewelry in- 
diistry. 

Mr. Potter has announced the personnel 
of that committee that he has invited to 
assist him in the work of having the jewelry 
trade fully represented in the subscriptions, 
as follows: Horace M. Peck, secretary of 
the Manufacturing Jewelers’ Board of 
Trade, as secretary; Henry G. Thresher, 
secretary and treasurer of the Waite- 
Thresher Co.; Erling C. Ostby, treasurer of 
the Ostby & Barton Co.; Frederick A. 
Ballou, of B. A. Ballou & Co., Inc.; William 
P, Chapin, Jr., secretary of Chapin & 
Hollister Co.; Henry Wolcott, of the Wol- 
cott Mfg. Co., and president of the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association and William  S. 
Stone, Assistant Secretary and Assistant 
Treasurer of the Gorham Mfg. Co. Several 
subcommittees are to be appointed to take 
charge of the various branches of the in- 
dustry, and these will be announced as soon 
as they have accepted the commission and 
organized for their work. 

Last week announcement was made of 
the appointment of George H. Holmes, 
treasurer of the George H. Holmes Co., by 
the Federal Government as the representa- 
tive for Rhode Island of Fuel Administrator 
Garfield for the regulation of coal prices. 
This is a serious proposition among the 
factory owners because of the excessive 
advance that has taken place in the last 
few years in the prices of bituminous coal. 
Mr. Holmes immediately made a visit to all 
of the coal dealers throughout the city. and 
vicinity, and last Monday left for Wash- 
ington, where he spent the entire week in 
making further investgations, and in con- 
sultation with Dr. Garfield upon the matter. 

This week comes the announcement of 
the appointment of another prominent mem- 
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ber of the local jewelry circle Arthur 
Henius, of Henius & Co., dealers in pre- 
cious stones—who has been named by 
Alfred M. Coats, Federal Food Admin- 
istrator for Rhode Island, as director of 
the food pledge campaign for the move- 
ment to enroll every family in the State 
for a closer conservation of food. Mr. 
Coats has also named Col. H. Anthony 
Dyar, a director of the Tilden-Thurber 
Corporation, as director of the speakers’ 
bureau, and Frederick W. Aldred, secre- 
tary of the Gladding Dry Goods Co., as the 
representative of the State Merchants, for 
the same movement. 

Mr. Henius has taken an active interest 
in matters pertaining to the comfort and 
welfare of the boys who have responded to 
their country’s call and has contributed 
liberally for this purpose. He is prominent- 
ly identified with the work of the Provi- 
dence Chapter of the American Red Cross 
and last Sunday was one of the numerous 
Rhode Islanders who visited the soldiers in 
Camp Devens. During his stay Mr. Henius 
assured the officers of the staff of the 301st 
Engineer Regiment that all Rhode Island 
drafted men at Camp Devens would be 
presented with the following necessities, es- 
sential to the welfare of a soldier: sweaters, 
pajamas, mufflers, abdominal belts, wrist- 
ers, hand soap, shaving soap, shaving 
bfushes, tooth brushes, tooth powders and 
paste, shoemakers’ outfits and leather, hand- 
knit woolen socks and bed socks. 

During this week word was received 
from Washington that Daniel Mc Osker 
has been appointed stenographer in the War 
Department, he, having been certified for the 
position through the Civil Service Com- 
mission. He has beeen employed since his 
graduation from the La Salle Academy in 
this city, as stenographer by the Gorham 
Mfg. Co. and by the E. L. Spencer Co. 

In the various branches of the military 
and naval service, as well as the ambulance, 
aviation and Red Cross sections, of the 
country the manufacturing jewelry indus- 
try is well represented from this city, many 
young men from the factories and offices 
occupying officers’ commissions, while a 
large number are serving in the ranks. The 
third increment of Rhode Island drafted 
men for the new National Army that left 
here on Wednesday for Camp Devens, at 
Ayer, Mass., included a number of em- 
ployes from the manufacturing jewelry es- 
tablishments. This contingent makes 85 
per cent. of the State’s quota for the first 
draft, and contains more than 100 jewelry 
employes. 

Among the men who left on Wednesday 
were the following jewelers and allied ar- 
tisans: Frank P. Antonucci, Samuel H. 
Bergman, Charles FE. Burgess, Henry 
Bishop, Max Cohen, Frederick Cartwright, 
Erving K. Chandler, Henry F. Couchon, 
Ernest Calory, Charles Dietz, Percy F. 
Eames, George Gerber, Thomas J. Hanley, 
Earl H. Hintze, Charles D. Heaton, Charles 
F. Johnson, Michael J. Kelley, James L. 
Kennedy, Louis L. Lanoie, Stephen Mul- 
laney, James S. Mungo, Stephen Moran, 
John Paristi, John J. Richards, Jacob S. 
Rabinowitz, Abraham S. Silverman, Fred- 
erick Scarmuzzeilli, Albert C, Smith, 
Thomas Tarro, Joseph V. West and John 
J. Winsom. 

Col. Harry Cutler, of the Cutler Jewelry 
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Co., who is chairman of the Fifth Ward 
Draft Selection Board, was at the train 
when the men departed on Wednesday and 
gave each man in the ward’s contingent a 
package containing 25 cigars and 10 pack- 
ages of cigarettes. This custom has been 
followed by Col. Cutler with each con- 
tingent going from the ward. 

Throughout the city, from factory, stores 
and dwellings, the special service flags sig- 
nifying the number of persons who have 
entered the United States service in any 
branch who has gone from the place, are 
being displayed. These flags consist of a 
broad red stripe forming an oblong field, 
with a white centre on which appear blue 
stars, one for each person—male or female— 
who has enlisted from the place where the 
flag is displayed. The Belcher & Loomis 
Co, has one of these flags in its window, 
corner of Weybosset and Orange Sts., show- 
ing thirteen stars, while The Boston Store 
(Callender, McAuslan & Troup Co.), has 
one bearing eleven stars. 

Previous to the departure of the young 
men for the cantonments at Ayer, several 
of them were honored by their relatives, 
friends and associates, and made the re- 
cipients of numerous gifts useful to them 
in their new environments. 

Frederick Cartwright, who was drafted 
from Central Falls, where he was a resi- 
dent, but was employed in the engine turn- 
ing department of the James E. Blake Co., 
at Attleboro, was the guest of honor at a 
banquet given by his associates in Attle- 


‘boro the other evening. During the festiv- 


ities he was presented with a radium face 
military watch, the presentation speech 
being made by Mr. Sandland. 

Henry Bishop, employed by the Rhode 
Island Tool Co., was given a handsome 
traveling case and a fountain pen by his 
associates last Monday noon. As he was 
preparing to leave the shop the young man 
was suddenly surrounded by his fellow- 
workmen and George Koerner, foreman of 
the department in which Mr. Bishop was 
employed, made the presentation. 

Tenants of the Gardner block, Pawtucket, 
presented Stephen Moran, an attache in 
the office of the American Loan Co., lo- 
cated in that building, with a handsome 
comfort kit last Saturday afternoon. 

One of the most hearty and impromptu 
expressions of regard for a soldier from 
this vicinity was shown at the jewelry 
findings’ manufactory of George H, Fuller 
& Son Co., Exchange St., Pawtucket, last 
Monday, when Harry G. Brown, a former 
employe, called at the plant, to say fare- 
well to his former shopmates. Mr. Brown 
enlisted as a member of Battery A, Rhode 
Island National Guard, undef Major Ralph 
S. Hamilton, Jr., of Hamilton & Hamilton, 
Jr., some time ago, but having a furlough 
home, decided to call around and see his 
friends, at the shop. While shaking hands 
and exchanging greetings some of the em- 
ployes started out on a collecting tour and 
shortly had a substantial sum collected as ~ 
a gift to the young soldier. He was much 
affected by the kindness that found such 
willing and generous expression. 

James S. Mungo, who left for Camp 
Devens, Wednesday, was honored by many 
of his friends at a farewell party at his 
home, the previous evening, when musical 
numbers were given and_ refreshments 
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served. Mr. Mango received many gifts 
from friends, among which were a wrist 
watch, comfort kit and fountain pen, also 
presents from his associates at the Brown 
& Sharpe Mfg. Co. At the conclusion of 
the evening the party joined in extending 
to Mr. Mungo the’best of luck and a wish 
for an early and safe return. 

When the day’s work was completed 
Monday night the employes of Henry 
Lederer & Bro., Inc., held an informal re- 
ception at» the shop in honor of Ernest 
Calory, one of the employes who was in- 
cluded in the draft. The employes had 
arranged to present Mr. Calory with a 
token of their appreciation, and, at the 
request of Henry Carroll, the manager, the 
presentation of a heavy military sweater 
and an ample and varied supply of “smokes” 
was made by Mr. Lally, who on behalf of 
the employes tendered Mr. Calory their best 
wishes for his success and safe return. 

Mr. Calory thanked them for their 
thoughtfulness and presents and concluded 
by adding that should the opportunity pre- 
sent itself, he would be as happy hammer- 
ing the Germans at the rate of 35 gross an 
hour as he had been turning out the pieces 
of jewelry from the stamp in similar quan- 
tities. Mr. Calory had previously served 
three years with Company K, 29th Inf., 
U. S A., having seen considerable foreign 
service, including the Canal Zone and 
Panama. 


EXPORTS WITHOUT LICENSES 








Government Board Enumerates Articles 
m May Be Freely Sent to Cer- 
tain Countries 


WasHuincTon, D. C., Oct. 9.—For the first 
time the, Export Administrative Board has 
listed out those articles which may be ex- 
ported without an export license when the 
destination is other than enemy territory 
or neutral territory in Europe. Heretofore 
the Board has listed merely such articles 
for which licenses will be required. Jewelry 
and incidentals to the jewelry trade to- 
gether with a long list of other articles and 
‘materials are included in the list. 

The Board announced that “the following 
articles do not require an Export License 
at present except when shipping to Albania, 
Austria-Hungary, that portion of Belgium 
-occupied by the military forces of Germany, 
Bulgaria, Denmark, her -colonies, posses- 





sions or protectorates, Germany, her 
-colonies, possessions or _ protectorates, 
Greece, Leichtesstein, The Kingdom of 


The Netherlands, Norway, Spain, her co- 
lonies, possessions or protectorates, Sweden, 
‘Switzerland or Turkey (excluding any por- 
‘tion of the foregoing occupied by the mili- 
tary forces of the United States or the 
Nations associated with the United States 
“in the war), or any territory occupied by 
the military forces of Germany or her allies. 
“The Board has further determined,” it 
was stated, “that if any of these articles are 
subsequently classified as requiring a license, 
nevertheless, they will in general be allowed 
to proceed without license when covered by 
-ocean bill of lading or by railroad bill of 
lading marked ‘For Export, dated on or 
before the date.classified. There may, of 
-course, be some special instances where for 
-¢ertain reasons the embargo will have to be 
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effective immediately regardless of when 
the goods were shipped, but these cases will 
be rare and special attention will be called 
to them at the time publicity is given to the 
fact that they have been classified as re- 


quiring a license. All future classification 
lists will give the date of classification and 
will be given publicity so as to minimize 
any question in the minds of shippers or 
carriers as to what articles do and what 
articles do not require a license.” 

Among the long list of articles in the list 
are the following which are of special in- 
terest to the jewelry trade: Cameras and 
kodaks, clocks, enamel, German silver, gold 
enamel, graphophones, ivory, jewelry, 
jewelry samples, pearl buttons, foun- 
tain pens and parts, photo chemicals, photo- 
graphic mounts, photographic paper, pipes, 
briar, plated ware, plating outfits, razor 
blades, razor stroppers, silverware, silver- 
plated ware, vacuum bottles, etc. 








NEWARK STRIKE CONTINUES 


All Efforts to Settle Labor Trouble in 
Jewelry Trade Have Thus Far Failed 
Newark, N. J., Oct. 8-—All efforts to 

settle the labor trouble in the local jewelry 

trade have thus far proven unavailing. Two 
outside agencies have tried to bring about 
peace, and both have failed. 

Early last week Mayor Raymond held a 
conference with the members of the New- 
ark Manufacturing Jewelers’ Association. 





The jewelers met the Mayor at the city 


hall in response to an invitation from him. 
There were 35 manufacturing jewelers pres- 
ent, among them a majority of the jewelers 
whose plants are affected by the lockout. 

Mayor Raymond would make no state- 
ment following the conference, but made 
public a statement given him by the manu- 
facturers. At the beginning of this docu- 
ment the manufacturers declared that “the 
statement to the effect that we issued a 
notice on Monday, Sept. 17 last, to our 
employes, informing them that they must 
sever their connections with the labor union 
or their employment would cease, is not 
correct.” The manufacturers further de- 
clared that “the conditions that have ob- 
tained since Sept, 18 are, that we are, and 
have been, ready to employ our men who 
wish to return to work without any stipula- 
tion as to whether they be union or non- 
union members.” The manufacturers’ 
statement continues: 

“This (their willingness to take back 
union workers) with the exception, how- 
ever, that in cases where some of the posi- 
tions vacated have already been filled by 
others, it would not be just to discharge 
such men in order to take back former ones 
who had had these positions, and we pre- 
sume also that there are a number of our 
former employes, who have since taken 
new positions, who also feel that it would 
not be quite just to their new employers to 
leave them at this time. 

“Because the production of one depart- 
ment must be kept in balance with other 
departments, it will be necessary to engage 
employes with a view to maintaining the 
balance. This also will interfere with the 
immediate employment of some of our 
former employes, who might want to re- 
turn at once. 
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“These conditions do “not obtain’ to a 
serious extent, but it is particularly men- 
tioned with the purpose of avoiding any 
possible misunderstanding, since we want to 
take back as many as we now have posi- 
tions open for.” 

A statement that no arbitration would 
be accepted then followed. 

Following the issuance of this statement, 
the jewelers’ union gave out a statement 
comparing the stand of the manufacturers 
to that of the I. W. W.. Citing announce- 
ments of the Council of National De- 
fense and of President Wilson, the union 
men deny several statements made by the 
manufacturers. 

The second move for peace was made by 
Elmer Greenwaldt, a Government mediator 
sent on a special mission by order of 
Secretary Wilson, of the United States 
Department of Labor. Mr. Greenwaldt 
was sent following an appeal by Henry 
Hilfers, secretary of the Essex Trades 
Council, who had been active as an 
advisor to the jewelers’ union. Mr. Hilfers 
made his request through Frank Morrison, 
Secretary of the American Federation of 
Labor, in Washington, who took the matter 
up with Secretary Wilson. On his arrival 
in Newark, Mr. Greenwaldt held confer- 
ences with the different parties to the 
trouble, but thus far without results. 

Many employes of the Shiman-Miller 
Mfg. Co., returned to work on Thursday 
afternoon. In a published statement by that 
concern, it was said that 46 of the 69 em- 
ploves who formerly worked for them had 
returned. The statement further says that 
the firm has made no agreement to main- 
tain a union shop, closed to non-union men, 
but that it has been. the firm’s purpose to 
insist that each employe shall. exercise his 
own discretion in the matter of joining 
unions, and that the firm, in the future, 
will continue the same course. The state- 
ment further declares that the firm has 
never refused to meet its workmen, or a 
committee of its employes, who desired to 
discuss any matter, and that its policy has 
not changed. The firm states that it has 
made no agreement, that any demand for 
time lost by its employes during the pres- 
ent strike will be arbitrated, and that it will 
not concede to this demand. 

The union men state that, although these 
statements are literally true they are mis- 
leading as stated. They said that two 
weeks ago they agreed not to force the 
closed-shop issue during the war, and that 
the Shiman-Miller Company agreed to take 
back union employes, as such after having 
first locked the men out for being union 
men. The union men also allege that while 
the Shiman-Miller firm would not treat with 
union direct, the members of the union 
took a vote as to whether the firm’s em- 
ployes should return. 

On Friday night there was a concert in 
the Du Bois Coliseum, Springfield Ave., 
for a benefit of the workmen’s fund. The 
program included nothing but “home tal. 
ent”—instrumental and vocal selections by 
members of the union. 








George and Pete Glasser, Pratt, Kans., 
have purchased the Weseman jewelry store. 
George Glasser had been an employe in 
the Weseman store for the past 10 years. 
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A glance at the illustrations will 
reveal the unique charm of pattern 
and rare design of these watches. 
But to appreciate to the full their 
outer beauty and hidden worth, 
you must see them. 





ay ae: The fine workmanship and stones; 
the accuracy of the movements and 
the intrinsic value are not shown 
here—unless you know the house 
of Wheeler, and then the name it- 


self vouches for them. 
Beauty — Durability — Accuracy 


What greater quality could they 
possess? Style? They are the 
latest decree of fashion. Price? 
They cost no more than the ordi- 
nary kind. 





They are wonderful examples of 
silent salesmanship, for to show 
them to your customer means to 
sell them. 
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Chicago Jewelers Dine and Pass Important Resolutions 





Fight Over Dismissal of Chicago Manager of National Jewelers’ Board of 
Trade Explained by Local Directors at Special Meeting of the Chicago 
Jewelers’ Association. 
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Cuicaco, Oct. 4—The Gold Room of 
the Congress Hotel was the scene of one 
more brilliant gathering last night when the 
Chicago Jewelers Association and their 
guests gathered for dinner, and, the occa- 
sion was a special call meeting to discuss 
the recent disagreement between the Chica- 
go directors of the National Jewelers Board 
of Trade and officials of the organization. 
The serious part of the evening was entirely 
forgotten during the early part of the eve- 
ning and all those present enjoyed to the 
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DUNGAN, PRESIDENT. 
fullest extent the dinner and entertainment 
provided by the social relations committee. 
As upon many other similar occasions Sol 
Hess had arranged many happy surprises 
and lots of good entertainment. As soon 
as those present were seated the room was 
darkened and the spot light thrown on the 
balcony in one end of the room and a large’ 
American flag was raised in a breeze made 
by concealed fans, and around the flag stood 
Columbia, a Red Cross Nurse, a Sailor and 
a Soldier, who sung the Star Spangled Ban- 
ner, accompanied by Bensons Orchestra in 
the other end of the room. While still 
standing President Dungan proposed a 
toast to “our Country, our Flag, and our 
President” amid cheers. When the guests 
were seated Will Juergens came forward 
and presented to Mr. Dungan an immense 
bouquet of American Beauties and all sang 
to the tune of “Oh Jonnie” the following: 


Con Dungan, Con Dungan, we are for you, 
Oh, Connie, Oh Conie, all the jewelers 
too, 
You are the jewelers’ choice this year, 
And all the Country’s jewelers want 
Our own Cornelius, you are 
Our own Dungan, our Dungan. 
We love you best, 
With you we will have success, 


We'll have dinners and sport 
And we we'll all give support 
To our Dungan, our Dungan Con. 


After some songs by professionals the 
Jewelers Jazz Band was introduced and en- 
tertained the guests in royal style with 
noise that at time resembled music. The 
members of the band were Messrs. Oppen- 
heim, Drexmitt, Peterson, Thompson, Asp, 
and Hans Juergens. President Dungan 
was not satisfied in as much as the instru- 
ment he had formerly used was not in the 
band, so he proposed that Will Juergens be 
added. This was done by the aid of a 
little burnt cork and a clown suit. By re- 
quest Carl Asp sang “Mother Machree” 
and for encore, “A Perfect Day.” 


The dinner and entertainment over Pres- 
ident Dungan called the meeting to order 
and then announced the object of the eve- 
ning. He stated briefly what had happened 
in the past few weeks and said that this 
opportunity had been provided for the Chi- 
cago directors of the National Jewelers 
Board of Trade to explain the circum- 
stances that led up to their resignation as 
directors. 

A. W. Sproehnle, who was chairman of 
the old board of directorsin Chicago, spoke 
for these directors and spoke at length, 
taking up the history of the relations be- 
tween the old members of the Chicago 
Jewelers’ Association and the Board of 
Trade from the time the local association 
was a reporting and collection agency. He 
told how the organization, for the benefit 
of its members, had finally merged into the 
National Jewelers Board of Trade and had 
turned over to the board all reports; he 
then gave a brief history of conditions in 
Chicago and the management of the Chi- 
cago office up to the time that the National 
Board learned that it was violating the 
New York laws in running a collection 
business. He told of the methods taken to 
get around the law; of starting a collection 
bureau in charge of former Secretary Stone 
and’told of the difficulties that had arisen 
as a result of Stone’s aggressive methods 
and how they had been forced to change 
again. He explained in detail how it was 
decided to appoint an outside attorney to 
take care of the collections of the Board 
and Thomas F. Walsh was appointed to 
that position. Mr. Sproehnle said that it 
was the understanding at the time the 
changes were made and agreed to by the 
Chicago members that the directors in this 
city were to supervise the work of the col- 
lection business at-this end. The speaker 
then went into detail explaining the reason 
for the conflict between Walsh’s office and 
the local bureau’s management and how 
this had become a controversy over Mr. 
Hickok and with the National Board. 

On Dec. 15, he said the directors had 
found that Mr. Walsh in conducting a col- 
lection office Here was violating the Illinois 
law and it was finally agreed at a con- 





65 


ference for Walsh not to try any subterfuge 
in the wav of renting a room here and try- 
ing to practice law in Chicago, but instead 
he was to establish a collection agency with 
Messrs. Hickok and Goldman as salaried 
employes. 

In July of this year an Illinois law went 
into effect which provided that no outside 
lawyer could commence a suit in Illinois 
or conduct a law office or practice through 
a local attorney and that when Mr. Hickok 
learned of this he came to him (Mr. 
Sproehnle) and told him of it but that he, 
the speaker, suggested that the matter rest 
for a while and the New York directors be 
not bothered as they had too'much trouble 
and that it might work out all right. 

During July, however, said Mr. 
Sproehnle, a suit was brought against a 
lawyer here and this lawyer had Hickok 





A. W. 


SPROEHNLE. WHO ADDRESSED THE 
GATHERING. 


and Goldman arrested under the law. 
Thereupon negotiations to purchase the 
collection business from Mr. Walsh were 
started, but were held up in New York, and 
the first the directors knew of any con- 
troversy with the Board was when Mr. 
Hickok’s resignation had béen asked for. 

He said that the directors had asked for 
a hearing and told -how the officers of the 
Board had come out to Chicago and pre- 
ferred specific charges against Mr. Hickok, 
none of which he felt was sustained. He 
then told of the charges in detail and why 
he and the other directors thought there 
was nothing in them, and that they had not 
been supported or proven. 

After the hearing and the explanations 
the directors were then requested to ask 
for Mr. Hickok’s resignation and this they 
refused to do, whereupon the officers of the 
Board did so. When Mr. Hickok resigned, 
he said, the eight directors followed suit. 

Mr. Sproehnle spent some time in prais- 
ing the ex-employe as the best man that 
the Chicago office had ever had, paying 
tribute to his ability, his honesty of purpose 
and the efficient manner in which he had 
conducted his work. It was at the direc- 
tors’ suggestion, he said, that Mr. Hickok 
had been requested to open a collection 
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agency and that he had been given all their 


hicago business. 
eee enrochnle spoke of the large amount 


of letters of congratulation that had come 
to him from directors and members of the 
Board and the manifestation of the support 
he said they had received in the action they 


taken. 
ut of the recent directors except Ben C. 


Allen, Jr. were present and endorsed all 
that Mr. Sproehnle had said. Talks 
were also made by A. G. Schwab of Cin- 
cinnati and Joseph F, Reagan of Indianap- 
olis. Both of these gentlemen expressed 
confidence in members here and approved 
the action taken under the .circumstances. 

A motion was made and carried that the 
President appoint a committee of five to 
retire and bring in resolutions endorsing 
the action of the directors, pledging them 
support in any future action taken. The 
following committee was appointed: Theo 
Kuehl, W. F. Juergens, Sol Hess, A. G. 
Schwab, and Joseph Reagan. They re- 
ported the following resolutions which 
were unanimously adopted: 


Whereas: A. W. Sproehnle, S. Y. Ball, Peter T. 
White; George Meehan, Chas. T. Ross, M. EIl- 
bogen, Fred G. Thearle and Benj. C. Allen, Jr., 
Chicago directors of the National Jewelers Board 
of Trade have found it necessary to resign as 
such directors, by reason of a _ difference of 
opinion between said directors and the officers of 
the board; and, 

Whereas: It is the province of the directors 
of the National Jewelers Board of Trade to su- 
pervise, direct and manage the affairs of said 
organization in the various territories over which 
they have supervisory jurisdiction; and, 

Whereas, the officers of said National Jewelers 
Board of Trade have disregarded and disputed the 
votes and findings of the Chicago directors above 
named in respect to the management of the Chi- 
cago office of said board; be it 

Resotvep: That we, the members of the Na- 
tional Jewelers Board of Trade here assembled, do 
hereby protest against the action of the officers 
of the said National Jewelers Board of Trade in 
disregarding the judgment, vote and findings of 
the Chicago directors above named; that we do 
hereby extend to said A. W. Sproehnle, S. Y. 
Ball, Peter T. White, George Meehan, Chas. T. 
Ross, M. Ellbogen, Fred G. Thearle and Benjamin 
C, Allen, our unanimous vote of confidence. in 
their judgment, fidelity and loyalty; and that, in 
expression of our said confidence, we leave in 
their hands, as a committee with full power to 
act, all future matters in connection with the 
subject-matter of this resolution, to be passed upon 
as in their judgment. may seem best and proper 
for the welfare of the trade in the Chicago ter- 
ritory. 

Resotvep: Further, that a copy of this resolu- 
tion be mailed to every executive officer and di- 
rector of the National Jewelers Board of Trade. 








Death of John A. Hesselbom 


Cuicaco, Oct. 8.—John A. Hesselbom, of 
3 W. Garfield Blvd., for many years a 
prominent retail jeweler, of Chicago, died 
last Friday morning at 8 o’clock. For some 
time Mr. Hesselbom had suffered from 
cancer and frequent operations failed to 
check the malady. 

The funeral was from the home at 7420 
Michigan Ave., on Sunday afternoon, con- 
ducted under the auspices of Knights 
Templar, of which he had been an active 
member for years. 








L. E. Fouquet, Haskell, Okla., has 


opened a jewelry store. C. H. Robeson will 
The store contains a 
Mr. Fouquet 


‘| @ already has a thriving jewelry business in 
Ht a Morris, Okla. 


act as manager. 
watch repairing department. 
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LABOR TROUBLES IN ST. LOUIS 


Jewelry Makers Threaten Strike Unless De- 
mands are Met by Employers 

St. Louis, Mo., Oct. 4—Demands made 
to-day on the manufacturing jewelers of 
St. Louis by the International Jewelry 
Workers’ Union seem certain to make gen- 
eral the strike which has been gradually 
spreading for the past week. The manu- 
facturers are agreed that the demands are 
too sweeping to be granted. While some 
of them are disposed to be conciliatory, 
and entertain hopes that a compromise may 
be reached, there seems to be a disposition 
on the part of the “big ones” to fight it 
out and it is probable that this will be the 
program and the smaller establishments 
will have to fall in line. 

The local trouble started with the re- 
fusal of a platinum worker at the factory 
of the Eisenstadt Mfg. Co., to work on a 
Chicago job. Following his discharge the 
union demanded his reinstatement. - For 
answer the factory was closed for a week 
and then reopened with only a small pro- 
portion of the employes at their benches. 
It spread through refusal of the men in 
other factories to do Eisenstadt work. The 
manufacturers, who have an organization, 
did not dodge the issue. One after another 
placed Eisenstadt work on the benches and 
in each instance the men walked out. 

But demands. were needed to make the 
strike general and these were mailed yester- 
day and received to-day. They are in the 
form of an agreement which calls for an 
increase of not less than 20 per cent. in 
wages, precludes the employment of any 
jewelry worker who is not a member of the 
local union, fixes the minimum wage at 
$3.50, provides that during slack periods 
the work shall be divided equally 
among the workmen without preference or 
undue advantage, stipulates that no worker 
shall be discharged without a week’s notice, 
fixes 47 hours as a week, makes the work- 
ing hours 8 to 12 and 1 to 4, except on 
Saturday, when they would be 8 to 12 and 
1 to 4, with time and a half for overtime 
and on Sundays and holidays and after 1 
P. M. on Saturdays from April to Septem- 
ber, stipulates that the workmen shall not 
be required to do work for any concern or 
individual whose employes are on strike, 
and that the shop chairman shall be recdg- 
nized as the representative of the employes 
and the union. 

Only one apprentice is to be allowed for 
each 10 men or majority fraction of 10 
men and the maximum is to be, four ap- 
prentices in any shop, and after four years 
the minimum wage of apprentices shall be 
$3.50 a day. Good sanitary conditions are 
made obligatory and there must be a suc- 
tion blower on each polishing lathe. The 
life of the agreement is to be one year. 

The manufacturers were given 24 hours 
in which to give an answer but if a disposi- 
tion to parley is shown it is probably that 
the time will be extended. 

A letter accompanying the form of agree- 
ment states that the pressure of economic 
conditions have made it impossible for the 
men to maintain decent and respectable 
standards of living at the wage they now 
receive. The letter is signed by E. W. 
Knecht, president, and C. B. DeRousse, 
secretary. 
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Ever since last Fall, the men have been 
working only eight hours and getting nine 
hours’ pay. After the eight hour day was 
voluntarily granted by the manufacturers 
a wage advance was also given and they 
were allowed time and a half for over- 
time. 








DEATH OF A. S. SOUTHWICK 


Veteran Providence, R. I., Jewelry Manufac- 
turer Dies in His Eightieth Year 


ProvIDENCE, R. I. Oct. 6—Andrew S. 
Southwick, one of the oldest and best 
known manufacturing and journeymen 
jewelers in this section of the country, 
died at his home, 183 Harrison St., this 
city, late yesterday afternoon in his 80th 
year. Notwithstanding his four score 
years he continued actively at work until 
last Saturday when a severe attack of 
indigestion confined him to the house. 
Complications followed which aggravated 
an earlier attack of hardening of the arter- 
ies and death ensued without his again 
finding it possible to leave the house. 


Mr. Southwick was born in Erie, Pa., 
July 3, 1838. He attended the district 
schools until he was 13 years old when he 
moved to North Attleboro, Mass., where 
he was apprenticed to learn the jewelry 
trade, which he mastered in every detail. 
He was acknowledged to be one of the 
most expert and practical artisans in the 
trade. After completing his apprenticeship 
he was employed for several years in that 
town as a journeyman, removing to Prov- 
idence about 1865 where he had lived most 
of the time since then. 


Upon coming to Providence, he entered 
the employ of Hunt & Owen, at that time 
one of the best known manufacturers of 
jewelry in the country, located at 111 Broad 
St., in the building now occupied by J. A. 
Foster & Co. Later,. in. 1873. Mr.. South- 
wick joined with the late George L. Vose, 
forming the firm of Vose & Southwick, for 
the manufacture of jewelry on Calender St., 
where after a few years the business was 
removed to Clifford St. On April 16, 1883, 
the firm was dissolved, Mr. Southwick re- 
tiring. For a number of years Mr. South- 
wick was foreman for H. H. Curtis & 
Co., of North Attleboro, Mass., and was 
afterwards associated with George H. 
Cahoone & Co., Stevens & Co., Inc., and 
for several years past and at the time of 
his death, with Thornton Bros. 


Mr. Southwick was essentially a home 
man, having no fraternal society affilia- 
tions. He is survived by his widow and 
one daughter, Miss Grace Southwick, a 
member of the office force of the Ostby & 
Barton Co. 








Sonne Bros., jewelers at 347 Bleecker 
St., Utica, N. Y., reported to the police that 
thieves smashed a window in their store 
Thursday night and took the following . 
property: 12 ladies’ gold rings; 23 gents’ 
solid gold scarf pins; one 16-size Elgin or 
Waltham open face watch; one 16-size Ad- 
miral open face watch; five gold filled 
bracelets; three baby’s gold filled lockets 
and chains; three or five gents’ sapphire 
rings, and three or five small diamond 
rings. 
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Hearing on Protected Selling Price 





Federal Trade Commission Hears Experts on Price Maintenance and Then 
Lets Well-Known Price Cutter Air His Grievance Against the Watch 
Companies — Jeweler Answers the Latter’s Charges. 














Wasuincton, D, C., Oct. 9—The trade 
practice of maintained and protected retail 
prices was subjected to protracted argu- 
ments before the Federal Trade Commis- 
sion during the past week, during which 
some accusations regarding practices in the 
watch-making industry were made by a 
notorious price cutter of New York. The 
hearings were prompted by the fact that 
numerous complaints have been filed in- 
formally with the Commission alleging that 
the refusal of producers to sell to a retailer 
who “cuts” the price is an unfair trade 
practice. All the members of the Commis- 
sion were present at the hearings, but 
Commissioner Fort presided. It was pointed 
out that the Commission is not certain but 
that the “unfair trade practice’ complained 
of does not fall under the Sherman Act 
and therefore a matter to. be dealt with 
exclusively by the Department of Justice. 

Opening the hearings, Commissioner Fort 
stated that about 27 complaints against 


maintained prices have been filed but more 


are coming in each day. The Trade Com- 
mission, he said, desires to have the views 
of all interested, presented so that it can 
arrive at some conclusion as to jurisdiction 
before proceeding further. 


In the first place, Commissioner . Fort 
said, the Commission desires to be advised 
as to the ethical or economic value of the 
maintained retail price. In the second place 
it desires to know whether practices of pro- 
ducers adopted to enforce the maintained 
price prove discriminatory and therefore 
should be enjoined. Finally the opinion of 
attorneys is needed as to whether or not 
the trade practices are in restraint of trade, 
falling under the Sherman Law and there- 
fore to be prosecuted by the Department 
of Justice. 

In the first place the Commission itself 
asked Prof. S. McCune Lindsay to present 
his views. Mr. Lindsay, like Prof. Taussig, 
of the Tariff Commission, is opposed to 
the maintained price. Following Prof. 
Lindsay came Wm. H. Ingersoll and his 
attorney appearing on behalf of Robt. H. 
Ingersoll & Bro., the watch-manufacturers. 
They presented the other side of the argu- 
ment from the point of view of the busi- 
ness man and from the point of view of 
the lawyer. 


As purely theoretical the arguments of 
these two were probably representative of 
all the arguments presented by the large 
number of mmbers of the American Fair 
Trade League who attended the confer- 
ences. 

It was not until later in the hearings, 
however, that the proceedings took on a 
distinct jewelry atmosphere. This was 
caused by the examination of Chas. A. 
Keene, a retail jeweler of New York, whose 
blatant advertising, featuring price cutting, 
has for years put him at odds with other 
jewelers, 

Why a man of Keene’s standing. was 
picked out to give testimony was not ap- 


parent, but, however, he was given the 
greatest leeway and his testimony as a 
whole was a long narrative expressing his 
views on price maintenance as well as his 
views on the watch trade and all those 
connected with it. He began with a tirade 
against the so-called “watch trust” by which 
he said that he meant the Waltham, Elgin 
and Keystone companies, whose total cap- 
italization amounted to over $25,000,000. 
These exponents of the fixed prices, he 
claimed, had built up their business by 
cutting prices from time to time. He went 
into ancient history in regard to the Elgin 
and Waltham companies issuing movements 
of the same grade and price and spoke of 
the ever-changing price lists, denouncing 
the action of big watch companies in the 
past as hurting the small dealer. 


To the Keystone Watch Case Co. he de- 
voted the latter part of his testimony, de- 
nouncing the Philadelphia Watch Case 
Co. for making three grades of filled 
watch cases, which, he said, were all 
stamped with the same guarantee. He 
spoke of the Keystone Watch Case Co.’s 
ownership of the Keystone trade paper, 
which, he said, coddled the retailer and 
told him how to combat the price cutter 
and mail order house, while its owner, the 
Keystone Watch Case Co., was selling to 
the mail order house. 

In support of this last charge he testified 
that a few years ago while he was in Chi- 
cago in the jewelry department of Sears, 
Roebuck & Co. discussing with one of the 
managers, he mentioned the Keystone’s 
name, and the latter, the manager, put his 
fingers to his lips and whispered that “the 
Keystone man was behind the partition in 
the. next office taking orders for their 
goods.” Later, he said, he met the repre- 
sentative of the Keystone Watch Case Co. 
and found it was so. 

The witness then launched into an at- 
tack on the fixed price for the benefit of 
the manufacturer, claiming the retailer 
should be absolute owner of the goods he 
sells, to do what he likes with them and 
that the purchaser should likewise be an 
absolute owner. He attacked the pro- 
tected price in the watch trade, which was 
formerly based on patents, by claiming that 
patented parts of the watches were really 
of no value to the public, but only served 
to give the manufacturer control. 

Keene was subjected to a spirited cross 
examination by attorneys for firms who 
appeared on behalf of those who favored 
the one price for all principal. His testi- 
mony resulted in a statement being made 
in rebuttal of his remarks by W. L. Jones, 
Martinsburg, W. Va., secretary of the 
West Virginia Retail Jewelers’ Association 
and prominent in national work, who par- 
ticularly objected to an insinuation of Mr. 
Keene’s against Col. Shepherd, holding the 
organization§ in line for the Keystone Co. 

Mr. Jones said: 

“I came here as one interested in the 
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American National Retail Jewelers’ Asso- 
ciation. I heard some remarks made by 
Mr. Keene, and I have reason to differ 
with him. In the first place, the Waltham 
and the Elgin companies are not combined. 
If they were, they would ask the same 
price, which they do not. Had I expected 
any such talk, I would have come with my 
price lists to show speaker he was mis- 
taken entirely. 

“Another thing I wish to make clear is 
that Col. John Shepherd does not estab- 
lish associations, but he goes around for 
the Keystone Watch Case Co., as their 
commissioner, and he attends all the asso- 
ciation’s meetings, both national and State, 
throughout the whole country, but he does 
not have a thing to do with it. He never 
says “Keystone” once while he attends, but 
he talks privately to the people and he is 
a good entertainer, consequently John L. 
Shepherd has no ‘interest at all in the asso- 
ciations, except in so far as to advertise 
the company he works for. 


“As for the watch business, since 1892, I 
have been a watch inspector on the Balti- 
more and Ohio main line, and have handled 
quite a good many of their high grade 
watches. We have quite a large member- 
ship on our books, and of course that 
means business. I have never heard of the 
Waltham or Elgin or any of the established 
watch companies, cutting their prices dur- 
ing dull times. I think I would be in a 
position to know that if there was any 
such work going on. They would be very 
apt to give me as good figures as they 
would most anyone who handled a good 
many of their high grade watches. 


“When it comes to the style of watches, 
I have seen in Mr. Keene’s window many 
that we do not have so much trade on, 
consequently I am not an authority on 
that subject. It is generally reported 
around that he gets those not from the 
manufacturer, but from other sources. I do 
not know whether it is true or not. Of 
course that is merely hearsay, but we do 
know he is a price-cutter, and that kept 
Mr. Keene ‘in bad’ with 20,000 other jewel- 
ers in the United States. If you want to 
build up Mr. Keene’s business, all right, 
but if you expect anybody to indulge in such 
a business, I will say there is not room in 
New York city for more than one Mr. 
Keene; there is not room for but one Mr. 
Keene in any of our cities, and in fact I 
do not think there is room in the United 
States for but one Mr. Keene. What helps 
him personally is certainly to the disad- 
vantage of the other 20,000 jewelers in the 
United States. 


“New York has more transient trade 
than any other city in the world. I ex- 
pect they have as much as nearly one half 
of the United State? put together, and Mr. 
Keene’s trade, from what I understand, is 
very largely transient. 

“There are a great many people who will 
not handle American watches today be- 
cause they can not make a living profit on 
them unless it is in the higher priced lines, 
in what we call the ‘restricted’ watches. 
The dealers have a living profit on them, 
and if you knock that out from us you will 
knock. out one-third of the jewelers who 
are in business in the United States. That 
is the prophecy I make. 































































THE JEWELERS’ CIRCULAR-WEEKLY October 10, Bes 


















Do YOU Need Any of These? 


REAL DOUBLETS CAMEOS 
SCIENTIFIC STONES BLACK ONYX 
CALIBRE COLORED STONES AQUAMARINES 
PEARLS—AII Qualities ROSE DIAMONDS 
TURQUOISES SCIENTIFIC RUBIES 


We keep our ears to the ground, our noses to the wind, and take a good long look ahead, to anticipate 
your every need, as Trade requirements may indicate. Remember— 


ALWAYS TRY US FIRST!!! 
H. 


NORDLINGER’S SONS 
15-17-19 Maiden Lane, New York City 63 Washington Street, Providence 


IMPORTERS AND DEALERS IN PRECIOUS AND IMITATION STONES 
32 Rue Beaurepaire, Paris . 
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GATTLE & HUNTER 


9-11-13 Maiden Lane, New York 


Pearls, Diamonds and other Precious Stones 





We have in stock a splendid collection of Pearls, Pearl Necklaces, 
Diamonds and other Precious Stones of quality in regular cut and 
fancy shapes, and will be pleased to fill any special memorandum 
orders you may send us. 





























~<(O)- Charles T. Dougherty Co., Inc. 


Successors to Osmers-Dougherty Co. 
MANUFACTURING JEWELERS 


291-293 Seventh Ave., New York 


Oriental Pearl Necklaces in Various Sizes 
Seed Pearl and Platinum Jewelry of every description. Special Order Work 
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Designing, Special Order Work and Repairing Solicited. 
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Jewelers Prepare to Pay Taxes Under Revenue Law 


Mass Meeting in New York Under Auspices of Jewelers’ Vigilance Committee Appoints Special Committee to Obtain 
Rulings and Definitions from Commissioner of Internal Revenue—Wholesale Trade Starts Making Inven- 
tories and Discusses How Tax Shall Be Added to Bills—Vigilance Committee Takes Referendum 
of Trade on This Question—Revenue Committee’s Chairman Now in Washington. 














G ELDOM, if ever before, has there been 
more excitement and inquiry in the 
jewelry trade among manufacturers and 
jobbers particularly than was manifest in 
this industry last week after it-was known 
that the War Revenue Tax had gone into 
effect. Unfortunately, the jewelry trade as 
a whole, although they felt it was coming, 
had not prepared to take steps to meet 
this tax until the bill had been actually 
signed and the law had gone into effect, 
and more unfortunately, the information 
given out about the tax by some daily news- 
papers, by trust companies, and even by 
some Government officials, at least as far 
as those provisions | 


tions, clubs and firms of jewelers through- 
out the country to get their views as to 
whether the manufacturers’ tax should be 
included in the price charged or itemized 
separately at the bottom of the bill, and 
telegrams continued to pour in throughout 
the week from the officials of the associa- 
tions of retail jewelers, jobbers and manu- 
facturers who had been so questioned, giv- 
ing the views of their members. 

The committee made arrangements to 
get in touch with the officials at Washing- 
ton to get .rulings on the hundreds of 
questions that had been received as to 
“what is included in the word, ‘jewelry’? 





phia, Boston, Cincinnati, Chicago, St. Louis 
and other big centers held meetings to dis- 
cuss not only what they had to do under 
the law, but how they would charge the 
extra tax to their customers, whether as 
a separate item, or include it in the whole 
bill, and concerns like watch manufactur- 
ers who are not specifically mentioned, but 
who felt they might be included in the tax, 
started to meet and take steps to protect 
their interests, as they did no know where 
they stood. , 

One of the effects of the passage of the 
bill upon the jewelry trade was the practi- 
cal closing up of a large number of whole- 

sale houses for a day 





that affect the jewelry 
trade are concerned, 
were in many in- 
stances erroneous or 
misleading, thus add- 
ing to the confusion 
from which the job- 
bers and manufactur- 
ers have suffered. 
The only authentic 
information that came 
before the trade early 
in the week was the 
brief abstract of the 
provisions of the bill 
published in the last 
issue of THE JEWEL-. 
ers’ CIRCULAR which 
showed that Congress 
had imposed a three 
per cent. tax on all 
sales by importers, 
producers or manu- 
facturers of jewelry; 
a 1% per cent. tax 





Inventory as of Oct. 4, at Cost Price. 
Cover the Payment in Seven Months. 
NEED MAKE NO FURTHER RETURN.) 


A Tax of Three Per Cent. on the Sales of Jewelry by the Manu- 
facturer, Importer or Producer Thereof, Based on the Price for 


THE WAR REVENUE TAX 


THIS BILL IMPOSES: 


NO TAX WHATSOEVER UPON RETAIL JEWELERS 


(Who Are Not Also Wholesalers ) 


(The Retail Jeweler Will Therefore Have te Make NO Returns to the Revenue Collector.) 


A Tax of One and One-half Per Cent. Upon Jewelry Carried in 
Stock by Wholesalers at the Time the Act Took Effect. 


(The Wholesaler or Jobber Will Make But ONE Return to the Government Based on the 
He Can Pay This Tax at Once or File a Bond to 
HE IS SUBJECT TO NO FURTHER TAXES AND 


Which the Article is Sold 


(Each Manufacturer, Producer or Importer Will Make Monthly Returns on His SALES 
and Pay the Taxes Imposed to the Collector of Internal Revenue for His District.) 


or more. Many of 
the big jobbing con- 
cerns in New York 
and other sections 
when they learned the 
bill went into effect, 
closed their books and 
shut down as far as 
orders are concerned, 
devoting the time to 
making an inventory 
on which to make re- 
turns to the Govern- 
ment. In some cases 
this caused the em- 
ployes to work until 
midnight or early in 
the morning in order 
to finish the task. 
The Internal Rev- 
enue Collectors sent 
out instructions to 
many districts some 
of which were under- 
stood and some were 








on the stock carried 

by jobbers when the bill went into effect, 
and no tax upon the retailer who 1s 
not also a wholesaler. The manufacturer 
has to pay his tax once a month on the 
gross amount of sales; the jobber or whole- 
saler pays his tax all at once based on the 
stock he has on hand ‘Oct. 4, while the 
retailer has no inventory or return to make 
to the Government, nor is he bothered by 
any taxes. 

Before the bill was signed the Jewelers’ 
Vigilance Committee kad called a mass 
meeting of manufacturers, importers, 
wholesalers, etc., to generally discuss the 
provisions of the bill and to make arrange- 
ments as to methods of how the tax 
should be included in the bills sent 
out, and also to arrange for a committee 
to get rulings from the Commissioner of 
Internal Revenue as to the exact articles 
on which the tax was levied and the status 
under the tax law of those firms who did 
more than one kind of business. 

After the meeting the committee met 
and sent telegrams to nearly 100 organiza- 





What is a manufacturer or jobber? Un- 
der what section does the merchant pay 
when he is a combined jobber and manu- 
facturer?”’ etc., etc., and Meyer D. Roths- 
child, chairman of the committee, left for 
Washington Sunday night in connection 
with this work. 

In the meantime THE JEWELERS’ CiRCU- 
LAR, the National Jewelers Board of 
Trade, the Jewelers’ Vigilance Committee, 
the counsel and every member of any com- 
mittee that has been working on the prob- 
lem was swamped with inquiries by manu- 
facturers, jobbers and ‘importers as to ex- 
actly what they should do in different 
cases. Many men who were approached 
by revenue officers got their information 
twisted and proceeded to impart. misin- 
formation to their brother jewelers until 
around Saturday confusion reigned supreme 
among those who had not attended the 
mass meeting or who had not been in 
touch with the work of the Jewelers’ Vigi- 
lance Committee. 

The wholesalers of New York, Philadel- 


| not. In New York 
the letter of instructions sent out by Col- 
lector Edwards gave the following instruc- 
tions to jobbers or wholesalers after telling 
the manufacturers that they must make to 
the Collector monthly statements of sales 
in duplicate on which their tax of three per 
cent. would be paid. 


INSTRUCTIONS TO WHOLESALERS. 


“The bill as agreed upon by the confer- 
ence committee further provides a. ‘floor 
tax’ of one-half the above rates of tax 
upon all articles mentioned in subdivisions 
a, b, e, f, g, h, i, j, which on the day this 
act takes effect are held and intended for 
sale by jobbers and wholesalers, who are 
not manufacturers, producers or importers. 
(On jewelry this ‘floor tax’ is 1% per cent. 
—FEditor.) 

“Wholesale dealers and jobbers are 
hereby instructed to make inventories of 
articles subject to the ‘floor tax’ imme- 
diately upon the enactment of the Act as 
of the date it becomes effective. These 


inventories should be made in friplicate; 
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3 Jet! Jet! 


Because 





We Are Headquarters for 





REAL WHITBY JET 


Rich in Quality 
inexpensive in Price 


Necklaces, Bracelets, Long Chains, Crosses 


Earrings, Pendants, Hat Pins 


Write at once for a memo selection 


BORRELLI & VITELLI 





Coral Manufacturing Co. 


401 Broadway New York 





Always Jet! 
FASHION DEMANDS JET 








SPECIAL OFFER 


Brush and Mirror Sets 


Discount 2% 


structible ivory enamel. 


Our assortment of both plain and fancy shapes either deco- 
rated or undecorated is very complete. Our inlaid, enamel 
beveled edge designs in bands of color to conform with boudoir 
decorations are quick sellers and show handsome profits. 


WRITE FOR CATALOGUE 


Illustrating our complete line of Plain and Decorated Ivory 


E. D. Rogers Company 
L 215-217 W. Superior Street CHICAGO, ILLINOIS 
SSS OSS eS ===) 
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Highest Grade French Ivory Comb, 


Undecorated, $3 set Decorated, $5 set 


Mirror 11 x 6% inches, finest French plate glass. Hair Brush 
8% x 2% inches, heavy solid back, pure stiff bristles. Comb 
with either all coarse or half coarse and half fine teeth. 


Decorated set illustrated above is in miniature forget-me-not 
wreath and pink rose design, hand painted with Rogers inde- 











Retail Jewelers every where can make 
ordinary watches luminous with 


MARVELITE 





Grade A, suitable for the less expensive paper dial watches, $4 
per gram. Grade AB, for medium priced watches, $8.20 per 
gram. Grade C, $27 per gram, is for use when the utmost in 
luminosity is wanted; it is the grade we are using extensively 
in government work. Above prices include delivery by regis- 
tered mail, with full instructions and the proper medium for 
converting the powder into enamel form. Also explicit in- 
structions for applying the enamel. A gram of MARVELITE, 
it properly handled, will over-paint thirty-five watches. It 
is impractical for us to attempt to furnish samples of 
MARVELITE powder to retailers; please do not ask it. 


Correspondence with manufacturers is invited and will re- 
ceive the attention of our Manufacturers’ Department. Dem- 
onstrations can be made on any products submitted by any 
manufacturer with commercial rating. 


COLD LIGHT MFG. COMPANY 
DENVER, COLO. 
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signed and sworn to before a notary pub- 
lic or a deputy collector ; two copies to be 
fled as soon as possible in this office 
(Room 523) and one retained for the in- 
spection of a revenue officer. 

“Aff articles so inventoried should be 
carefully identified by giving trade names, 
brands or characteristic descriptions and 
by giving the sizes and weights wherever 
necessary. The prices at which such ar- 
ticles are sold by the manufacturers, pro- 
ducers or importers thereof must de defi- 
nitely stated. 

“These taxes become effective the day 
after the bill is signed by the President. 


The newspapers should be carefully 
watched for the date the Act becomes 
effective. 


“The conference report provides that 
sworn returns be made by wholesalers and 
jobbers of the articles subject to ‘floor tax’ 
within 30 days after, the passage of the act. 


“Respectfully, 


“WILLIAM H. Epwarps, 
“Collector.” 


RETURNS 


Every dealer having for sale at the 
time the Act takes effect any articles, do- 
mestic or imported, subject to new or 
additional tax, will in addition to a sworn 
inventory, file with the collector of the dis- 
trict a return in form to be obtained in 
the revenue offices. Such return and in- 
ventory must be in duplicate, must be prop- 
erly sjgned and sworn to before a deputy 
collector or other officer with a seal and 
must be filed with the collector within 12 
days after the passage of the Act. 


The Meeting in New York 


In response to the notices sent out by the 
‘Jewelers’ Vigilance Committee a large and 
representative body of manufacturers, im- 
porters, wholesalers and retailers gathered 
at the rooms of the National Jewelers 
Board of Trade Wednesday afternoon to 
hear the report of the special trade com- 
mittee appointed under the auspices of the 
Jewelers’ Vigilance Committee that has had 
charge of looking after the jewelry trade’s 
interests in connection with the War Rev- 
enue legislation. 

When the meeting was called to order 
promptly at 3:30 p. m. by the chairman of 
this committee, M. D. Rothschild, the room 
was packed with trade representatives, not 
only from New York, but from the whole- 
sale and manufacturing interests of Bos- 
ton, Philadelphia, Cincinnati, Chicago and 
other jewelry centers. 

Chairman Rothschild explained that the 
committee having been appointed at a mass 
meeting of the trade, it was decided to re- 
port back in the same manner, but before 
taking up the work of the meeting he asked 
Secretary H. P. Dickinson of the committee 
to read a large number of telegrams that 
had been received from jewelers and jewel- 
ers’ associations in various parts of the 
country in connection with the meeting and 
with the Revenue Bill. 

Mr. Rothschild then briefly outlined what 
the committee had done on its trips to 
Washington in seeing the members of the 
House and Senate committees in charge 
of the bill, and finally of the work that had 
been done in getting, at the last minute, 
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before the Conference Committee a state- 
ment of the jewelers’ position and why the 
retail jeweler should not be taxed and how 
a floor or stock tax acted as a serious bur- 
den and handicap to the distributor. The 
chairman spoke at length upon the way 
the bill developed in the committees and 
how it had been changed from time to 
time. He also gave a general analysis of 
the bill as finally passed and how he be- 
lieved it would affect the manufacturer, 
importer, producer and also the wholesaler. 


He pointed out that, although the status 
of the retailer (who is not also a whole- 
saler), was definitely defined, as was that of 
the man who was purely a wholesaler of 
jewelry or a manufacturer, importer or 
producer thereof, there would be apt to 
be innumerable questions arising from the 
fact that many people in our trade con- 
ducted business on two or more lines men- 
tioned in the tariff act. For instance, some 
houses were importers and retailers, some 
importers and wholesalers, some manufac- 
turers and wholesalers, some retailers and 
manufacturers, etc., and others combined 
three or four of these different lines in their 
business. 

In regard to these people he said there 
would have to be special rulings made by 
the Collector of Internal Revenue or the 
Secretary of Treasury defining their status. 
In addition there were innumerable ques- 
tions that might arise as to what was and 
what was not jewelry—in other words, what 
products were taxed and what were not 
taxed under the law. 

The chairman was questioned on these 
points by wholesalers and manufacturers 
from all divisions of our trade, and though 
he was able to express his personal opinion 
in regard to some of the questions that 
arose, he made it clear that it was im- 
possible for him to give authoritive replies 
to the questions from the floor and that 
no personal opinion that he or the mem- 
bers of the committee had in regard to 
the way the tax would be applied to firms 
was at all final. All these questions, 
he explained, would have to be settled by 
a ruling of the Collector of Internal Rev- 
enue. 

The committee, he further explained, had 
worked on several different plans to ob- 
tain full information from Washington on 
the many questions that will arise, and it 
was the idea that this or some other com- 
mittee should be selected to take up with 
the authorities at Washington all these 
points at the earliest possible moment and 
try and get rulings upon them, impressing 
upon the Internal Revenue Department that 
the committee was there to assist and co- 
operate with them in the matters of the 
trade of which they could have very little 
knowledge. 

Mr. Rothschild requested that there be a 
free and open discussion of all the points 
involved in the bill and the taxes assessed 
under it. 

Then followed a general discussion that 
lasted until nearly 6 o’clock, which was 
participated in by nearly every one present. 

Jonas Koch, president of the New York 
Wholesale Jewelers’ Association, compli- 
mented the Jewelers’ Vigilance Committee 
on the splendid work it had accomplished 
in the tax matter and said that the jobbers, 


CIRCULAR-WEEKLY 73 





as he understood it, had no fzult to find 
with the general form of the law. 

Louis Sickles, of Philadelphia, also spoke 
of the effective work of the committee and 
said that there was considerable doubt in 
the minds of the people in regard to Sec- 


tion 601 of the act. (This is the one tax- 
ing the wholesalers one and a half per 
cent.) The official text was read by the 
chairman and explained and this cleared up 
the matter, the misunderstanding being due 
to the fact that the matter had been im- 
properly reported in some newspapers. Mr. 
Sickles then asked the chairman a number 
of questions as to the status of various goods 
carried by the jobber which he answered in 
accordance with the decisions of the courts 
as they have applied to the tariff law here- 
tofore. 

Many suggestions as to the work that 
the committee could do in clearing up these 
points were made by David Belais, and 
Mr. Gutmann, of Cincinnati, and others, 
after which the discussion came around to 
the question of how the tax should be put 
upon the bills of the manufacturers and 
jobbers. 

On motion of Mr. Larter the question of 
getting decisions under the War Revenue 
Bill was referred to the War Revenue 
Committee as appointed by the mass meet- 
ing held in the jewelry trade May 11, 1917, 
the committee to take up with the authori- 
ties at Washington the matter of defining 
what is jewelry and the necessary regula- 
tions to be imposed, as well as getting 
answers to the various questions that were 
raised at the meting and others that might 
come from the trade. The motion was 
amended to extend this committee to any 
other members of the trade that the chair. 
man might deem necessary to cover the in- 
terests of the entire industry and this was 
carried. 

The committee consists of M. D. Roths- 
child, chairman; George A. Brock, presi- 
dent of the American National Retail Jewel- 
ers’ Association; David Belais, president of 
the National Federation of Manufacturing 
Jewelers’ Association; Harry P. Dickinson, 
secretary of the Jewelers’ Vigilance Com- 
mittee; Laurence Gardner, secretary of the 
National Jewelers Board of Trade; R. G. 
Monroe, president of the American Jewel- 
ers’ Protective Association ; Harry M. Mays, 
ex-president of the New England Manu- 
facturing Jewelers’ and Silversmiths’ Asso- 
ciation; Jonas Koch, president of the New 
York Wholesale Jewelers’ Association; 
Louis Sickles, president of the Philadelphia 
Wholesale Jewelers’ Association ; Charles T. 
Evans, ex-president of the American Na- 
tional Retail Jewelers’ Association: M. L. 
Ernst, counsel for various jewelers’ asso- 
ciations; Harry C. Larter, chairman of the 
Jewelers’ Vigilance Committee; Robert B. 
Steele, secretary of the Platinumsmiths’ As- 
sociation; O. G. Fessenden, president of the 
Teweiers’ Protective Union, and T. Edgar 
Willson, editor of THE JEWELERS’ CrrcuLar. 


The question which received the most 
discussion was as to how the tax should be 
covered in the bills to customers. Fred- 
erick H. Larter spoke of the great amount 
of labor and expense that would be required 
by manufacturers to change their prices in 
order to absorb this tax. He said it would 
mean the calling of the salesmen from the 
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WHY BUY ARTIFICIAL 
WHITE SAPPHIRES? 


There has always been a demand for imitations of diamonds. Many 
substitutes have been used from the cheapest pressed glass to the finest 
strass or carefully prepared paste. 

In genuine stones; colorless quartz or rock crystal, white zircon or 
jargoon, precious white topaz and white sapphire have been employed to 
simulate the much desired diamond. 

Rock crystal lacks hardness and brilliancy and white zircons and genu- 
ine white sapphires are difficult to obtain and expensive. Scientific, so-called 
reconstructed, and other imitation white sapphires sometimes possess the 
merit of durability, but they are rarely cut in a manner approximating the 
genuine diamond in appearance. 

Precious white topaz has the same specific gravity as the diamond, is 
one point softer on Moh’s scale than genuine white sapphire, but is harder 
than emerald, aquamarine, amethyst, garnet, tourmaline and most of the 
other genuine stones. 

Our precious white topaz have the true diamond cut and are therefore 
identical in shape and faceting with properly cut diamonds and at present 
they cost but little more than artificial or imitation white sapphires. 

We have reserved these precious white topaz for manufacturers only 
and suggest that you apply to your dealer if you are interested in seeing 


them. 
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at axgreat loss-of time. He advised 
putting the tax, therefore, at the bottom of 
the bill and in this suggestion he was 
hacked up by Mr. Shiman, Mr. Steele and 
a number. of other manufacturers, while a 
minority backed up the views of Mr. Her- 
zog and others who suggested this be 
merged in the selling price. 

In this discussion in regard to how the 
taxes should be charged or where they 
should be charged, the members of the 
wholesale trade refused to participate. Mr. 
Fernley called attention to the fact that 
there would be a large number of other 
taxes on the manufacturer that would be- 
some part of the “overhead” and the cost of 
the goods and these would be very much 
greater than three per cent, which they 
were discussing. 

A vote of the manufacturers present was 
taken as to an expression of their individual 
opinion on this question, a large majority 
voting in favor of putting the tax separately 
on the bottom of the bill. The question was 
deemed so important that it was requested 
that the trade be notified of what had been 
done in this matter and the committee al- 
ready appointed get the views of the man- 
ufacturers all over the country in regard to 
the way the tax should be charged on the 
bills. 


Statement by the Jewelers’ Vigilance 
Committee, Inc., on the War 


Revenue Tax Bill 


“The most important fact in the War 
Revenue Tax Bill, passed by Congress and 
signed by the President on Oct. 3, 1917, 
is that the stock of jewelry in the hands 
of those who do retailing exclusively does 
not bear the tax at all, but the manufac- 
turer or importer must pay monthly tax of 
three per cent on all articles “commonly 
and commercially known as jewelry” when 
sold. The wholesaler or jobber must take 
inventory of goods on hand as on October 
41917, all articles “commonly and commer- 
cially known as jewelry,” and pay a tax of 
one and one-half per cent on it to the 
Government. They may have seven months 
to pay this in if this time is necessary by 
filing a proper bond. 

“As the Jewelers’ Vigilance Committee, 
Inc., has been acting in the interest of all 
branches of the jewelry trade in reference 
to this tax since its very inception, it feels 
that as all other branches of industry that 
were in,the original bill presented by the 
Ways and Means Committee of the House 
of Representatives have to bear a similar 
tax also, it wants to assist not only the 
Government but also the jewelry trade in 
securing facts and authoritative regulations 
as speedily as possible, regarding this im- 
portant matter. 

“The two foremost matters for considera- 
tion at this time are: 

First: What is included in the term 
‘articles commonly and commercially known 
as jewelry.’ 

Second: What is the best method to im- 
pese this tax by the manufacturers and 
wholesalers on the merchandise as they 
sell it.” 

Regarding Classifications 

“A —The Standard Dictionary makes this 
definition of jewelry: “The word jewelry 
in its generally accepted and modern sense, 1s 
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understeod to. mean ornaments worn for 
personal adornment only.” = - 

“B.—The Tariff Bill of 1913, using this 
term “commonly and commercially known 
as jewelry,” lists the following: 

“Jewelry, commonly or commercially so 
known, valued above 20 cents per dozen 
pieces; rope, curb, cable, and fancy pat- 
terns of chain not exceeding one-half inch 
in diameter, width, or thickness, valued 


' above 30 cents per yard; and articles valued 


above 20 cents per dozen pieces designed 
to be worn on apparel or carried on or 
about or attached to the person, such as 
and including buckles, card cases, chains, 
cigar cases, cigar cutters, cigar holders, 
cigarette cases, cigarette holders, coin hold- 
ers, collar, cuff and dress buttons, combs, 
match boxes, mesh bags and purses, millin- 


“ 
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ery, military and hair ornaments, pins, 
powder cases, stamp cases, vanity cases and 
like articles; all the foregoing and parts 
thereof, finished or partly finished, com- 
posed of metal whether or not enameled, 
washed, covered, or plated, including rolled 
gold plate, and whether or not set with 
precious or semi-precious stones, pearls, 
cameos, coral, or amber, or with imitation 
stones or imitation pearls, stampings, gal- 
leries, mesh and other materials of metal, 
whether or not set with glass or paste, 
finished or partly finished, separate or in 
strips or sheets, suitable for use in the man- 
ufacture of any of the foregoing articles 
in this paragraph. 

“There probably have been other defini- 
tions and classifications by the Internal 
Revenue Commissioner since the Tariff 
Law of 1913 went into effect. 

“The Jewelers’ Vigilance Committee, Inc., 
thinks that it is quite possible that the 
Commissioner of Internal Revenue will base 
his classification on the Tariff Law above 
quoted, but in order to secure at an early 
date as possible, proper classification, rep- 
resentatives of the Jewelers’ Vigilance 


Committee, Inc., are now in Washington 
trying to obtain this information, and as 
quickly as it is secured, the trade will be 
advised, but in the meantime, all branches 
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of jewelry trade affected by~ this law will 
have to use their own judgment as to what 
is subject to tax under the new law. 


Regarding How This Tax* Should Be 
Imposed 

“It is quite evident from the debate as re- 
ported in the Congressional Record that it 
is the intent of Congress to pass this tax 
in all lines of business subject to tax along 
to the consumer. The Jewelers’ Vigilance 
Committee, Inc., has endeavored to secure 
a consensus of opinion from manufactur- 
ers, jobbers and retailers by sending 75 
telegrams to various manufacturing jewel-— 
ers’ associations and large jewelry manu- 
facturers, jobbers’ associations and prom- 
inent jobbers, state and city retail jewelers’ 
associations and large retailers as follows: 


“Mass meeting yesterday discussed 
manner of charging three per cent War 
Revenue Tax on jewelry. Majority 
manufacturers favor adding the tax to 
the foot of each bill. Minority manu- 
facturers suggested raising price of 
merchandise to cover tax. Which do 
you prefer? Please send night letter 
to-morrow without fail, giving your 
views and those of other manufacturers, 
jobbers and retailers, with their names, 
whom you can reach by that time. Our 
committee trying to get consensus of 
opinion to enable trade to act intelli- 
gently.” , 
The committee has received telegrams and 

letters in reply to the above to the num- 
ber of 68, showing a diversity of opinion. 
However, a majority of the various 
branches of trade indicate that the best 
method in their judgment is to add the 
three per cent at the bottonrof the invoice. 
The summary of the replies received is as 
follows: te 

IN FAVOR OF ADDING TO THE FOOT OF BILL 

Eight manufacturing jewelers’ associa- 
tions. , 

Forty-one manufacturing jewelers. 

Seven wholesale and jobbers’ associations. 

Fourteen wholesalers,and jobbers: 

Twenty-eight retail jewelers’ associations. 

Eigthy-six retail jewelérs. | 
IN FAVOR OF ADDING TO THE PRICE OF MER- 

CHANDISE : 

No manufacturing jewelers’ associations. 

Four manufacturing jewelers, 

No wholesalers and jobbers’ asso¢iations. 

Eight wholesalers and jobbers.: .~ 

Fourteen retail jewelers’ associations. 

Thirty retail jewelers. 

“Certain sections of the country appar- 
ently favor one way and other parts of the 
country suggest another method. In order 
that the trade may be informed of the vag- 
ious opinions, the committee deems it. wise 
to print a synopsis of each telegram without 
quoting names, so that no individual con- 
cern might be placed in a false position’ 
Synopsis of Replies to Telegrams Sent Out 

by Vigilance Committee a 
MANUFACTURERS REPLIES 


The Newark Jewelry Manufacturers’ 
Association wire “general consensus with- 
out exception in favor of adding tax to foot 
of each bill or the rendering of a special 
net bill.” 

New England Manufacturers and Silver- 
smiths’ Association wire as follows: “We 
are recommending to jewelry manufac- 
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turers in this vicinity to add three per cent 
to cover War Revenue Tax to the amount 
of all jewelry invoices after deducting trade 
discount; so far as we have ascertained 
opinion of individuals, this meets with their 
approval.” : : — 

The Manufacturing Jewelers’ Association 
of New York at a meeting Thursday ex- 
pressed their opinion as being in favor of 
adding War Revenue Tax to bottom of 
pill. 

Chicago Jewelry Manufacturers wire: 
“Twenty-eight in favor of adding to bot- 
tom of bill and two of the larger ones 
adding it to the price of merchandise.” 

The Cincinnati Manufacturing Jewelers 
wire “Ten manufacturers in favor of adding 
it to the bottom of bill and one manufac- 
turer to the price of merchandise.” 

St. Louis Jewelry Manufacturers wire: 
“Al] in favor of adding tax to the bottom 
of each bill.” 

Boston Jewelry Manufacturers wire: “In 
favor of adding to bottom of bill.” 

Denver Jewelry Manufacturers wire: “In 
favor of adding to bottom of bill.” 

Three Philadelphia Jewelry Manufactur- 
ers write in favor of adding to bottom of 
bill. 

WHOLESALERS AND JOBBERS’ OPINION 


Philadelphia Wholesale Jewelers’ Asso- 
ciation wire: “Unanimously in favor of 
adding the tax to the foot of the bill.” 

The Chicago jobbers wire: “Majority of 
jobbers present at meeting in favor of 
adding tax to foot of bill, one large jobber 
is in favor of adding tax to merchandise.” 

The San Francisco Wholesale Jewelers 
and Silversmiths’ Association wire: “At a 
meeting held they were unanimously in 
favor of having manufacturer adding tax 
to the bottom of bill, although Los Angeles 
jobbers wire some difference of opinion, 
majority, however concur with the San 
Francisco opinion.” , 

Minneapolis jobbers wire: “Three in 
favor of adding to the bottom of bill and 
two in favor of adding to merchandise.” 

Pittsburgh jobbers wire: “Divided opin- 
ion, some prefer raising of price on mer- 
chandise, others prefer adding tax to the 
foot of bill.” 

The Omaha jobbers wire: “Believe the 
better way is raising the price of merchan- 
dise to cover tax; present prices have in- 
creased sufficiently to take care of the 
wholesalers’ present stock, and war tax 
can be added to the profit of next bills 
coming in, but not to show on the retail- 
ers bill. If we added three per cent on 
bottom, other wholesalers may sell goods 
without war tax, and will naturally gain 
some trade.” 

Large Buffalo jeweler wires: 
adding tax to bottom of bill.” 
Boston jobbers wire: “Favor of adding 
the tax to bottom of bill and not to ad- 
vance price of merchandise.” 


RETAILERS’ 


“Favors 


OPINIONS 
Washington, D. C., five retailers wire: 
“In favor of adding tax to foot of bill.” 
Five North Carolina retailers wire: 
“Favor of adding tax to foot of bill.” 
Jewelers’ Association of Oregon, jewelry 
manufacturers, jobbers and retailers sent 
a wire: “Favor of adding tax to the bottom 
of the bill.” 
The New Jersey Retail Jewelers’ Asso- 
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ciation wire: “All retail jewelers possible 
to be seen in time allowed are in favor of 
adding the tax to the foot of the bill, no 
doubt this sentiment is universal among re- 
tailers.”’ 

Maine Retail Jewelers’ Association wire: 


- “Consider tax on jewelry bought now more 


equitable than tax on old stock, prefer tax 
added to each bill.” 

Four of the largest retail jewelers in 
Boston wire: “Preference for separate bill 
rendered from home office on net amount 
of each invoice. Think it important that 
tax be collected only on net amount.” 

Kansas Retail Jewelers’ Association wire: 
“In favor of adding it to the foot of the 
invoice.” 

The Connecticut Retail Jewelers’ Asso- 
ciation wire: “Prefer to have the three per 
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cent war tax added at bottom of bill at time 
of purchase.” 

The West Virginia Retail Jewelers’ As- 
sociation wire: “Favor majority report 
adding tax at bottom of bill and not raising 
price of merchandise.” 

Nine of the largest retail jewelers in 
Chicago wire: “Very strong opinion only 
way to handle matter is to add three per 
cent to the foot ‘of each bill.” 

Grand Rapids local jewelers wire: “Local 
jewelers agree with majority of manufac- 
turers that three per cent should be added 
to the foot of invoice.” 

West Virginia Retail Jewelers’ Associa- 
tion wire: “Want to go on record as 
approving majority report of adding three 
per cent to foot of bill instead of raising 
price of goods to cover tax.” 

The Virginia State Retail Jewelers’ As- 
sociation wire that “Local associations of 
Norfolk, Richmond, Petersburg and New- 
port News are in. favor of adding tax to 
foot of bill. Our State organization favored 
this plan in convention last May.” 

Milwaukee Jewelers’ Club wire: 


“Ma- 


jority of concerns spoken to prefer three 
per cent be added to each bill and not hid- 
den in the increased price on the jewelry. 
When specifically added to the bill every 
one knows what he is paying.” 

Idaho State Retail Jewelers’ Association 
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wire: “All jewelers here that we could see 
favor adding War Revenue Tax to the foot 
of the bill.” 

The Washington State Retail Jewelers’ 
Association, through its president, wires: 
“Have interviewed all local jewelers; every 
one in favor of adding three per cent war 
revenue tax to foot of each bill. As presi- 
dent of Washington association, I do not 
hesitate in assuring you that the majority of 
our members are of the same opinion.” 

The Massachusetts State Retail Jewelers’ 
Association wire: “Jobbers and retailers in 
Boston and Providence practically unani- 
mous in favor of adding tax to the foot of 
each bill.” 

New England Jewelers’ and Silversmiths’ 
Association and Manufacturing Jewelers’ 
Board of Trade: “In favor of same prece- 
dent.” 

The San Antonio Jewelers’ Club wire: 
“Every member seen is in favor of manu- 
facturers adding three per cent to the foot 
of each invoice rather than raising price 
of merchandise to cover tax.” 

Vermont Retail Jewelers’ Association 
wire: “Hard to get in touch with all the 
Vermont jewelers, but Rutland and Burling- 
ton men, comprising 15, prefer adding the 
increase to the bottom of bill.” 

One large progressive retail jeweler of 
New York City writes at length expressing 
his views very forcibly that three per cent 
should be added on each and every bill 
or invoice when rendered. 

One of the large retail jewelers in Balti- 
more writes: “We feel the best results’ will 
be obtained by adding the tax to the foot 
of each bill, as such bill as rendered, and 
let the retailer handle the situation as he 
sees best.” 

Four of the largest retail jewelers in 
Jacksonville, Fla., wire: “Three are in favor 
of adding the tax to the bottom of bill, 
while one is in favor of raising the price on 
the merchandise.” 

President of the Lexington (Kentucky) 
Retail Jewelers’ Association wires that: 
“Eight are in favor of adding it to the bot- 
tom of the bill, while one in favor of adding 
to the merchandise.” 

The president of the New York State 
Retail Jewelers’ Association wires: “Nine 
prominent jewelers consulted. Four are in 
favor of adding: to the bottom of bill and 
five on the merchandise.” 


The president of the Ohio State Retail 
Jewelers’ Association wires that “The ma- 
jority of jewelers that he has talked with 
are in favor of tax being added to the foot 
of each bill. One stated he did not care 
which, and one said add the three per cent 
on merchandise.” 

Prominent Los Angeles retail jeweler 
wires as follows: “Special tax must pass 
to consumer, and should be burden added 
direct to merchandise by manufacturer who 
can add tax once and final while exten- 
sions by retailers will be perpetual with each 
invoice, causing many errors and general 
dissatisfaction. Special meeting California 
jewelers, Los Angeles, Monday, will wire 
more fully.” Second telegram from the 
same source advises that two of the larger 
retailers are in favor of adding tax to the 
foot of bill, while four in favor of adding 
it to the price of marchandise. 

The president of the California Gold and 
Silversmiths’ Association wires: “All lead- 





THE JEWELERS’ CIRCULAR-WEEKLY October 10, 1917, 








MEDUARERLUCGUCCOHCOCUOULRDEEAEOGEYEVEVUGUERUELOAUERUDLOREODEOUEUEUDONOLOOEUGE HAM) je 


SUCUTIAUDE DOULA NAPO AOD EGUEAOOOO LE 


DOTEPERURUORTEAROERANOGRROUSSRAGOEAUAERR AOU A RENTS EATATEATTLE 


Be 
cab ee 
ad Maa 


ial 
— nha @ a 
Hiss ben a ae mT Th ey 


Lion Lone bi | 
Give Gio Cou 














iia Inm Inmilg 


a ESERVE_A 
WO MASTEDS© 


—“dnd,we have chosen to serve you’e ; 





Hit = 


yt 


Do you retail jewelers appreciate what it means to 
feature rings that are not illustrated in mail order house 
catalogs—rings that are not sold by department stores— 
rings that are only sold by legitimate jewelry trade? 





When you buy W-W-W Rings, you not only get rings as 
good as rings can be made, but you get PROTECTION 


from mail order house competition as well as a 
SERVICE which not only aids you in selling more rings, 
but aids you in upbuilding and uplifting your whole 


business. 
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ing jewelers here proposed very strongly 

against adding to foot of invoice. This is 

a fixed charge, the same as a manufac- 
turing cost, and the manufacturer should 
figure it as a portion of his expense and 

rice his foods accordingly, and not leave 
such matters in the hands of the retailers to 
do for him. We cannot propose too strongly 
against the adding of three per cent to foot 
of invoice.” 

Another large retail jeweler of San Fran- 
cisco wires: “If my understanding is cor- 
rect, tax mentioned is beyond argument a 
fixed expense, and not a fluctuating quan- 
tity, consequently only just method of cov- 
ering by manufacturers, this definite in- 
crease of cost is by raising prices as a 
positive cost necessarily must be estab- 
lished for each individual article passing 
from manufacturer to retailer. Why should 
former pass his bookkeeping burden of 
showing these individual costs to the re- 
tailer who in these times has just as many 
troubles with equally contracted help as 
the manufacturers. Have interviewed all the 
large retail jewelers, who concur unani- 
mously in this opinion.” | 

A telegram received yesterday, says: 

“Southern California jewelers in meet- 
ing assembled unanimously and strongly 
protest against adding tax to foot of in- 
voices. This method will create much 
dissatisfaction and in many cases open 
resentment. We also question its legal- 
ity.” 

President of the Indiana State Retail 
Jewelers’ Association wires: “That it is 
his idea that tax on jewelry should be 
quoted at its source instead of being added 
to the foot of each individual bill.” 

Large retail jeweler of Cleveland, O., 
writes that: “It is the opinion of three of 
the largest retailers that the tax should be 
added to the price of merchandise and not 
in a lump sum at the foot of the bill.’ 

The president and secretary of the II]linois 
State Retail Jewelers’ Association wire: 
“Inquiry among retail jewelers in Chicago 
discovers a unanimous opinion that the 
proposed tax should be collected at the 
source. According to the minority report 
it seems to us the simplest method to handle 
this matter.” 

St. Louis Retail Jewelers’ Association 
wire: “We prefer raising price on mer- 
chandise to cover tax.” 

The president of the Nebraska Retail 
Jewelers’ Association wires: “The majority 
of our jewelers are in favor of raising price 
of merchandise.” 

Three of the largest retail jewelers in 
Oshkosh, Wis., wire: “We _ feel the 
tax should be included in the merchandise 
if it is necessary to pass it along, this would 
not eliminate competition. We do not feel 
like assuming all the liability.” 

The presdent of the Mississippi State Re- 
tail Jewelers’ Association wires: “I feel 
sure that the majority of the members of 
the Mississippi Jewelers’ Association de- 
sire that the manufacturers raise the price 
of merchandise to cover the three per cent. 
war tax, as the retailer will be sure of 
adding the amount.” 

The president of the Minnesota State 
Retail Jewelers’ Association wires that 
“Minnesota Retail Jewelers’ Association 
would prefer that the three per cent be 
placed on the actual manufacturers’ cost of 
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the made product. We do not favor adding 
the tax to the foot of the invoice.” 

Large Minneapolis retail jeweler wires: 
“The Minneapolis Jewelers’ Club suggest 
that the three per cent be placed on the 
actual manufacturers’ cost of the made 
product. We do not favor adding the tax 
to the foot of the bill.” 

The president of the Ohio State Retail 
Jewelers’ Association wires: “Went to 
Cleveland on receipt of your telegram and 
jewelers called on there favor raising prices 
of merchandise to cover tax, as it would be 
far more convenient to handle merchandise 
marked in this way than to have to add it to 
each item from the foot of the bill.” 


The president of the North Dakota Retail 
Jewelers’ Association wires: “I think that 
the majority of jewelers would prefer rais- 
‘ing prices on merchandise to cover War 
Tax by the manufacturer. I would be in 
favor of either way.” 

The president of the Pittsburgh Jewelers’ 
24-K, Club writes that: “All members seem 
to favor adding the war tax in the cost of 
the merchandise, as it really is to be added 
to the cost anyway, it will cause much less 
annoyance in marking goods for stock. 
Several jobbers are strongly in favor of 
adding war tax to the cost of merchandise.” 

The president of the New Hampshire 
Jewelers’ Association writes: “He talked 
with several of his association and thinks 
that the maker should mark up his cost, 
for if the three per cent is added to bill, 
the wholesaler can mark up his stock as 
he bills it, and in this way gains three per 
cent., while we lose.” 


A prominent New York State retail jewel- 
er writes that “If he understands the mat- 
ter rightly the idea will be to pass this 
tax along to the consumer, therefore his 
opinion is that the surest way to do this 
is for the manufacturers to raise the price 
of each piece of goods to cover his tax, and 
the retailer, basing his selling price on the 
manufacturer’s price, will naturally protect 
himself when pricing his own merchandise.” 

Three large retailers of New York city 
expressed themselves verbally as being in 
favor of adding the tax to the bottom of 
the bill. 

The president of the Colorado Jewelers’ 
Association wires: “At a meeting of man- 
ufacturers, retailers and jobbers, unanimous 
opinion three per cent war tax should be 
added to the foot of each bill.” 

A letter from a large retail jeweler in 
Philadelphia indicates that he has con- 
sulted with the majority of retail jewelers 
in his city as well as some manufacturers, 
and they are all in favor of adding three per 
cent at the foot of each invoice.” 


Cleveland Retail Jewelers’ Association 
wires as follows: “Seventy-five per cent. of 
Cleveland retail jewelers favor war tax 
added on foot of bill.” 

President of the Texas Retail Jewelers’ 
Association wires thusly: “Telegrams to- 
day from all parts of the State are unani- 
mous in preferring that taxes be added to 
invoices.” 

At a meeting of wholesale jewelers of 
New York held Monday, 14 _ favored 
adding 3 per cent at the foot of bills, 
while three favored including the war 
tax in the prices of goods. Two of the 


wholesalers present were undecided. 
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Wholesale Jeweler of Philadelphia Discuss- 
ing Revenue Tax Law 

PHILADELPHIA, Pa., Oct. 5.—“What' Is 
Jewelry” was the sole topic of a conference 
of the wholesale jewelers at a meeting held 
in the office of T. J. Fernley, 505 Arch St., 
yesterday. After threshing the question 
for several hours it was finally decided to 
send a committee to Washington to get a 
ruling. 

The question arises from the recently en- 
acted war revenue bill which provides a 
tax of 3 per cent. on jewelry but fails to 
define what is encompassed by the word. 

Does it include watches? Some say that 
there has been a legal decision declaring 
that a watch is not a piece of jewelry. But 
if a watch is jewelry is the movement a 
piece of jewelry and shall the wholesaler 
in selling it add the 3 per cent tax. 

Is a fountain pen a piece of jewelry 

whether it be of a simple design or diamond 
encrusted ? 
‘ Is an unset diamond a piece of jewelry 
or does the law intend to exempt them un- 
less they are mounted in a ring or other 
piece of adornment? 

As a matter of fact there are many items 
handled by the wholesaler which he would 
like to have placed in their proper category. 

The meeting Thursday decided that the 
wholesalers of Philadelphia would, pend- 
ing a decision from the Treasury depart- 
ment, place the tax on the articles with the 
understanding that it will be refunded in 
case it is found that the tax has been 
improperly placed. 

One jeweler in speaking of the question 
said: “We do not want to evade any law, 
but we want to make sure that we are plac- 
ing proper taxes on the proper articles. 
We want to be sure that if we place the 
tax on watches that all our competitors 
are doing so. We are perfectly willing to 
bear our share of the war burden.” 





Providence Manufacturers Take Action to 
Raise Prices to Cover the Tax 

Provipence, R. I., Oct. 6.—Few topics 
have been of more interest or importance 
to the manufacturing jewelers of this city 
and the Attleboros ghan the provisions of 
the new war revenue measure and its ef- 
fects upon the industry. The announce- 
ment in the daily newspapers that there 
had been imposed a flat three per cent. tax 
upon the selling price of jewelry to be 
paid by the manufacturers, producers or 
importers, and not by the retailers, was 
somewhat disconcerting to the manufac- 
turers. 3 

Immediately upon the receipt of the in- 
formation that the bill had been passed by 
Congress and signed by President Wilson, 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association took the mat- 
ter under advisement in order to be able 
to present the situation to its members in 
a comprehensive manner at an early date. 
As a result of several meetings and con- 
ferences the following circular letter was 
sent out Friday morning from the office of 
Woodward Booth, manager of the associa- 
tion, giving preliminary information and in- 
structions to the members, based upon the 
interpretation of the law by the associa- 
tion’s tariff committee. The circular reads: 

“To the members of the New England 
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Manufacturing Jewelers’ and Silversmiths’ 
Association and others: 
“Gentlemen :— 

“The Tariff Committee of this Associa- 
tion, to which was referred the matter of 
making a recommendation to the members 
of the Association in connection with the 
three per cent. tax on jewelry prescribed 
by the War Revenue Bill, strongly recom- 
mends that all manufacturers add three 
per cent. to the amount of all jewelry in- 
voices after deducting the trade discount. 

“It is also recommended that jewelry 
manufacturers send notices to their cus- 
tomers that all orders taken on or after 
this date will be subject to the three per 
cent. War Tax. It is also advised that 
salesmen be instructed to stamp all order 
blanks with the following, ‘Subject to three 
per cent. War Tax.’ These stamps may be 
secured from the Reynolds Stamp & Stencil 
Works, 103 Westminster St., Providence. 

“In conclusion it is recommended that 
invoices be rendered separately for jewelry 
and silverware where any manufacturer 
makes both lines, as silverware is not in- 
cluded in the tax.” 


WasHincton, D. C., Oct. 9—Meyer D. 
Rothschild, chairman of the War Revenue 
Committee of the jewelry \trade which is 
acting under the auspices of the Jewelers’ 
Vigilance Committee, arrived in this city 
Monday and has been in close consulta- 
tion with the Commissioner of Internal 
Revenue and deputies in regard to the 
application of the war revenue tax on the 
jewelry trade. Mr. Rothschild was joined 
today by Harry C. Larter, chairman of the 
Jewelers’ Vigilance Committee. 

While neither gentleman would talk for 
publication, it was learned that Mr. 
Rothschild had practically offered the 
Internal Revenue Collector the facilities of 
his committee in straightening out the 
various tangles that might arise through 
definitions in the jewelry trade and the 
status of members whose business was in- 
cluded in two or more of the divisions 
enumerated in the tax law. 

Commissioner Roper made it evident to 
the jewelers’ representative that his policy 
toward the trade was open-minded and 
fair, that he was desirous of administering 
the law in a manner least vexatious to 
merchants, that he welcomed the aid of 
the jewelers’ committee in regard to both 
the definitions of jewelry and under what 
class various kinds of merchants should 
be taxed. For this purpose he referred 
Mr. Rothschild to the special deputy col- 
lector having charge of the enforcement 
of the jewelry tax.. Mr. Rothschild was in 
consultation with him this afternoon. 

Encouraging reports were circulated last 
night to the effect that in enforcing the 
jewelry tax the Internal Revenue Depart- 
ment would follow the definitions of 
jewelry as laid down in the decisions of 
the Tariff Law of 1913 and previous acts. 
The language of the Tariff Law of 1913 
and the present revenue law, as far as 
jewelry is concerned, is the same, and if 
the definitions of one will be applied to the 
other, certain specific articles only will be 
included in jewelry and not such articles 
as watches, clocks or silverware, or even 
loose gems. 
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How the Revenue Law Will Be Enforced 
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Jewelers’ Committee in Washington Reported to Have Obtained Tentative 
Rulings from Commissioner of Internal Revenue as to Scope and Mean- 
ing of Jewelry Paragraphs—Department May Not Consider “Gems” 
as Jewelry and Status of Watches to Be Determined at Once. 

















Wasuincton, D. C., Oct. 9-5 P, M.— 
(By long distance telephone to THE 
JEWELERS’ CrircuLar).—Meyer D. Roth- 
schild, chairman of the Jewelry Trade’s 
Revenue Law Committee, has just come 
froma conference with the Commissioner 
of Internal Revenue, at which questions of 
deep moment to the jewelry trade were 
discussed, and the result will probably be 
apparent in official rulings of the Treas- 
ury Department which are soon to be pub- 
lished. 

The conference showed that the jewelers’ 
committee through its chairman and the 
Commissioner of Internal Revenue were 
in thorough agreement in regard to many 
disputed questions as to the application of 
the revenue bill, the most important of 
which relates to the status of gems under 
the act. It may be authoritatively stated 
that the commissioner agrees with the 


committee that the word “jewelry” does - 


not cover unset real and imitation gems 
and pearls. 

As to watches, there seems to be a dif- 
ference of opinion in the department, but 
the question has now been put up to the 
Solicitor of the Treasury Department, and 
it is hoped that he will render a decision 
by tomorrow (Wednesday). Mr. Roth- 
schild and his associate, Henry C. Larter, 
chairman of the Vigilance Committee, it is 
understood, obtained some definite infor- 
mation as to the department’s attitude in 
taxing firms whose business combines one 
or more of the lines touched upon in the 
tax law, namely: importer, manufacturer, 
producer and wholesaler. Among the most 
important of these are in substance the 
following: 

1. A retail jeweler who is also a whole- 
saler pays a “floor tax” of 1% per cent. 
on the entire stock held Oct. 4, but noth- 
ing thereafter. 

2. A retail jeweler who is also a manu- 
facturer or importer pays the manufactur- 
ers’ tax of 3 per cent. on all goods sold 
which are made or imported after the date 
of Oct. 4. 

3. A wholesaler who is also a manu- 
facturer or importer pays the 1% per cent. 
on his wholesale stock as of Oct. 4 and 
thereafter a tax of 3 per cent. on the sales 
of the goods he manufactures or imports 
after that date. 

The questions now being considered are 
of great importance to the jewelry trade at 








large and developments are being closely 
watched in all sections of the country, 








DIES IN A HOSPITAL 


Former Newark Jeweler Passes Away After 
Attempt to Commit Suicide 


Newark, N. J., Oct. 8—V. Harold 
Rhodes died last week at the Orange 
Memorial Hospital, three days after he 
was found in an unconscious condition in 
the bath room of his home, 415 Centra] 
Ave., East Orange, with the gas turned on. 

Mr. Rhodes suffered from hardening of 
the arteries and brooded frequently over 
his illness. He was formerly a member of 
the jewelry manufacturing firm of Eck- 
feldt & Achley, Austin and Murray Sts, 
this city, but sold out his interest some 
time ago. 

Then, for a time, he conducted a retail 
jewelry business, but retired because of ill 
health, 

Mr. Rhodes was 59 years old. 








SENTENCE SUSPENDED 
Ex-Guardsman Who Admitted Robbing 


Home of Maiden Lane Jeweler Es- 
capes Prison Term 





William Maloney, an ex-guardsman, who 
pleaded guilty to a charge of burglary 
several weeks ago, was given a suspended 
sentence last Friday by Judge Mulqueen, in 
Part 3, of the Court of General Sessions, 
New York. Maloney who was a sergeant 
in the 12th Regiment, was arrested about 
six weeks ago, in Canaan, Conn., and 
charged with complicity in the sensational 
robbery of the apartment of Mrs. L. W. 
Rubenstein, wife of Levi W. Rubenstein, 
wholesale jeweler, 57 Maiden Lane, New 
York, on July 12, last. 

Under questioning by detectives, Maloney 
broke down and confessed. He led the de- 
tectives to a hotel in Canaan, Conn., and 
there $10,000 worth of the stolen goods were 
found. It is claimed that the thieves es- 
caped with jewelry valued at $25,000 in all. 

Before sentencing the prisoner, Judge 
Mulqueen asked Mr. Rubenstein whether he 
did not think, that because of Maloney’s 
record as a soldier he would be of more 
value in the trenches in France, than if 
he was sent to prison. Mr. Rubenstein re- 
plied that he thought the best place for 
the man is behind the bars, but the court 
decided otherwise after investigating the 
defendant’s career, and finding that he had 
a splendid record as a soldier. Maloney 
was down on the border during the Mexi- 
can trouble and his commanding officer 
wrote that he was a model soldier and one 
of the best in his regiment. It was this 
recommendation that prompted the court to 
suspend sentence. Before his enlistment 
the prisoner was employed as a special 
policeman by the Guaranty Trust Co. 
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DEATH OF HENRY KOHN 





Prominent Member of the Trade Passes 
Away at His Home in Hart- 
ford, Conn. 


HartrcrD, Conn., Oct. 8—For more 
than 50 years in the wholesale and retail 
jewelry business, but forced to cease his 
activity during the past 12 months on ac- 
count of illness, Henry Kohn, Hartford’s 
and one of New England’s best known 
jewelers, died early last Wednesday morn- 
ing at his home, 90 Gillette St. Mr. Kohn 
had not enjoyed good health for nearly 
two years, but during that period he was 
able to visit his store and attend to his 
duties until last June, when he was obliged 
to remain at his residence. The funeral 
was held from his late home Saturday 














THE LATE HENRY KOHN. 


morning at 11 o’clock, with burial in Cedar 
Mill Cemetery in the Kohn family plot. 

Mr. Kohn was born in Bohemia, Austria, 
Oct. 29, 1839, coming to this country in 
1865. In that year he located in Hartford 
and started a small jewelry business, but 
after three years he removed to Rockville, 
Conn., where he engaged in business for a 
short time. Seven years later, Mr. Kohn 
came back to this city and opened a retail 
and wholesale store on the second floor 
of a building at the corner of Main and 
Kinsley Sts., but in 1878 he changed his 
location to 15 Asylum St. The business at 
this stand grew so large that the firm re- 
moved in 1889 to 865 Main St., now occu- 
pied by Harvey & Lewis, opticians. The 
present store at 890 Main St. was opened 
in 1892, at first using the entire first floor, 
but in 1894 the second floor was acquired, 
and now the firm owns and occupies the 
entire building. At the time Mr. Kohn 
was in business at 865 Main St. he estab- 
lished the principal wholesale diamond and 
precious stone trade in this section of the 
country, the wholesale end of the business 
being given up in 1893, when the money 
panic was in progress and severely felt in 
New England. 

Mr. Kohn is survived by his widow and 
four sons, Albert M. and George E. Kohn, 





of Hartford, who were associated with 
their father in the local store, and Oscar 
W. and Edmund P. Kohn, of Kohn & Co., 
Newark, N. J. He also leaves five grand- 
children, Margaret WHorsfall Kohn and 
Elizabeth Root Kohn, of Newark, and 
Phillip Corbin Kohn, Henry Corbin Kohn, 
and Georgianna Kohn, of this city. 

It was in 1892 that Mr. Kohn’s two 
oldest sons, Albert and Oscar, were ad- 
mitted into partnership, and the firm’s 
name was changed to Henry Kohn & Sons, 
the two younger sons, Edmund and George, 
being taken into the company when they 
became of age. In 1898 the firm started a 
wholesale diamond business at 13 Maiden 
Lane, New York, the country being cov- 
ered with salesmen from the firm. The 


_ business proved a huge success and in 1904 


a manufacturing jewelry factory was 
started at Camp and Orchard Sts., New- 
ark, N. J., under the name of Kohn & Co. 

This plant has been highly successful 
from the start. Oscar W. and Edmund 
P. Kohn are in charge of the factory and 
the wholesale department. 

Mr. Kohn, as are his sons, was a member 
of the Hartford District Jewelers’ Club 
and the State association, and he was also 
a member of the Hartford Club, the Re- 
publican Club, the Putnam Phalanx, the 
Hartford Chamber of Commerce, St. John’s 
Lodge, F. and A. M., and Pythagoras Chap- 
ter, R. A. M. Mr. Kohn was president of 
Kohn & Co., Newark, N. J., and Henry 
Kohn & Sons, Inc., Hartford, Conn. 

In the death of Mr. Kohn, Hartford and 
the trade lose a highly respected’ and 
shrewd business man, an energetic worker 
and a self-made man who started with 
nothing, but became prosperous by his own 
efforts. He was a beloved citizen and 
business associate, and of an exceedingly 
congenial disposition. His type of fellow 
citizen and merchant are few and it will 
be difficult to fill the place left vacant by 
his death, 


DEATH OF ADOLPHUS GLUCK 


Former St. Louis Jeweler Answers the Last 
Call 

St. Louis, Mo., Oct. 6.—Adolphus Gluck, 
a former St. Louis wholesale and retail 
jeweler, died Sunday at Dodge City, Kans., 
where he had lived since the 80’s. He was 
73 years old. 

From the close of the Civil War until 
1882 Mr. Gluck was in the wholesale 
jewelry business in the old Lindell Hotel 
building. At another time he had his 
business in the McLean building at 4th 
and Market Sts. For several years he 
conducted a business here and at Dodge 
City at the same time. 

The body was brought here for inter- 
ment. The funeral was under Masonic 
auspices. 

















The many friends of John M. Tuttle, 
familiarly known to the trade as ‘Jack” 
are interested in the announcement of his 
association with the firm of Miller & 


Paine, which conducts a department store 
at Lincoln, Neb. Mr. Tuttle is an experi- 
enced jeweler, having for years been buyer 
for Hyman & Co., Chicago, and more re- 
cently associated with Spaulding & Co. of 
that city. 
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WHOLESALERS MEET 


Members of New York Wholesale Jewelers’ 
Association Discuss War Revenue 
Tax at Special Gathering 





A special meeting of members of the 
New York Wholesale Jewelers’ Associa- 
tion was held last Monday evening at the 
Hotel Breslin. An informal dinner, which 
was enjoyed by 35 people, preceded the 
meeting. 

Following the dinner President Jonas 
Koch called the members to order. As 
this was a special meeting, the regular 
order of business was dispensed with. 
President Koch then introduced the prin- 
cipal speaker of the. evening, Harry C. 
Larter, chairman of the Vigilance Com- 
mittee. 

Mr. Larter spoke at length on the new 
revenue tax and its effect on the whole- 
sale jewelry trade, and also on other mat- 
ters of interest to the wholesale trade. 

O. G. Fessenden, of Hayden W. 
Wheeler & Co., then addressed the 
jewelers on problems of interest to the 
wholesale jewelry trade. 

A general discussion on the new rev- 
enue tax followed. It was the general 
opinion of most present that the whole- 
saler will have to add three per cent. to 
the end of each ‘bill. 

An interested visitor at the meeting 
was Leonard Krower, of Leonard Krower 
& Son, New Orleans. 

Fourteen members favored adding three 
per cent. to the foot of the bills, while 
three favored including the war tax in 
the price of the goods. Two of the whole- 
salers were undecided. 








Market Prices for Silver Bars 
The following are the quotations of sil- 








ver bars in London and New York as 
reported last week: 
| New York 

Selling Price, 

Date. London. .999 Basis. 

CW. 5 Arcsbikes vviaueevos 47% 97% 

OG: “cic chowentde each 47% 97 

CO SE Se Sser chee ean 46% 95% 

Gee: Seis cud ae 46% 94% 

0 Pe eee es ee 46 93 

* EE pay eet areca Se ah 45% 92% 

Jewelers’ Gold Bars Withdrawn and 


Exchanged at New York 
Week ended Oct. 6, 1917. 


The U. S. Assay Office reports: 


Gold bars exchanged for gold coin.... $802,775.24 
Gold bars paid depositors............ 587,712.54 





TORRE ccvccccccccceccntcccsesues $1,390,487.78 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


ek FD ccccen abe dusbdecéisheesueunee $124,366.26 
eh cB. rn i ith cient td cee 214,732.10 
Oat: 2 eccicensatgedcets beeen 97,361.55 
Cab. "@ x, ocudee 6dibaeedusseee 122,814.10 
CGE: BS: cwcVas coubecs tu ven senh ease 131,947.75 
Ot: 6 vc te deiccesdsdsviwseneneene 111,553.48 








G. A. Schlecter, formerly president of 
the G. H. Schlecter Co., Reading, Pa., and 
C. R. Schlecter, are no longer connected 
with the business in any way. They are 
now individually representing several well 
known manufacturers of emblems. 
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Great Drive for Liberty Loan in the Jewelry Trade 





Soliciting Committees’ Efforts Meet Generous Response from Manufacturers, Wholesalers and Retailers and Their 
Employes—Over $2,100,000 Raised by New York Teams Up to Yesterday and Movement Still Gaining 
Headway—Subscriptions Range from $50 to $500,000—Good Work Reported in Other Sections 


and Drive About to Start in Providence. 














jeu in the history of the jewelry trade 
have its members risen more spontane- 
ously to the support of the Government or 
shown more willingness to sacrifice their 
time and their efforts in a general move- 
ment for the welfare of the community 
than has been manifested throughout the 
industry in the support of the second Lib- 
erty Loan. Not only have the jewelers of 
the country come forward with their sub- 
scriptions to this loan in a way that shows 
their industry high up in the roll of honor 
in proportion to the size of its members 
but the biggest and busiest as well as the 
smallest importers, wholesalers and deal- 
ers have not hesitated to sacrifice their 
business interests and devote their entire 
time to helpifg to make the second Liberty 
Loan both a financial and also a popular 
success as far as the jewelers are con- 
cerned. In New York alone, where the 
work is in the hands of a special com- 
mittee, of which August Goldsmith, of 
Goldsmith, Stern & Co., is chairman, and 
Edward Holbrook, of the Gorham Co., is 
vice-chairman, over $2,122,450 had been col- 
lected up to yesterday afternoon. 

As noted in THE JEWELERS’ CIRCULAR 
last week, the first half day’s collections 
reported Tuesday at a luncheon at the 
Bankers’ Club amounted to $326,200. The 
second day’s collection brought the amount 
up to $835,000, and the third day’s collection 
reported Friday brought the amount up to 
nearly a million and a half, or to be ex- 
act, $1,408,550. The collections Monday and 
Tuesday amounted to $715,750. This in- 
cluded a subscription of $500,000 from Tif- 
fany & Co. The list of subscribers up to 
Friday appears on pages 83 and & of this 
issue. 

In Providence the subscriptions in the 
jewelry trade have begun, while equal 
interest is reported from the jewelers of 
Boston, Newark, Philadelphia, Pittsburgh, 
Cincinnati, Chicago, St. Louis and other 
wholesale jewelry and distributing centers 
of the United States. 

What is most encouraging is the fact that 
the drive as far as our trade is concerned 
is still on and the movement to subscribe 
seems to gain momentum as time goes on. 

Many of the firms on Maiden Lane are 
aiding the Jewelers’ Committee of the 
second Liberty Loan in displaying the 
activity day by day that the jewelry com- 


- mittee makes. Two concerns have already 


installed in their show windows displays 
showing the subscriptions received by the 
Jewelers’ Committee each day. The Gor- 
ham Co. has a huge banner of red, white 
and blue covering nearly an entire show 
window, urging the citizens of New York 
to buy Liberty Bonds. In another window 
the tablet displaying the daily results of 
the Jewelers’ Committee is shown. The 





Julius King Optical Co., 10-12 Maiden 
Lane, has adopted the same idea, and is 
also displaying a similar table in its win- 
dow. Luncheons are held every Tuesday, 
Wednesday and Friday, at which reports 
are made. 

A luncheon given by the captains of the 
several teams soliciting subscriptions to 
the Liberty Loan was held at the Bankers’ 
Club, on the 38th floor of the Equitable 
building, 120 Broadway, Friday, Oct. 5, 39 
being present. This number was composed 
of the captains and the members of the trade 
acting with them on their separate teams. 

To save time the secretary, Mr. Gardner, 
at the suggestion of August Goldsmith, 
chairman of the Liberty Loan Committee 
in the jewelry trade, called the roll of cap- 
tains present, and asked each one to report 
the success of the morning’s work. 

As each name was called, the following 
amounts were reported as having been sub- 
scribed: Messrs. Adler, $56,800; Alford, 
$25,550; Dreicer, $50,500; Kahn, $57,500; 
Lorsch, $43,150; Mehrlust, $112,450; Mon- 
roe, $35,200; Stern, $101,600; Wormser, 
$21,800; Goldsmith, $67,000, or a total of 
$572,550, making the total subscriptions up 
to that time, $1,408,550. 

After these reports had been made 
August Goldsmith introduced Walter E. 
Bell of the Speakers’ Bureau of the Liberty 
Loan Committee, who spoke upon the best 
method of securing subscriptions from the 
smaller manufacturers and the representa- 
tives in the offices maintained in New York 
by out-of-town manufacturers. Mr. Gold- 
smith announced that at the next meeting 
it had been arranged for Emil Kohn, presi- 
dent of the Retailers’ Association, to ad- 
dress the captains on what is being done, 
and will be done throughout the retail 
branch of the trade, and he also said that 
Mr. Fox, of the Pawnbrokers’ Association, 
would speak at that time. 

The captains of the various teams met 
last Tuesday at Hahn’s restatirrant, 13 Park 
Row. The teams will hold a meeting on 
Wednesday, Oct. 10, at the Bankers’ Club. 

At the meeting yesterday the following 
teams reported, Monroe, $555,950 (it was 
Mr. Monroe who got the Tiffany subscrip- 
tion of $500,000) ; Alford, $5,700; Mehrlust, 
$14,200; Ingersoll, $27,450; Kahn, $36,950; 
Lorsch, $38,000, and Adler $37,500. It was 
announced that 46 employes of the Roy 
Watch Case Co. had subscribed for $5,000 
worth of bonds and that 33 out of the 35 
employes of Albert Lorsch & Co. had taken 
$8,000 worth. 

That the employes of factories of New 
York are co-»perating with the members 
of the jewelers’ committee of the Liberty 
Loan, is evidenced by the recent subscrip- 
tions recorded. The employes of Stern 
Bros. & Co. have already contributed $6,600, 





and this will be increased. The employes 
of S. L. Van Wezel have subscribed for 
$17,550 worth of Liberty bonds. The em- 
ployes of Goldsmith, Stern & Co. held a 
meeting last Tuesday evening after Tue 
JEWELERS CIRCULAR had gone to press, 
They will be heard from later. Many of 
the other factories have held meetings, and 
it is assured that the employes of the fac- 
tories of New York will do their “bit” to 
aid the second Liberty Loan. 


Taken as a whole, the reception given to 
the Liberty bond salesmen and solicitors 
by the trade was most cordial and enthu- 
siastic, and not only were subscriptions 
gladly given, but offers of co-operation 
were in most cases made, particularly for 
the purpose of getting the employes to 
subscribe to the bonds. 


In contrast, however, there was one dis- 
agreeable incident which was subject to the 
greatest comment and excited the utmost 
indignation on the part of those who heard 
it. This was the act of a manufacturing 
jewelry concern at Nassau St. and Maiden 
Lane that not only practically insulted the 
solicitor when he called on them for a sub- 
scription for Liberty bonds, but ordered him 
from the office, denouncing both him and his 
mission. When he asked if he could speak 
to the employes, he came in for more de- 
nunciation from a member of the firm, who 
said he would not permit his employes to be 
approached on such a project. 


Talk of drastic action against this concern 
both for its insult to the committee, for its 
lack of patriotism, and for the treasonable 
utterances of the partner was heard in 
various quarters, but no definite action was 
taken up to the time THE JEWELERS’ CrRcu- 
LAR went to press. 

In addition to the wholesale jewelry 
trade the field was extended early this 
week to include both the pawnbrokers 
and the smaller retailers of New York. 
The committee is getting at the retail 
jewelers through the aid of Emil Kohn, 
president of the Retail Jewelers’ Associa- 
tion of Greater New York and Vicinity, 
and the members of his organization, and 
at the pawnbrokers through Ben Fox of 
the Pawnbrokers’ Association. 

The $2,000,000 mark was passed early 
this week, the $500,000 subscription of 
Tiffany & Co. lifting the amount to 
$1,924,000, while the total reported at 
yesterday's meeting reached $2,122,450. 





Cincinnati Jewelers Start Week With the 
$10,000 Contributed in the First Week 


CincinnaTI, O., Oct. 8—The first week 
of the second Liberty Loan campaign 
closed Saturday night, with approximately 
$10,000 contributed by wholesale and retail 
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jewelers of this city, according to an esti- 
mate made by President Arno Hi, Dorst and 
Managing Secretary H. Serkowich, of the 
Wholesale Jewelers’ and Manufacturers’ 
Association of the Chamber of Commerce. 

Most of the purchases were small ones, 
and were made through banking connec- 
tions. A majority of the jewelers declared 
they would contribute their “bit” to the 
campaign during the coming week, as they 
had been too busy to make arrangements 
for the purchase of bonds during the week 
just closed. Practically every one without 
exception states his intention to do his part 
in supplying money to the Government 
through this method so that the war can be 
waged to a successful conclusion. 





Members of Chicago Jewelry Trade Work- 
ing Hard for Liberty Loan 


The Chicago Jewelry trade is responding 
heartily to the call for the second liberty 
loan. Immediately upon learning that the 
campaign for the second liberty loan was 
to be launched the Chicago Jewelers’ As- 
sociation appointed a committee to super- 
vise the campaign among jewelers. John 
H. Hardin was made chairman, and the 
other members of the committee were 
Thomas J. Dee, J. T. Montgomery, Wil- 
liam Hulls, George P. Sellers, and E. S. 
Craven. 

Five hundred Liberty Bond salesmen,— 
brisk young fellows have been assigned to 
the loop district by the financial experts in 
charge of the local campaign. Each sales- 
man is responsible for a: building, with the 
exception of the large building, wherein 
several are employed, divided in order 
that the campaign may be pushed hard in 
a short time. The committee of the Chi- 
cago Jewelers’ Association was appointed 
to co-operate with the salesmen. In cases 
where the salesmen do not meet with suc- 
cess, the members of the committee will 
try their hand. Everything is being done 
with perfect good nature, and the constant 
thought in mind is that it is all for the old 
flag, and the safety of democracy through- 
out the world. 

“No announcements as to the amounts 
of the individual contributions are being 
made,” said a prominent member of the 
trade who is very active in the campaign, 
“but I can say that the results thus far 
have been most promising. In the canvass 
of the buildings where the greater part of 
the tenants are jewelers, and those allied 
with the jewelry industry, no chance to sell 
a bond is being overlooked. The salesmen 
are permitted to go through the shops, 
soliciting the workmen, stenographers, 
clerks, office boys, and everybody else. 
The assumption is that anybody who is 
making a decent living can afford to buy 
a bond, especially on the easy terms 
which have been arranged. The heads of 
companies are not the only ones, therefore, 
who are considered eligible for the bonds.” 

The first Liberty Loan received a heavy 
subscription among the local jewelers, and 
prior to that time large sums had been 
given to the Red Cross, the majority of 
them through the Chicago Association of 
Commerce. Financial men agree that for 
any industry which has profited little from 
the war the jewelry trade has done ex- 
ceptionally well in all subscriptions. 
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Subscriptions Received up to Monday, Oct. 8 
; Ao Cee ewe oe $500,000 oo 7 ee occwvatecetes 5,000 
: DSc icicundcetedactast 
Stern Bros & Co..........+++0.- 100,000 Seiden Mima pee aD 
Asnabitn Bie: @ COs. ess ccsccdues Soe Td Tie Dek Ca ee 5,000 
Seeme: CONGR. ccrcccandicnncent ' 5,000 
Cee Adhere ee lee ele Me Milica sasnc ste 5,000 
Be EE A 400 e sv heenawee 50,000 Jos. L. Herzog & Co.......- 00 5,000 
PEGE DB ido cack. 0 0sdcndvene 50,000 Mary Erstein Pe eS ee ees 5,000 
August Goldsmith...............- a he Se: oe eee 
Oppenheimer Bros. & Veith ees 50,000 M ein oe eee eee eee pee eceevecccos 5 ,000 
Den: BA Asko ivisevseecds 50,000 oat ng ig . Danziger........... a 
Monees; Faris. & Ce... ..cccsccess 35,000 Jules ep a5 ée cseninsurcenes 5,000 
a Rae es Le ae Hp 
Biome Gh Ti iivc cin os doccensvns ee ee eee ice ‘ 
Sussfeld, Lorsch & Co............ . 25,000 Harry C. Maybaum............... 4,000 
OUNGG . FO SMB iwisic cecntece tins 25,000 Hy Bodenheimer & Co............ 3,000 
MR acs cigeecdcerncs a: are seinem — 
ie #4 | RE IME OS. , 
Cen Bi i. dibs dndidcuesss 20,000 John ved Spencer SIE Ay EES 3,000 
Employes of S. L. Van Wezel...... 17,550 te T bo ote pe we seseeue sevens van 
> 3. Tas vs'ces knamkedeceeau 
ii By FR Fe oe 60 beeen 4 eksia 16,000 Wm. G. Knapp Co., Inc........... 3,000 
Freudenheim Bros. & Levy........ 15,500 Cohn & Rosenberger............. 3,000 
Ti ci cinctenis-deudoans 15,000 Walter P. McTeigue.............. 3,000 
Untermeyer, Robbins & Co........ 15,000 HH. Nordi *™ S 
Cee Mines cacao: 15000 ie Be Mantes ee 
Est. of Ray H, Wimsten.......... 15,000 Julius Mamluck & Co............ 2,500 
Ray Watch Case Co.............. Se: C. i Saele-, noes 2,500 
Hipp, Didisheim.................. 10,000 Lb. L. Grey & Co................. 2,500 
. & * Se Rear 10,000 Hy H. Jacobson.................. 2,500 
NE NS 5 5s ces da wev annul 10,000 Robert B. Steele.................. 2,500 
Rice & Hochster............seees. 10,000 Julius Wodiska................2.. 2,000 
Chas. Marx........-...+eeeseeee, 10,000 Bilancard & Co...........cccececs 2,000 
Oppenheim & Strauss............. 10,000 David Ullman.................... 2,000 
Silberman, Kohn & Wallenstein... 10,000 Fred. Kaufman................... 2.000 
Ludwig Nissen & Co............. 10,000 Edwin W. Andrews.............. 2,000 
H. Schenkein’s Sons.............. Pee Hy Wikhtitibe oicks ioscan 2,000 
Kn FRGHOP GE SOM sc oc ccccceccseces 10,000 Goldsmuntz Bros.................. 2,000 ° 
Kastenhuber & Lehrfeld........... eee 5 Obeid. iS 2,000 
SN BGR in sds co cnsceneanes 10,000 Bernard Didisheim......... een 2,000 
Wm. S. Hedges & Co............. 10,000 Leo Wormser.................... 2,000 
Hy. Kyrm......ccccecccccccecces 10,000 William Nicholson................ 2,000 
JOC TNT. on <0 cries cdiccenes mee 6S. KK lems. ks eee 2,000 
G, Brenauer & Son...........++.. 10,000 Sollie E. Schwerzer............... 2,000 
Louis Stou Te eeT TOV UTTerT Cree Tee ee 10,000 N. Haseern: & Cee. 6... A eS 2,000 
APMED s 606.00 so cccsecses ee BR Desist ee: 2,000 
Wm. N. Cohen.........++.e++eee: 10,000 Pitzele & Hamburger............. 2,000 
Wisner Bros.........-.+++2+++0:- ae 6 Bb. Zi i ee 2,000 
A Tn Ae Ri iin ones dc dcense 10,000 Ww P 
Ingomar Goldsmith & Co......... 10,000 i King Co eccccccccecceeccseee 1,600 
A. WERE Ci oo ie eee 1,500 
I: Boris cnn it wi bnceednns 10,000 A , 
Pas gheistainsesienns We: SS ee i 
5 ie a oc kins Ca ee eae , 
Employes of A. Lorsch & Co..... 7,00 Wm. S. Honigbaum............... 1,000 
Swe We CAA co ecdecikessaatene 1,000 
mags Loeb & Co........... pest I. Hochberger & Son............. 1,000 
; a Siete lla eh i Soe , Pic Be! Mihi tiarivinnia== 1,000 
Powers & Mayer, ee” 5,050 D. M, Mitchel a 1,000 
Wm. L. Rosenfeld Sos ovis aA 1 5,000 Finkelstein Bros $o0cenct veéo8 ene eu 1,000 
SE SI 5 dv nena s ivevwdacece 5,000 Z. H. Oppenheimer............... 1,000 
Pe Sivoo kn diwieigaccaecivas 5,000 Louis N. Jacobs............+.+++. 1,000 
Thos. F. Brogan ee aca ae 5,000 Be, Whe CES ch Navin ntteeakeba ead 1,000 
Davidson & Schwab............... 5,000 Jos. P. Harper.......-++sseeeeeee - 1,000 
Marchand Bros............ eae 5,000 JOG. TORN os oo ons 6ccdiestotin 1,000 
Mendez Cutting Factories... ee 5,000 S. Kroll & Se os dn od ean dee 1,000 
Se Mes civisundnceedécdaenas 5000 Leon Hirsch, Inc.............+... 1,000 
Van Antwerpen Freres........... 5,000 John Schumacher SB Oa Be t= 5 1,000 
oe ae oe (aval 5,000 David Kaiser wheat te taal ln ites. 1,000 
aE ~ “nea aie s Se S00) ~ So Ns ns 32+ ae Hoanh ends 1,000 
E. S. Lorsch Ap eee cee as 5,000 Borrelli & Vitelli Tene iaveadbe0seeoes 1,000 
eR Ce BOR irs os owib.n's wevacec 5,000 Chas. W. Sommer............-... 1,000 
John eT eee 5.000 Morris Kaplan ecccecctevenvesetewes 1,000 
i Ms My cos cece os vnc SB i aye wdinapeetebtmeanad oon 1,000 
Jonas Koch Ae ORL Rae pe come oe he: 5,000 Sml. Sultan 06 0 60 8.0.00000¢860-0005e 1,000 
H. Z. & H. Oppenheimer......... 5,000 (Continued on page 84.) 
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(Contributions to Oct. 8; continued from page 83.) 





i i CS. . vb occcpeccese 1,000 
Alex. Feldenheimer............... 1,000 
SESE TE EE 1,000 
as as ses sane vecuetees 1,000 
ee 1,000 
i 2 Mn. ik wuwhepeb ous 1,000 
i ne see G CO... occcccsccs 1,000 
in WER BEGET. oo occcceccsoes 1,000 
Patterson & Starke. ..............- 1,000 
Ee oo Sk sw cece eseus's ve 1,000 
See Ey, SUCMROMMET. ...0 6.05 c00e 1,000 
i. 2. SOON. . vcs sccccscces se 1,000 
ESE SG ee eee 1,000 
Oe ack weed beales' 1,000 
rr re ee ce eecseeces 1,000 
es cn bbees eek 1,000 
OR NEE ee ee ere 600 
bak ps cv ewweve 500 
gE 6 ee 500 
ae we wie 500 
ee 500 
Milton Rosenberg................. 500 
nS 500 
i in. ee cbiece obese 500 
i Ce Cin. wheweds 6ys e's °. tae 
ED | ee 500 
ee ee 500 
ee cueen's 500 
ON ES ee 500 
EEE 500 
Rothschild & Loopuit............. 500 
i ne Saw ie 500 
2? eee 500 
ES ee 500 
ee we wesc ences 500 
A. Goldsmith & Sons.............. 500 
ee eetee ewes 500 
Archibald Graham................ 500 
ds Sw ce ew ewes 500 
Nathan Hyman Co............ desis 500 
Herman Trabinger................ 500 
EE ES 500 
rere 500 
EE a ene eee 500 
EE ee 500 
I. Michelson & Sons.............. 500 
Eisen, Ledeberg & Co............. 500 
Arthur H. Kirkpatrick............ 500 
wc dpcicccceccecs 500 
i TD cc ececbevecctees 500 
ES Oe 300 
tr CO BRC cc vecce 300 
EE ee 300 
Naigles & Wolfson................ 300 
I on, ccacciedcéee ss 300 
NE oc ct asbndivses see 300 
Ee ee 250 
ee sede sees 250 
G. Del Gatto & Sons.............. 250 
Ne reeadl 200 
ee cc wecweses 200 
i Ce, . . ce eecseceves 200 
EEE OEE PEE 200 
es dab wows 200 
i ee... ewccebeseee 200 
en Gt CO... .. sccccee see 200 
EE ee re 200 
Ne. enon becd ee 200 
ES nen wc cose cesses 200 
SE ee 200 
EEE 200 
re ee. tcc cceees 200 
SELES LEAL 200 
ee 200 
ae ek a. w 200 
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Salient Facts as to the Second 
Liberty Loan 


The amount of the issue will be $3,- 
000,000,000 or more. 

The subscriptions will be received until 
the close of the business day of Oct. 27. 

The bonds will bear date Nov. 15, 1917, 
and will mature Nov. 15, 1942. But the 
Government reserves the right to call in 
and pay the bonds in full, with accrued 
interest, any time after 10 years after 
their date. 

The bonds are convertible gold bonds 
and bear 4 per cent. annual interest, the 
interest being payable semiannually on 
May 15 and Nov. 15 of each year. 

The bonds are exempt, both as to prin- 
cipal and interest, from all taxation now 
or hereafter imposed by the United 
States, any State, or any other posses- 
sions of the United States or by any 
local taxing authority, except (a) estate 
or inheritance taxes, and (b) graduated 
additional income taxes, commonly’ known 
as surtaxes, and excess-profits and war- 
profits taxes now or hereafter imposed. 
They are not liable to the ordinary Fed- 
eral income tax. 

The interest on an amount of bonds 
the principal of which does not exceed 
$5,000, owned by any individual, partner- 
ship, association, or corporation, are ex- 
empted from the taxes provided for in 
clause (b) above. 

The right is given to holders of the 
bonds to exchange them for bonds bear- 
ing a higher rate of interest if any such 
shall later be issued by the United States 
before the termination of the war. 

The second issue of Liberty Loan Bonds 
will be of two kinds, registered and 
coupon. 

The registered bonds will be registered 
at the Treasury in the names of their 
owners and will be of the denominations 
of $50, $100, $500, $1,000, $5,000, $10,000 and 
$100.000. Checks for the interest on these 
bonds will be mailed from the Treasury 
to the owners each semiannual-interest 
date. 

The coupon bands will be payable to 
bearer and will have coupons attached 
for the interest. They will be in denomi- 
nations of $50, $100, $500, $1,000, $5,000, and 
$10,000. The coupons can be cashed like 
a Government check at any bank. 

Bonds of the Second Liberty Loan can 
be purchased by filling out an applica- 
tion blank made on the form prescribed 
by the Secretary of the Treasury, which 
can be obtained from any bank or Liberty 
Loan committee, and sending it or hav- 
ing it sent to the Treasury of the United 
States or any Federal Reserve Bank or 
branch accompanied by the payment of 
2 per cent. of the amount of bonds ap- 
plied for. 

These applications .must reach the 
Treasury Department, a Federal Reserve 
Bank or branch thereof, or some incor- 
porated or trust company in the United 
States on or before the close of business 
Oct. 27, 1917. 

A purchaser may pay in full for his 
bonds at the time of making his applica- 
tion or, if he so prefers, he can take ad- 
vantage of the installment plan and pay 
2 per cent. on application, 18 per cent. on 
Nov. 15, 1917, 40 per cent. on Dec. 15, 1917, 
and the remaining 40 per cent. on Jan. 
15, 1918. 
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Garfunkel & Gammaretta......... 


Louis I. Windt 
Luke Mulligan. 
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A. Beaudet of Woonsocket, was in Bos- 
ton the past week on a business visit. 

Harry A. Gourdier has severed his con- 
nection with the Kohinoor Novelty Co. 

Mr. and Mrs. Howard L. Carpenter have 
re-opened their town house after spending 
the Summer at Buttonwoods. 

H. Prest, who succeeded J. A. Angell, 
has taken a lease of the store at 6 Olneyville 
Square for a period of 10 years. 

Mr. and Mrs. Frederick V. Kennon left 
Thursday for an automobile trip to New 
York city, returning through the Berkshires. 

Gilbreth Brown, of this city has been 
granted a patent on a protector for wrist 
watches, which he has assigned to the E. A. 
Potter Co. 

Herbert S. Tanner has tendered his 
resignation to Draft Commissioner Webb, 
as a member of the selection draft board 
for the city of Cranston. 

Levy J. Roy, president of L. J. Roy & 
‘Co., who has been under treatment at the 
Attleboro Sanitorium, at Attleboro, Mass., 
for several weeks, is reported as improving. 

Col. H. Anthony Dyer, director of Tilden- 
Thurber Corp., and family have returned 
to their home on Blackstone Blvd., this 
city, after spending the Summer at Wick- 
ford. 

Everett V. Kelley, with Heimberger & 
Pearson, manufacturers of jewelers’ find- 
ings and ornaments, is among those who 
have recently enlisted in the country’s 
service. 

The employes in the shop of Williams & 
Anderson held a flag raising last Friday 
at the noon hour, when a large American 
flag was suspended against the wall on one 
side of the room. 

Theodore W. Foster, president and treas- 
urer of Theo. W. Foster & Bro. Co., ac- 
companied by his wife, left Thursday by 
automobile for Hanover, N. H., where they 
will remain a few days. 

The monthly meeting of the directors of 
the Manufacturing Jewelers’ Board of 
Trade will be held in the rooms of the asso- 
ciation in the Turks Head building on 
Friday afternoon, Oct. 19. 

At the annual meeting of the Old War- 
wick and Lakewood Library Association last 
Wednesday evening Sylvester K. M. Rob- 
ertson was elected vice president and Jo- 
seph P. Burlingame, treasurer. 

Harry Brown, with the T. W. Lind Co., is 
confined to his home at Riverside on account 
of a severe case of blood poisoning, which 
developed from a wound in his hand, where 
he was cut by a piece of brass stock. 

Miss Anna G, Connery, formerly stenog- 
rapher with George S. Kelley Co., Inc., has 
received an appointment as clerk typist in 
the War Department and has gone to 
Washington to enter upon her new duties. 

Mr. and Mrs. Eustace Cress and family 
have returned from Annawamscutt, over- 
looking Narragansett Bay, where they have 
spent the Summer, and have taken up their 
Winter home at Arnold Ave., Edgewood. 

The Ostby & Barton Co. has sent a letter 
to the Providence Police Commissioners, 
expressing its appreciation for the protec- 
tion afforded the company by the police dur- 
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ing the recently ended strike at the com- 
pany’s plant. 

Three watches, a lot of stickpins, collar 
buttons and considerable other property 
were stolen from the store of Harry L. 
Kotlen, 314 S. Main St., the other night. 
Entrance was gained by breaking a panel 
in a rear door. 

Mr. and Mrs. Alonzo T. Cross, who have 
been spending the Summer on their house 
boat at Wickford, with their son, Herbert R. 
Cross, professor of fine arts at the Uni- 
versity of Michigan, have returned to their 
home in this city. 


Harry Curran, 35, was arrested Saturday 
afternoon by Inspector Armstrong on a 
charge ‘of the theft of gold filings, valued 
at $20, from the Ostby & Barton Co. He 
was later arraigned, and, pleading guilty, 
was fined $25 and costs. 

G. L. Devidian, who conducts an enamel- 
ing shop at 203 Chestnut St., in a report 
to the police Friday, says that a box con- 
taining between three and four gross of 
sample society emblems valued at $25 had 
been stolen from his place. 


Dutee Wilcox, according to the city hall 
records, has sold to his son, Howard D. 
Wilcox, a lot of land on the southeasterly 
corner of Washington and Aborn Sts., on 
which is located the valuable building oc- 
cupied by C. A. Wilkinson & Co. and D. 
Wilcox & Co., and other concerns. 

Bowling has started the season with a 
rush and a number of shop leagues have 
already been formed throughout the manu- 
facturing jewelry industry. The present 
indications are that the sport will be more 
generally participated in this Winter than 
ever before and other associations are be- 
ing formed. 

Edward C. Braman, who previous to 
1886 conducted a burnishing business on 
Page St. under the firm name of E. C. & 
M. J. Braman, retired from active service 
as foreman of the bolt room at the plant 
of the Rhode Island Tool Co. last Satur- 
day, a position he had held for 31 years. 
He was presented with a handsome gold 
watch by fellow employes as a mark of the 
esteem in which he is held by them. 

Among the guests at the dinner given 
by the Committee of 100 of the Providence 
Chamber of Commerce at Narragansett 
Hotel last Wednesday evening to the Brit- 
ish-Canadian Recruiting Mission were 
Arthur L. Aldred, Frederick D. Carr, 
Harry Cutler, Jerome M. Fitzgerald, John 
S. Holbrook, George H. Holmes, Barton 
P. Jenks, Samuel M. Nicholson, Henry G. 
Thresher and William H. Waite. 

One of. the largest bowling leagues yet 
organized is at the Gorham Mfg. Co., where 
teams representing 10 of the departments 
have been formed and its season schedule 
opened the past week, large numbers of 
the employes from the various departments 
attending while the heads of the depart- 
ments bowled the first ball for their re- 
spective teams. Each team rolled three 
games the past week, the die department 
heading the standing by ‘winning all three 
games with an average pin fall of 508. 
Greeley has the highest single string of 
130, the highest three-string total of 333, 
and the highest individual average of 111. 
The die department has the highest team 
total of 1,525. A 10 team league has been 


CIRCULAR-WEEKLY 85 


formed at the Brown & Sharpe Mfg. Co. 
A team representing the C. A. Wilkinson 
Co. is bowling in the 10 team Commercial 
League, standing sixth at the present time. 
The Screw Machine Products Corp. has 
six team league. i 

The following were among the jewelry 
buyers reported in this city during the 
past week: Ben Felsenthal, of Ben Felsen- 
thal Co. Inc.. New York city; Nathan 
Willson, of New York city; Mr. Uhfeldter, 
of Hahne & Co., Newark, N. J.; Sidney 
Leboldt, of Rothschild & Co., Inc., Chicago ; 
M. Wolff, of Wolff Bros., New York city; 
C. Irwin, of Havana, Cuba; Leonard 
Krower, of Leonard Krower & Son, New 
Orleans, La.; Mr. Rosenthal, of Atlantic 
City, N. J.; Jacob Schorsch, of Emrich & 
Schorsch, New York city; Louis Wolfson, 
of the Charles: Wolfson Co., New York 
city; M. Adels, of M. Adels & Co., New 
York city; Frank Karel and Miss Kirby, of 
Kaufman & Baer .Co., Pittsburgh, Pa.; S. 
Schweizer, of Schweizer & Co., Philadel- 
phia; J. Avidan, of Lippman Spier & Hahn 
Co., New York city; Mr. Kaskel, of Weiner 
Bros., New York city; Mr. Samuels, of 
Albert S. Samuels Co., San Francisco, Gal. 
Oscar Kind and Louis Block,/of S. Kind & 
Sons, Philadelphia. 











Joseph E. Straker is enjoying a vaca- 
tion in the south with his wife. 

William Saart, the local silversmith, 
who conducts the Mirimichi farm, won a 
large number of prizes at the Brockton 
fair last week. 

Lindred Thurber, a well known young 
salesman, was one of the men to leave for 
Ayer last Friday morning to join the 
National Army. 

John M. Fisher was vice-chairman at 
the Prohibition convention held in Boston 
last week. Mr. Fisher is one of the most 
active workers the party has in the State. 

The police were called to the D. E. 
Makepeace Co.’s factory last week to in- 
vestigate the actions of two strangers. 
When the police arrived the men had dis- 
appeared. 


The members of the Attleboro local 
of the Jewelry Workers Union nominated 
officers at their meeting last week. The 
delegates to the Providence convention 
made a report. 

The employes of the jewelry firms gave 
their fellow employes who were drafted 
last week’ a rousing farewell. Every man 
received wrist watches, sweaters and other 
remembrances. 

The district board has reopened the 
case of Carl J. Lind at the request of the 
R. & G. Co., which claimed that his serv- 
ices were indispensable to the firm and 
will mean the throwing out of work of 
50 men should he go into the army. 

Among the large taxpayers in Mans- 
field are the following connected with the 
jewelry industry: J. L. Cobb, $561.18; 
Chas. D. Lyons, $109.63; C. D. Lyons Co., 
$376; Joseph L. Sweet, $211.50; Clarence 
L.° Watson, $227.48; D. S. Spaulding, 
$534.51. 
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STATEMENT OF THE OWNERSHIP, MAN- 
AGEMENT, CIRCULATION, ETC., RE- 
QUIRED BY THE ACT OF CONGRESS 
OF AUGUST 24, 1912, 


Of Tue JEWELERS’ CIRCULAR, with which are con- 
solidated The Horological Review, The Jewelers’ 
Weekly and Jewelers Review, published weekly 
at New York, N. Y., for October 1, 1917. 

State oF New York 

County or New York § 5° 

Before me, a Notary Public, in and for the 
State and county aforesaid, personally appeared 
V., S. Mulford, who, having been duly sworn 
according to law, deposes and says that he is the 
Vice-President of The Jewelers’ Circular Publishing 
Co., publishers of THe Jewelers’ CircuLar, with 
which are consolidated The Horological Review, 
The Jewelers’ Weekly and Jewelers’ Review, and 
that the following is, to the best of his knowledge 
and belief, a true statement of the ownership, 
management (and if a daily paper, the circulation), 
etc., of the aforesaid publication for the date shown 
in the above caption, required by the Act of 
August 24, 1912, embodied in section 443, Postal 
Laws and Regulations, printed on the reverse 
of this form, to wit: 

_1l.. That the names and addresses of the pub- 
lisher, editor, managing editor, and business man- 
agers are: 

Publisher, The Jewelers’ Circular Publishing Co., 

_11 John St., New York, 

Editor, T. Edgar Willson, 11 John St., New York. 

Managing Editor, None. 

Business Manager, H. A. Robertson, 11 John St., 
New York. 

2. That the owners are: (Give names and 
addresses of individual owners, or, if a corpora- 
tion, give its name and the names and addresses 
of stockholders owning or holding 1 per cent. or 
more of the total amount of stock.) 

The Jewelers’ Sovene Publishing Co.. 11, John St., 


New Vork. 
V. S. Mulford, 11 John St., New York. 
LL. J. Mulford, 11 John St., New York. 
M. D. Mulford, Montclair, N. J. 
Kenneth Davy, East Orange, N. J. 
J. Lester Parsons, 95 William St., New York. 

3. That the known bondholders, mortgagees, and 
other security holders owning or holding 1 per 
cent. or more of total amount of bonds, mortgages, 
or other securities are: (If there are none, so 
state.) None. 

4. That the two paragraphs next above, giving 
the names of the owners, stockholders, and secur- 
ity holders, if any, contain not only the list of 
stockhclders and security holders as they appear 
upon the books of the company, but also, in cases 
where the stockholder or security holder appears 
upon the books of the company as trustee or in 
any fiduciary relation, the name of the person or 
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S a result of num- 
erous inquiries 
that were received by 
this journal from 
watchmakers and jewelers throughout the 
country who feel that their skill at their 
trade might fit them for some special work 
in the ordnance department or other 
branches of the government’s service, we 
brought this matter before the War Depart- 
ment with the idea of finding out whether 
or not the jeweler who is drafted or who 
volunteered could be placed in a way that 
he could use his experience and special 
training either in mechanism or in the 
working of precious metals. In answer to 
our inquiry we received the following letter 
from the captain of the Ordnance Depart- 
ment of the Civilian Personnel Division of 
the War Department stating: 

“This office is in recipt of your letter of 
Sept. 25, 1917, making inquiries as to the 
possibility of employment of watchmakers 
in government service. 

“The Chief of Ordnance directs me to in- 
form you that the need of the government 
for watchmakers of men of their skill is not 
very great at this time. The positions—what 
few there are—however, are filled front 
eligible lists established by the United 
States Civil Service Commission. 

“It is suggested that any applicants who 
wish to apply for a position be instructed to 
communicate with this office with the view 
in mind that, if their services can possibly 
be utilized, this office will take such action 
as is necessary.” a 

The above is published for the benefit of 
the large number of readers who have not 
been able to obtain the information for 
themselves. 


Watchmakers in 
the Government’s 
Service. 





HE War Revenue 
Tax Bill is a 
law. It has gone into 
effect and merchants 
and manufacturers as well as the citizens 
of the country are beginning to realize the 
extra burdens that have been put upon them 
as a result of the world war. As patriots, 
as Americans and as believers in democ- 
racy they will meet these burdens cheer- 
fully and seriously, realizing that in the 
fight for a principle, sacrifice is necessary. 
While our younger men are offering their 
services (and their lives if need be) to 
win the fight for democracy on the battle- 
fields of Europe, those who stay at home 
are offering a share of their profits and 
their incomes to back up the boys on the 
firing line. 

As far as the jewelry trade is concerned 
the special taxes imposed in our industry 
have been much lighter than could have 
been reasonably expected in times of stress 
such as this. Jewelry as a whole is taxed 
only as are many other lines of trade and, 
as a result of the intelligent work done by 
the committee from all branches of our 
industry that was formed under the aus- 
pices of the Jewelers’ Vigilance Committee, 
the burden has been made as light as 
possible. First of all manufacturers of 
jewelry are taxed but three per cent. and 
then taxed only on their sales as made. 
Wholesalers of jewelry are taxed one and 
one-half per cent. on the stock of jewelry 
on hand when the law went into effect. 
Retailers of jewelry (who are not also 


The Jewelry Pro- 
visions of the War 
Revenue Bill 
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wholesalers) are not taxed in any way. 

The retailer will undoubtedly have to pay 
an increased cost on jewelry he buys in the 
future to make up the extra cost covered 
on the tax on the manufacturer and whole- 
saler, but the retail jeweler has no tax upon 
his sales nor has he to make any return to 
the government whatsoever. This is a 
great victory for our trade and is due un- 
doubtedly to the untiring efforts of the 
special committee from our industry 
whose chairman or whose’ members 


. were “on the job” and in touch with the 


committees of the House and of the 
Senate and finally with the Conference 
Committee, right up until the bill was 
finally passed. | 


However, the jewelry tax is not a simple 
one in the working out of details. The. 
retail jeweler (who is not a wholesaler as 
well), knows exactly where he stands; that 
is, he has nothing to do as far as the 
government is concerned—no inventory to 
nle, no return to make on sales. But the 
retail jeweler who is a wholesaler as well, 
the retail jeweler who is an importer, the 
retail jeweler who is a manufacturer, or the 
wholesaler or manufacturer who combines 
one or more of the different branches of 
our trade in his business is still uncertain 
as to how the tax may affect him. 

There are other questions important to 
the importer, manufacturer and wholesaler 
as to exactly what is jewelry and on what 
stocks and sales returns must be made to 
the Government. These questions have got 
to be answered and answered soon, and for 
this reason, at a mass meeting held if New 
York under the auspices of the Vigilance 
Committee last week, a special committee 
was appointed, consisting of manufacturers, 
wholesalers, importers and retailers, to 
work out the solution of the many difficul- 
ties that will arise in the shortest time pps- 
sible. This committee is making arrange- 
ments to immediately get in touch with the 
Commissioner of Internal Revenue at 
Washington and offer to aid him in every 
way by giving him special infcrmation 
necessary as to the jewelry trade in order 
that quick decisions may be made; first, as 
to what is and what is not jewelry, and 
second, as to how different kinds of taxes 
can be equitably applied to those firms 
whose business would, in part, fall under 
more than one of the heads of importer, 
manufacturer, producer, wholesaler and re- 
tailer. 

A study of the present war revenue tax 
bill will show that it is drawn to some ex- 
tent on the lines of the Tariff Law of 1913, 
the exact language being used in many 
cases in connection with the jewelry tax as 
is used in the tariff provisions on jewelry. 
If the definitions of the words in this act 
are decided by the courts to be he same 
as those-already determined from the sim- 
ilar language in the Tariff Law, it is the 
opinion of THE JEWELERS’ CrrcuLar that 
clocks, watches, watch cases, silverware, 
findings, and even unmounted gems are not 
covered by Paragraph 3 of Section 600, 
placing the tax upon “any article commonly 
or commercially known as jewelry, whether 
real or imitation.” If this view is taken 
by the Internal Revenue Collector and the 
courts the wholesaler will not have to in- 
clude in his inventory a large number of 
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the lines now carried in his business, nor 
will the manufacturer have to pay on any- 
thing but sales of jewelry as we know 
it in the trade. | 

Equally important is the question of the 
status of the man whose business might 
came under two or more heads, and for 
this reason it is incumbent on our trade 
that in endeavoring to get decisions or rul- 
ings, the matter should be left in the hands 
of one committee which will get these from 
the highest sources. The jeweler should 
not individually attempt to get rulings from 
his local deputy collector of internal rey- 
enue who will not be in a position to have 
the questions brought up to him in all their 
various phases. Individual action may re- 
sult in hundreds of different rulings by 
subordinates that will simply cause trouble 
for the Revenue Department and will have 
to be eventually decided by the Commis- 
sioner of Internal Revenue and the courts. 

Therefore, merchants, wholesalers or 
manufacturers who are in doubt as to what 
they are taxed upon or how the tax is to 
be applied, should submit all their questions 
to the trade committee that it can, in turn, 
submit these with other questions to be 
taken up before the Commissioner of In- 
ternal Revenue. 

As concerted action by the retailer, 
manufacturer, importer and_ wholesaler 
through one committee, succeeded in get- 
ting such great concessions from Congress 
in the enactment of the present tariff law, 
with the resulting benefit to the industry at 
large, so will concerted action in regard 
to the working out of the tax law prove 
of equal or éven of greater benefit to 
our industry, in getting, with the least pos- 
sible delay, authentic rulings on which the 
trade may act with safety. 





Exaggeration of N editorial in THE 
Value Results in JEWELERS’ CIR- 
Conviction. CULAR, Sept. 26, under 
the head of “Misrep- 
resentation Combined With Full Value,” 
deplored the fact that it seemed to be 
impossible to convict a merchant who 
greatly exaggerated the value of his mer- 
chandise unless it could be shown clearly 
that the merchandise in question was worth 
less than the customer paid for it. This 
had been the experience of all those who 
tried to prosecute under the advertising 
and other fraud laws up to that time, but 
as if in answer to our complaint the New 
York courts in the same week convicted a 
man who had sold for $30, fur lined over- 
coats that he reported to be worth $125, 
but which the prosecution’s experts testi- 
fied were worth from $30 to $35. This 
is a decided victory in the cause of honest 
merchandising and a distinct blow at the 
illegitimate competition from which honest 
merchants suffer at the hands of compet- 
itors who exaggerate the value of what 
they have to sell. Credit for it is due to 
the New York Tribune’s Bureau of Investi- 
gation which brough the complaint in this 
case and fought it to a finish. 

Outside of the effect this conviction will 
have upon other merchants who are prone 
to use similar representations in marketing 
their product, the case is of distinct im- 
portance in getting a real decision on the 
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The Kopelman & Kava Diamond Co., 
Inc., has moved from 103 Eldridge St. to 
121 Canal St. 

The Concord Watch Co., Inc., 15 Maiden 
Lane, has moved from the ninth floor to 
the 17th floor: at that address. 

Henry Ollendorff, of the I. Ollendorff Co., 
Inc., 15 Maiden Lane, has started on a 
short trip, and will cover Baltimore and 
Washington. 

Benjamin Klein, for several years with 
Leon Hirsch, 37 Maiden Lane, enlisted last 
week in the 13th Coast artillery and is 
now in training at Fort Slocum. 


R. K. Jarecki, purchasing agent of Her- 
man T. Jarecki, Erie, Pa., is in New York 
on a buying trip. He is making his head- 
quarters at the Waldorf Astoria, where 
he will remain for the next 10 days. 


Sol Korones, of Korones Bros., 37 
Maiden Lane, spent the week end at the 
home of Sergeant Sidney Rayved, New 
London, Conn. On Sunday afternoon he 
was conducted through Fort H. G. Wright. 

Albert Feldenheimer of A. & C. Felden- 
heimer, Portland, Ore. is at present in 
New York and is making his headquarters 
with Louis Feldenheimer, 65 Nassau St. 
Mr. Feldenheimer will be here for about 
three weeks. 

V. S. Mulford, of THe JEwecers’ Cir- 
CULAR Pus. Co., who is the chairman of 
the Montclair Red Cross chapter, headed 
that unit in the big parade on Fifth Ave. 
last week. There were about 200 marchers 
in the Montclair division. 

H. I. Breidenbach, of R. A. Breidenbach, 
51 Maiden Lane, has returned to the city 
after a successful trip through the eastern 
states. R. A. Breidenbach recently returned 
from a short trip through Philadelphia, 
Washington and Baltimore. 

Lieut. Benedict Burton, of Benedict 
Bros., Broadway and Fulton St., is now 
stationed at Camp Upton, Yaphank, helping 
to train the boys of the National Army. 
Mr. Burton recently took the Plattsburg 
course and also spent a month in Cam- 
bridge, learning trench warfare. Charles 
Ziegler with the same firm is also at Camp 
Upton. | 

Schepps, Inc., is the name of a concern 
which has taken out papers of incorpora- 
tion at Albany, N. Y., to deal in jewelry, 
household furniture and second hand ar- 
ticles. The capital is $5,000 and the in- 
corporators are John Schepps, 327 E. 25th 
St., Brooklyn, N. Y.; Nissen Schepps and 
Samuel Schepps, both of 161 W. 74th 
St., this city. 

Antonio Saieta, 23 years of age, who 
was brought back from Sacramento, Cal., 
last August, charged with complicity in 
robbing the pawnshop and jewelry store 
of Adolph Stern, 1508 Third Ave., Man- 
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hattan, on Jan. 30, 1915, was sentenced 
recently to’ serve one year in the peni- 
tentiary on another charge. When he 
was brought back, he pleaded guilty to 
a charge of setting the bomb which de- 
stroyed the home of Barnett Baff, the 
“poultry king,” who was recently mur- 
dered. It was on this charge that he was 
sent to prison, and it is understood that 
he will be arraigned for sentence on the 
burglary charge on his release from the 
penitentiary. Sentence was pronounced 
by Judge Mulqueen in the Court of Gen- 
eral Sessions. 
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A show window in the jewelry store 
of Smith & Behrens, 727 Eighth Ave., was 
smashed early Tuesday morning, Oct. 2, and 
about $10 worth of jewelry was taken. 
About 2 a. mM. the crash of glass was heard 
and a passerby saw a man with his hand 
thrust through the hole in the window. 
Patrolman Benjamin Wertheimer, who was 
on fixed post near the store, was notified 
and gave chase and arrested the man in 
a nearby apartment. This is the second 
window smashing case that has occurred 
at the Smith & Behrens’ store within the 
past year. About nine months ago the 
show window was broken and about $100 
worth of jewelry taken The window 
smasher at that time was not apprehended. 
The suspect, who was arrested on Monday 
evening, described himself as ‘Thomas 
Lavery, 22 years of age, a porter at the 
Waldorf-Astoria Hotel. He was arraigned 
on a charge of burglary in the Yorkville 
Court and held in $1,500 bail for the action 
of the Grand Jury. 


Among the jewelry buyers in the city 
during the past week were: M. J. Allrige, 
of the Shartenberg & Robinson Co., New 
Haven, Conn.; Miss N. McDonald, af 
Stewart & Co., Baltimore Md.; A. Y. Bos- 
well, Tulsa, Okla.; Walter Ware, Waverly, 


N. Y.; J. F. Kahl, Pittsfield, Mass.; Mr. 
Dyson, of the Porter & Dyson Co., New 


Britain, Conn.; H. L. McCarter, Ogdens- 
burg, N. Y.; Frank Tyack, Reading, Pa.; 
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Mr. Beeman, of Forbes & Wallace, Spring- 
field, Mass.; W. C. Lardin, of D. Lardin 
& Son, Butler, Pa.; Mr. Coburn, of J. B. 
Varick Co., Manchester, N. H.; Mr. and 
Mrs. R. B. Newton, of M. A. Hegan-New- 
ton Co., Fargo, N. Dak.; William Schwei- 
gert, of William Schweigert & Co., Au- 
gusta, Ga.; C. W. Davidson, of the Thomas 
Long Co., ‘Boston, Mass.; R. W. Anderson, 
of Anderson Bros. Co., Portsmouth, O.; 
H. Morris, of Morris, Mann & Reilly, Chi- 
cago; Miss H. Darmstaedter, of N. Schel- 
lenberg & Co., Philadelphia, Pa.; O. T. 
Ballhorn, of the Powers Mercantile Co., 
Minneapolis, Minn.; Mr. Pierson, of the 
New Bedford Dry Goods Co., New Bed- 
ford, Mass.; Mr. Mooers, of William 
Filene’s Sons Co., Boston, Mass.; F. Karel, 
of the Kaufman & Baer Co., Pittsburgh, 
Pa., and G. W. Schwager, Toledo, O. 

The National Jewelers Board of Trade 
has just made its Observation Report 
Awards to the employes of its members 
and others who submitted 10 or more 
approved reports each for the year end- 
ing Sept. 1, 1917. One thousand nine hun- 
dred and two reports in all were received, 
and the following individuals are being 
mailed checks: Miss Gertrude Maher, 
$24.20; Miss Gertrude Blease, $23.40; C. 
J. Murphy, $23.40 (all with J. R. Wood 
& Sons); Charles A. Pearson, of S. Borg- 
zinner Co., $6.90; A. E. Gardner, of the 
Gorham Co., $4.90; L. J. Mulford, of THe 
JEWELERS’ CrircuLAR Pus. Co., $2.50; Miss 
Sue Houghton, W. B. Kellogg Co., $2.40; 
Miss Minna Borstleman, of the Jewelers’ 
Advertising & Copy Service, 1 Maiden 
Lane, $1.10; Miss F. W. Hofman, of The 
Keystone Watch Case Co., $17.20, all of 
New York; Miss Mary Riley, of George 
Meikle, Springfield, Ill., $2.10; Fred. J. 
Franz, of the Watson Co., Attleboro, 
Mass., $1.70; C. W. Fleming, of the West- 
ern Clock Co., LaSalle, Ill., $1.30; A. K. 
Wilkinson, of R. Wallace & Sons Mfg. 
Co., Wallingford, Conn., $1.10; P. H. Hy- 
land, International Silver Co., Meriden, 
Conn., $17.80; Miss Lillie Horn, St. Louis 
Clock & Silverware Co., St. Louis, Mo., 
$13.40; Miss Mabel K. Young, of the 
Smith, Patterson Co., Boston, Mass., 
$12.70; Miss Harriet L. Brown, of A. I. 
Hall & Son, San Francisco, Cal., $11.20; 
S. W. Risien, of the Associated Silver 
Co., Chicago, $8.30, and F. W. Dean, of 
Despres, Bridges & Noel, Chicago, $3.30. 

A meeting of the Pawnbrokers’ Sales 
Dealers Association was held last Thurs- 
day evening, in Parlor C, of the Hotel 
McAlpin. Joseph W. Lyons, vice-presi- 
dent, presided in the absence of President 
Benjamin Sternberg. The meeting was 
well attended and a general discussion on 
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matters of interest to the trade took place. 


E. E. Broos, with the Traub Mfg. Co., 
Detroit, Mich., is in town on a business 
trip. 

Otto Manske & Co., 33 Ist St., this city, 
has moved to 127 Washington St. Ho- 
boken, N. J. 

F. Klein, manufacturer of diamond 
mountings, has moved from 105 Canal St. 
to 71 Nassau St. 

Harry Eitelbach, with J. Mehrlust, 12 
John St., is serving with the Fourth Com- 
pany, United States Coast Defense, at Fort 
Hamilton. 

Mack H. Levy, of L. & S. Loeb, im- 
porters of diamonds, 71 Nassau St., started 
out last week on a business trip to the 
Pacific Coast. 

Jas. C. Blaesser and Leonard B. Drawne, 
designers and engravers formerly of 12 
John St., are now located in larger quarters 
at 68 Nassau St. 

J. Otis Davis, with Ludwig Nissen & Co., 
182 Broadway, has been drafted into the 
National Army and is undergoing training 
at Camp Upton, Yaphank. 

A. J. Petruccio, diamond setter on fine 
platinum jewelry, has opened offices at 106- 
108 Fulton St. Mr. Petruccio has been 
connected for the past 15 years with many 
of the large manufacturers. 


J. C. Steinmann, representing the Gold- 
smith Bros. Smelting & Refining Co., 20 
John St. will leave shortly for an ex- 
tended trip through the New England 
States, New York State and the Middle 
West. 


Charles H. Barnum, 65 Nassau St., was 
recommissioned last week as a captain in 
the 23rd Infantry Regiment of the New 
York Guard. Mr. Barnum was commis- 
sioned several weeks as first lieutenant in 
this regiment. 


William Hamilton, with Theodore B. 
Starr, 578 Fifth Ave., is serving with the 
Seventh Regiment. Lewis Kempton, with 
the same firm, is with the Naval Reserve, 
and Harry Oehl and Harold Totten are at 
Camp Upton, Yaphank, 

The 69th Regiment Armory, having been 
rented for an exhibition, it has been found 
necessary to postpone the first drill called 
under General Orders No. 3, which the 
jewelers’ division of the Home Defense 
League planned to hold on Oct. 10. 

Joseph Backman, of the New York office 
of Frank M. Whiting & Co., 15 Maiden 
Lane, has left the employ of this company 
and has enlisted in the submarine service 
of the United States Naval Reserve. Will- 
iam Disch has been named as his successor. 


The Triangle Watch Co., Inc., is the name 
of a concern which has taken out papers 
of incorporation to engage in business in 
Brooklyn, N. Y., as a dealer in jewelry 
and novelties. The capital is $10,000, and 
the incorporators are William B. Hayes, 
206 W. 95th St.; Lewis S. Goldreyer, 1057 
Faile St., and Samuel J. Joseph, 154 Nassau 
St., all of this city. 
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Definite action by leading jewelers of 
Mt. Vernon, N. Y., to develop the home 
buying idea, the first actual step being a 
three day sale and exhibition in the stores 
on Oct. 4-5-6 was decided upon at a recent 
conference. A call for the meeting was 
issued by Edward H. Hufnagel, a well 
known jeweler. A number of special 
speakers addressed the meeting. 


Judge Hough granted discharge in bank- 
ruptcy to Edwin D. Washburne, of the 
Edwin D. Washburne Co., dealers in 
diamonds and jewelry, 7 Maiden Lane, 
last Friday in the United States District 
Court. A petition in bankruptcy was filed 
against Edwin D. Washburne and George 
W. Holton, individually and co-partners, 
doing business as the E. D. Washburne Co., 
7Maiden Lane, on March 24, 1914. 

The business of Warren T. Coffin, whole- 
sale jeweler, 21 Maiden Lane, was discon- 
tinued Oct. 1. Mr. Coffin died on Sunday, 
Nov. 26, 1916, in Milwaukee, Wis., and the 
business has since been continued by his 
widow. This firm originally started in 
business at 176 Broadway. Twenty years 
later the business was moved from that 
building, when it was torn down, and quar- 
ters obtained at 49 Maiden Lane. The 
business was moved from that address in 
May, 1915, to its last location, 21 Maiden 
Lane. 


A meeting of the Manufacturing Jewelers 
Association was held on Tuesday, Oct. 4, 
at the Biltmore Hotel. The meeting was 
called to consider some very important 
matters in relation to the manufacturing 
jewelry trade. The Manufacturing Jewel- 
ers Association will hold a meeting in a 
few days to finish the business which was 
the principal discussion of last week. The 
meeting held last Thursday was the annual 
meeting of the association and election of 
officers was scheduled to be held. The 
election was postponed and will be held at 
the meeting to be held in a few days. 


The firm of Cartier, formerly 712 Fifth 
Ave., is now located in new headquarters 
at 653 Fifth Ave. At the new headquarters, 
which are furnished in Louis XVI style, 
only a few articles of jewelry are displayed. 
Most of the stock is concealed in cabinets, 
arranged about the room. Mr. Bell, of the 
concern, stated that during the past few 
years New York has become the art center 
of the world, and during that time the 
standard in taste and all that pertains to 
art and decoration has greatly improved. 
“Over ten years ago,” he said, “in antici- 
pation of the increased popularity of pearls 
the concern established an agency in Bom- 
bay.” The Fifth Ave. store has more the 
appearance of a fine dwelling house than a 
jewelry establishment. 


Robert A. Bancroft, who for the past two 
years has been successfully associated with 
E. H. Hufnagel, Inc., as sales manager for 
the Mount Vernon and White Plains stores 
of this concern, has severed his present 
connections to become associated with his 
father, Warren G. Bancroft, as partner in 
the business to be conducted under that 
name in Columbus, O. Mr. Bancroft has 
been active in the jewelry business for the 
past 18 years, having gone into the Ban- 
croft Bros. Co. from school. He was con- 
tinuously connected with this concern until 
two years ago, as an officer and director 
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of the corporation. At that time, he severed 
his connection and located with the Wright, 
Kay & Company, Detroit, Mich., where he 
remained until coming East. The present 
enterprise is a new business, and will be 
conducted upon a very high plane in one 
of the most beautiful shops in the State of 
Ohio. 

The Liberty Loan subscriptions of em- 
ployes of S. L. Van Wezel total $17,500, 
including: “De Raay, $600; Gompers, 
$500; L. Diament, $200; L. Franck, $500; 
Sieveking, $500; Warrenbey, $200; M. Levy, 
$200; de Jong, $100; Jass, $200; M. Pais, 
$300; v. Eeckhoven, Sr., $100; v. Eeck- 
hoven, Jr., $50; A. v. Eeckhoven, $100; 
v. Kollem, Jr., $100; Taymans, $150; Tay- 
mans, Jr., $100; M. Adelaar, $300; B. Pais, 
$50; Friedman, $50; Fountain, $50; S. dela 
Fuente, $50; Drycer, $200; Cohen, $200; 
Poons, $100; Pront, $200; Witmond, $300; 
L. Blog, $150; Querido, $150; J. Diamont, 
$100; Ludel, $250; Chapon, $100; Poppels- 
dorf, $200; Ziekenoppasser, $250; Moers, 
$300; S. Blog, $400; Neeter, $250; J. Polak, 
$400; A. Diamant, $250; Wolf, $200; P. 
Adelaar, $250; v. d. Berg, $100; Hagens, 
$100; Menist, $100; Vroman, $500; L. 
Verbeeck, $500; Koenigzberg, $150; M. 
Silber, $250; E. de Smet, $50; Sequerra, 
$450; Raichle, $400; Willing, $150; Sala- 
mons, $200; Groen, $150; Pansius, $200; 
Blog, Jr., $100; J. Silber, $50; Sax, $100; 
Worms, $100; Ch. Rieger, $50; Bierman, 
$200; S. Jiouwerman, $850; I. Levy, $1,000; 
Hartveld, $250; Arenout, $150; Walvisch, 
$100 ; Spreemeester, $100; Katz, $50; Prins, 
$150; Pais, Jr., $150; E. v. Kollem, $100; 
Jules Verbeeck, $300; lLafuent, $250; 
Goemans, $450; John Verbeeck, $450; Mrs. 
J. Van Wezel, $400; Total, $17,550. 

The Jewelers’ Fusion Committee for the 
re-election of Mayor Mitchel effected its 
organization last week. The officers are: 
George E. Fahys, chairman; Robert B. 
Steele, vice-chairman; J. Warren Alford, 
treasurer, and Edwin H. Dean, secretary, 
and the executive committee is composed 
of Jerome C, Adler, Chas. Adler Sons; J. 
Warren Alford, C. G. Alford & Co.; David 
Belais, David Belais & Co.; M. L. Bowden, 
J. B. Bowden & Co.; Chas. F. Brinck, 
Wadsworth Watch Case Co.; H. H. Butts, 
H. W. Wheeler & Co.; Isaac W. Cokefair, 
International Silver Co.; DeWitt A. David- 
son, Davidson & Schwab,.Inc.; Edwin H. 
Dean, Michael Dreicer, Dreicer & Co.; Geo. 
E. Fahys, Joseph Fahys & Co.; August 
Goldsmith, Goldsmith, Stern & Co.; William 
Harrison, Reed & Barton; L. J. Higham, 
L. J. Higham & Co.; Emil W. Kohn, Theo. A. 
Kohn & Son; Jules LaCroix, Omega Watch 
Co.; Harry C, Larter, Larter & Sons; 
Robert Loch, the Gorham Co.; Arthur 
Lorsch, Albert Lorsch & Co.; Henry 
Lorsch, Sussfeld, Lorsch & Co.; Walter P. 
McTeigue, W. P. McTeigue, Inc.; R. G. 
Monroe, Monroe, Paris & Co.; Meyer D. 
Rothschild, American Gem & Pearl Co.; 
Col. J. L. Shepherd, Keystone Watch Case 
Co.; A. K. Sloan, Sloan & Co.; Robert B. 
Steele, Leopold Stern, Stern Bros. & Co.; 
W. H. Tarlton, Wightman & Hough Co.; 
Emanuel Untermeyer, Untermeyer, Rob- 
bins & Co.; F. S. Water, L. E. Waterman 
Co.; T. Edgar Willson, THe JEweEzeErs’ 
CIRCULAR, The committee has sent to every 
jeweler in New York a letter asking co- 
operation. 
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Statement of Ownership, Etc. 
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corporation for whom such trustee is acting, is 
given; also that the said two paragraphs contain 
statements embracing affiant’s full knowledge and 
belief as to the circumstances and conditions under 
which stockholders and security holders who do 
not appear upon the books of the company as 
trustees, hold stock and securities in a capacity 
other than that of a bona fide owner; and this 
affant has no reason to believe that any other 
person, association, or corporation has any interest 
direct or indirect in the said stock, bonds, or other 
securities than as so stated by him. 
(Signature of editor, publisher, business manager, 
or owner,) 
Tre JEWELERS’ Cae PuBLISHING Co., 
S. Mulford, V. -Prest. 
Sworn to and sila before me this 27th day 
of September, 1917. 
[sEAL] Thomas C. Breen, 
Notary Public N. Y. Co. 
Certificate Filed Queens Co., No. 1155. 
N. Y. Co. Clerk’s No. 516, N. Y. Co. Reg. 
No. 8434 
My Eoniestosion Expires March 30, 1918. 
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The Wuerth jewelry store, 903 Grand 
Ave., Kansas City, Mo., was robbed early 
one morning recently. The thieves threw a 
brick through the window and took rings 
and other jewelry valued at $500. 








A patent has been issued to Friedrich 
Mueller for a jewel grinding machine. 


Mr. and Mrs. Albert M. Krementz, of 
Milford Ave., have returned from their 
Summer home at Belmar. 

George H. Livesy, president of the New- 
ark Local, International Jewelry Workers’ 
Union, was elected a vice-president of the 
International Union at its recent conven- 
tion in Providence. Newark was chosen 
as the next convention city. 

Mrs. Norman F. Wiss, who has been re- 
siding with Mr. Wiss’s parents, 
Mrs. F, C. J. Wiss, Fairmount Ave., has 
left for Augusta, Ga., where Mr. Wiss is 
stationed as a private in the Ordnance 
Reserve Corps, at the August Arsenal. 

Thomas Allsopp, Achill Bippart and 
Augustus V. Hamburg have been named 
by Mayor Raymond as members of a com- 
mittee to represent Newark at a national 
testimonial dinner to Samuel Gompers, 
president of the American Federation of 
Labor, in New York city, on Oct. 17. 

An inventory of the estate of David 
Henry Browne, Metallurgist, who died at 
his home, 104 Gates Ave., Montclair, on 
March 30, last, has been filed by the Mont- 
clair Trust Co., acting as executor. Ac- 
cording to the inventory Mr. Browne left 
stocks and bonds worth $154.493 and furn- 
ishings in a home on Ardilaun Island, 
Georgia Bay, Province of Ontario, Canada, 
worth $3,795. 

The Newark branch of the American 
Electroplaters Society has just resumed the 
sessions of its chemistry class. The class 
will meet once a week during the Fall and 
Winter and is conducted for the younger 
members of the trade in Newark and 
vicinity. Oliver Sizelove, of the Merigold 
Electro plating Co., 97 Chestnut St., teaches 
the class. The weekly whists have been 
resumed also. 

Alvin L. Leibe, treasurer of Henry L. 
Leibe & Son, manufacturing jewelers at 
276 N. J. Railroad Ave., is on a trip for 
his concern which includes visits to the 
trade in New York State and other points 
in the east. Mr. Leibe recently volunteered 
in the sanitary department of Battery A, 
First New Jersey Field Artillery, but after 
being with that unit for four weeks was 
rejected on account of a physical defect. 
In the short time he was with the unit he 
was advanced from private to first lieuten- 
ant’s orderly. 

The marriage of Miss Margaret Streit 
Riker, daughter of Mr. and Mrs. Joseph 
M. Riker, of 83 Lincoln park, and Jesse 
Whitehead Paxton, of Washington, Pa., 
took place on Wednesday morning last, at 
the home of the bride’s parents. The Rev. 
Lyman Whitney Allen, former pastor of 
the South Park Presbyterian Church, 
officiated. The bride was given away by 
her father. Mr. and Mrs. Riker gave a 
dinner at the Robert Treat Hotel in honor 
of the bridal couple on the evening before 
the wedding. Following the dinner there 
was a theatre party. 








J. J. Hamilton, Oklee, Minn., has been 


succeeded by John H. Gassman. 
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use of comparative values from the court 
of Special Sessions which has met the issue 
squarely. This decision will not only help 
prosecutions on similar lines in New York 
State but may be an aid to complainants and 
prosecuting attorneys in other sections of 
the country, who have heretofore received 
no encouragement from the courts, simply 
because the victim “got his money’s worth” 
even though he was induced to buy under 
false pretenses as a result of the exaggera- 
tion as to value. 

The presiding justice at Special Sessions 
in sentencing the defendant said: 


“A coat with a valuation of $30 to 
$35 certainly was never manufactured 
by any one to retail at $125. This case 
presents a striking example of violation 
of the law. The people, through the 
Legislature, struck out against the per- 
sons who victimize them through just 
such commercial frauds as this. In 
the past they went unpunished, but now 
the practice of swindling the public 
must be stopped. For that reason the 
court recommends a heavy fine.” 


For one at least a criminal court has 
interpreted criminal law according to the 
way honest merchants expected it was to 
be enforced. The broadmindedness of the 
justices in this case may have an encourag- 
ing effect on those engaged in the prosecu- 
tion of commercial frauds, that will re- 
dound to the benefit of not only the honest 
business man but to the vast buying public 
as well. 








Canada Notes. 





The death of F. S. Chadwick, Simcoe, 
Ont., occurred on Oct. 3 from typhoid 
fever, after an illness covering a period of 
three weeks. 

Out-of-town jewelers calling on the 
Toronto trade last week included I. R. 
Bentley, Port Perry; C. H. Hepinstall, St. 
Thomas, L. Edmunds, Alliston, and E. W. 
Ross, North Bay—all of whom are of 
Ontario. 

Frederick Galley has pleaded guilty to 
the charge of stealing a quantiy of silver- 
ware, china and other goods from his em- 
ployes, The Fancy Goods Co., Toronto, and 
has been sentenced to three months im- 
prisonment. 

J. Harry Birks of Henry Birks & Sons, 
Montreal, has returned from his third 
transcontinental automobile tour, having 
covered the Lincoln highway, the Midland 
trail, the Yellowstone Park route and the 
Columbia River highway. He had a very 
pleasant trip and found most of the roads 
in good condition. 

The optical trade throughout Canada has 
been notified of a material increase in the 
price of lenses to take effect at once. For 
the first time in the history of the trade the 
manufacturers have found it necessary to 
cancel all orders on hand at former prices, 
giving as their reasons the scarcity of labor 
and the enormous increase in the price of 
raw material, which in some cases amounts 
to over 200 per cent. 
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D. C. Percival & Co., Jewelers’ building, 
are remodeling their office so as to secure 
more room. 

John C. Nelson is touring Maine, after 
a successful trip through Vermont and 
New Hampshire. 

Miss E. M. Barlow, formerly with Franz 
Schneider of Lawrence, is about to open 
a new store in that city. 

Interior alterations and improvements 
are being made to Freedman’s Jewelry 
Shop, 232A Washington St. 

A request for 10 per cent advance in 
wages has been made by silversmiths at 
the Reed & Barton factory at Taunton. 

G. W. Morse, Newport, N. H., visited 
Boston in his car last week and spent 
several days visiting friends in the trade 
here. 

Lorenz Ernst, assistant to W. E. Crocker 
of D. C. Percival & Co., has been called 
to the Naval Reserve, and sent to Bumpkin 
Island, Boston Harbor. : 

Greater Boston jewelers are finding that 
knitting needles are a profitable side line. 
The demand is heavier in the suburban 
stores than at those in the city proper. 

James R. Collett, the Lowell jeweler, 
found his store broken into when he opened 
it one morning recently. It is believed the 
thieves were scared away before gathering 
much loot. 

The Standard Electric Time Co, Spring- 
field, is to build a three-story brick fac- 
tory, 34 by 105 feet, on Logan St., Spring- 
field, at a cost of $25,000. The contract for 
construction has just been awarded. 

Drafted employes of the Smith, Patter- 
son Co., who are now at the training camp 
at Ayer, were guests Tuesday evening, Oct. 
2, of Miss Eliza Bucknam of the marketing 
department at her country home in that 
town. 

Wilbur C. Cook, long general manager 
of the E. Howard Watch Co. of Waltham, 
has resigned to take a position in Chicago. 
Before leaving here Mr. Cook was a house 
guest at the Brae Burn Country Club, West 
Newton, for a few weeks. 

The scarcity of help that has existed for 
a number of months in the watch repair- 
ing business is now being felt here among 
engravers. Several firms that sought last 
week to take on additional help found that 
they could not secure even one engraver. 

Joseph Miller, watch repairer for the 
Thomas Long Co., 39 Summer St., is to 
join the watch department of A. Stowell 
& Co., 24 Winter St., about Oct. 15. Henry 
Kenney, head repair man for the Thomas 
Long Co. for 10 years, left Saturday to go 
on the road for a Connecticut concern. 

Alexander Sim and Maximilian Wolf 
last week left the employ of A. Stowell & 
Co. and started business under the firm 
name of Sim & Wolf at room 909, Winter 
building, 8 Winter St. Mr. Sim was 14 
years with A. Stowell & Co., and eight 
years with Bigelow, Kennard & Co. Mr. 
Wolf was six years with A. Stowell & Co. 
They will carry on a general watchmaking 
business. 

John Shepard, Sr., one of the founders 
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of the Shepard, Norwell Co., was tendered 
a dinner by his son, John Shepard, Jr., and 
his grandson, John Shepard, 3d, Monday 
evening at the Colonial restaurant, with 
many prominent business men and city, 
State and army officials present. The event 
marked the 52d anniversary. of the busi- 
ness. The jewelry trade was well repre- 
sented at the dinner. 

Word received from Harris M. Ramsdell, 
son of Charles H. Ramsdell of the Smith, 
Patterson Co. wholesale department, states 
that he and his associates in the 14th United 
States Engineers, now overseas, are daily 
witnessing air battles between French and 
German airplanes. He writes that nearly 
every morning the German airplanes pay 
the American camp a visit, but are driven 
off by anti-aircraft guns. 

Lawrence F. Bentley of the Bentley 
Jewelry Co. and Thomas J. Fagan have 
returned from a successful duck hunting 
trip at Manomet. Mr. Bentley, Mr. Fagan, 
F. B. Guild and G. E. Barry put in a day 
last week digging potatoes at their farm— 
the first co-operative farm to be operated 
by Boston jewelers. They dug four long 
rows of potatoes, securing 10 bushels. They 
have 18 rows yet to dig, so at least four 
jewelers expect to have plenty of potatoes 
this Winter. 


Among the buyers visiting Boston last 
week were noted; D. J. Sullivan, New Bed- 
ford; Charles Adams of Adams Bros., Au- 
burn, Me.; G. A. Schmidt, Lawrence; Solon 
Abbott, Winchendon; W. A. Kemp, East 
Pepperell; H. M. Hutchins, Westbrook, 
Me.; Mrs. J. W. Westgate, Nantucket; 
John E. Lunt, Newburyport; John F. Wip- 
pich, Ipswich; W. A. McKenney, Athol; A. 
V Calariri, Lawrence; James R. Kay, Law- 
rence; William V. Barnstone, Portland, 
Me.; Small & Vinton, Southbridge. 

The E. Howard Clock Co. has found a 
new demand for public clocks in apartment 
buildings. An increasing number of apart- 
ment house owners are having them in- 
stalled. Among the noteworthy clocks 
lately installed by this company in many 
parts of the country are: Two special in- 
terior clocks, Beacon Trust Co., Boston; 
watchman clocks, H. M. Sawyer & Sons, 
East Cambridge, and McFell Signal Co., 
Chicago; program clock, Dielschneider 
Bros., jewelers, McMinnville, Ore.; special 
marine clock, Metropolitan Electric & 
Manufacturing Co., New York; four-dial 
Westminster chiming tower clock, with peal 
of bells, Berea, Ky., College; electric clock 
system, Vacuum Co., Somerville, Mass.; 
marble dial clock, Massachusetts Institute 
of Technology restaurant; four-dial strik- 
ing tower clock, Romanian-Greek Catholic 
church, Aurora, Ill.; special interior clock, 
Maine Central station, Rockland, Me.; 
special double dial interior clock, First and 
Fourth National Bank, Nashville, Tenn.; 
two-dial striking tower clock, garage of 
Otto H. Kahn, Cold Spring Harbor, Long 
Island, N. Y.; master and secondary clock, 
West Branch National bank, Williamsport, 
Penn.; electric clock system, New Bedford, 
Mass., Industrial school; special interior 
clock, Boston School of Physical Education; 
three-dfal Westminster chiming tower 
clock, St. Mathew’s Cathedral, Laramie, 
Ky.; three special double dial illuminated 
electric clocks, St. Mary’s Hall, Boston 
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College; four-dial time part tower clock, 
Amalgamated Association of Electric Street 
Railway Employees, Chicago; master and 
secondary clock system, Board of Educa- 
tion, Arnold, Penn.; master clock and 
special interior clock,*Aluminum Castings 
Co., Cleveland, O.; master and special in- 
terior clocks, Perth Amboy, N. J., Savings 
Bank; special marine clock, Gilbert Scrib- 
ner, Chicago; special regulator clock, Rev. 
P. M. McTeague, Stewartsville, Minn.; 
special marble dial clock, Fish & Game 
Club, Boston; three Willard pattern clocks 
and one marble dial clock, Kenmore and 
Braemore apartments, Boston; watchman 
clocks, Benjamine E. Gage, Chicago; Santa 
Clara-Lumber Co., Tupper Lake, N. Y., 
and Canfield Oil Co., Cleveland, O. 











A number of the local firms are oper- 
ating on a 13-hour a day schedule. 

Andrew Morris was in New York last 
week in the interest of his concern. 

The Whiting & Davis tennis club held a 
dance in the Plainville town hall last week. 

Artner Chace was in Providence several 
days last week, showing the T. I. Smith 
& Co.’s line to visiting buyers. 

W. H. Bell and Orin Clifford attended 
the Republican State Convention, held last 
Saturday at Springfield, Mass. 

John P. Ballou, a local jeweler, received 
the order for the wrist watches given to 
the North Attleboro boys who joined the 
National Army. 

Frederick Sturdy of the J. F. Sturdy’s 
Sons Co., and who is president of the 
Manufacturers’ Bank is in charge of the 
local Liberty Loan campaign. 

John Barry, foreman of the D. Evans 
Co., was exempted from military duty last 
week on the grounds that he is engaged in 
manufacturing buttons for the government. 

Owing to the large number of requests, 
the school committee has decided to reopen 
the Independent Industrial School, and it 
will be held in connection with the evening 
schools. Designing and engraving will be 
taught. 

The members of the North Attleboro 
local of the Jewelry Workers’ Union at 
their meeting last Wednesday evening 
voted to hold a big meeting this week, at 
which each member will be asked to state 
his opinions regarding the demands which 
the union has drawn up and which it is 
expected they will present to the manufac- 
turers about Nov. 15. It is said that the 
membership of the local body is divided 
on the matter of presenting any demands 
at this particular time. 








The honor of being first in civic pride in 
Shelbyville, Ind., has been awarded to 
Mrs. Charles Spiegle, wife of a furniture 
manufacturer. C. Steinhauser, a jeweler, 
received second place in the contest which 
was conducted by the Chamber of Com- 
merce. Charles S. Barnaby, president of 
the Chamber of Commerce at Columbus, 
and Edward J. Sheppard, of Columbus, 
were the judges. 
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Miaie 
PACKAGES 
SENT 


EXPRESS 
| PREPAID 
TO RETAIL 
JEWELERS 


DIANG PEE 





339°5™ AVE.,. PITTSBURGH, PA. Bases ron, 








Established 1867 


HEEREN BROS. @ CO. 


MANUFACTURERS JOBBERS IMPORTERS 
Complete Departments in 
DIAMONDS JEWELRY WATCHES CLOCKS MATERIALS 


OPTICAL GOODS STATUARY FACTORY WORK 
PENN AVE. AND EIGHTH ST. PITTSBURGH, PA. 








VERNON GOLD AND REFINING CO. 


Smelters and Refiners of Gold, Silver, Platinum, Scraps 
and Sweepings 
We submit our assay and return goods if it is not satisfactory. 


15 Isabella Street, N. S. PITTSBURGH, PA. 











. COMPANY Leading Supply House of Pittsburgh 
pee sll Building MARTIN GLUCK & SON 


Importers and Jobbers of Jobbers and Importers 


‘ ; Watch Materials Tools oe 
Watch Materials and Jewelers’ Supplies a penne Palins 
Our stock is complete with all.tools, materials, and sup- Jewelry Cards Show Case Trays 
plies for the watchmakers, jewelers and engravers. Benches 
. Orders Filled from Any Catalog 
Orders filled same day as received 720 Penn Ave. PITTSBURGH, PA. 























DIAMONDS, PEARLS, PRECIOUS AND IMITATION STONES 
Largest assortment of the ure carried in stock. Big Line Diamond Mountings on Hand. 
Save time and send us your special order work. Memo packages sent on request. 


LEVITAN BROS. __. 309 Bessimer Bldg., Pittsburgh, Pa. 











HEADQUARTERS FOR HOLIDAY GOODS 


The Best The Biggest The Brightest 
FRENCH IVORY LINE 


Ivory Pyralin French Ivory DeParis Ivory 
Medium Friced Better Grade Highest Grade 


The Exclusive Line for the Retail Jeweler 


S. DAVIS CO. 


Manufacturers—JEWELERS—Wholesalers 
712 Penn Ave. Pittsburgh, Pa. 
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Pittsburgh jewelers are very much con- 
cerned about the jewelers’ strike in the 
east and are watching events closely. It 
is hoped here that it will not be of long 
duration because there is a great shortage 
of goods here at the present time. 

Fifty years ago this month the house 
of Heeren Bros. & Co. started in Pitts- 
burgh in a modest way, and arrangements 
are going forward to celebrate the event. 
Otto Heeren of the firm says that the 
exact date for the celebration has not 
been named. 

Sam F. Sipe has been renamed as a 
member of the trade extension committee 
of the Chamber of Commerce of Pitts- 
burgh, a committee on which he has done 
splendid work in helping to promote out- 
of-town trade for the business men of 
Pittsburgh. He has been handling the 
publicity for the out-of-town trade ex- 
cursions given by the trade body. 

G. Warren Wattles of the Hardy & 
Hayes Co., who was injured in a double 
automobile accident in New York several 
months ago, returned home last week, 
and as far as appearances are concerned 
never looked better in his life, so his 
friends tell him. Mr. Wattles is strong 
enough to be back at work, but is taking 
things easy for a week or two, because his 
injuries still give him trouble. In fact, 
he has not been relieved of pain since 
the day of the accident. 

An office romance begun several years 
ago ended last week when Gustave Bas- 
theim, secretary-treasurer of Henry Wil- 
kins Co., Pittsburgh Life building, and 
Miss Florence Johnson, who has been his 
stenographer, were married. Miss John- 
son had been living at the Young 
Women’s Christian Association. None 
of the employes of the office had known 
of the attachment. Friday a week ago 
Miss Johnson asked for a leave of ab- 
sence, saying she was going to [Illinois 
to visit relatives. The next day Mr. Bast- 

heim said he had an important telegram 
calling him to Chicago. He met Miss 
Johnson in Chicago, where they were 
married and are expected to return home 
this week from their honeymoon. Miss 
Johnson had been stenographer for Mr. 
Bastheim for the last 11 years. 

All discounts that have been allowed 
by Pittsburgh department stores are 
about to be eliminated because of the re- 
newed activity of the Retail Merchants’ 
Association of this city. Jewelry depart- 
ments will be concerned for this reason: 
some of the large stores have been in the 
habit of giving hotels a 10 per cent. re- 
duction on silverware and also to ped- 
dlers, but this will be done away with. 
In the past cards have been issued by 
some establishments to those persons 
who have been so favored, but the rising 
costs of doing business has caused the 
merchants to look around for leaks. 
Ministers of the gospel have also been 
favored in all departments of department 
stores. Several years ago, when the Re- 
tail Merchants’ Association became ac- 
tive, the subject of discounts was up at 


that time, and quite a few jewelry estab- 
lishments decided then and have since 
refused to give discounts for goods 
bought. It has also been the habit of 
merchants to seek discounts of 10 per 
cent. not only in department stores, but 
in all stores, and this has become a 
burden to many business houses. The 
business men are also being constantly 
called upon to subscribe in one way or 
another to charitable enterprises through 
advertisements and through appeals for 
cash. This abuse has been curbed largely 
through the action of the Chamber of 
Commerce in passing upon the merits of 
the claims of those persons seeking aid. 
Now most merchants do not subscribe to 
these demands unless the institution mak- 
ing the solicitation has the indorsement 
of the Chamber of Commerce. Just when 
the department stores will wipe out all 
discounts has not been definitely decided 
upon, but until general action is taken 
the tendency will be to stop the practice 
of giving discounts wherever it is pos- 
sible to do so, and it is expected that the 
present year will see the end of this cus- 
tom here. . 








Lancaster, Pa. 





Lancaster county’s quota of the new 
National loan is $2,500,000. 

B. Willis Moyer of the Non-Retailing 
Co. is out calling on the trade in central 
Pennsylvania. 


C. F; Reitling, Carlisle, Pa., was a vis- 
itor to Lancaster last week. Wm. C-. 
Paulson, Washington, motored here with 
two of his sons. 

George Brown, watchmaker for G. Ed- 
ward Fleischer, recently married to Miss 
Reba Schwenk, returned last week from 
the wedding trip. 

Frank J. Holsworth, a former resident 
of Columbia, has been visiting his old 
home for the first time since he went to 
New Orleans nine years ago. 

The local trade complains of the diffi- 
culty of securing workmen, because of 
war conditions. Some establishments are 
overrun with repair work, which they 
cannot get out. 

Lawrence Studworth, a former student 
of the Lancaster School of Watchmaking 
and Engraving, late with J. H. Sensenig, 
New Holland, has gone to Allentown, Pa., 
to take a position with Edwin Keller & 
Sons. 

At a meeting held last week of the 
Conestoga Traction Co., which controls 
all the trolley lines of Lancaster county 
but one, J. Fred Sener, a director of the 
Hamilton Watch Co., was elected a 
director. 

The Kiwanis Club, a local organization 
of business men, held a meeting in Hull’s 
Tavern, Lebanon county, Wednesday 
evening, Oct. 3, and among those present 
were John J. and Charles E. Bowman of 
Ezra F. Bowman’s Sons, John B. Roth, 
and Percy L. Appel of W: W. Appel & 
Son. The trip was made in automobiles. 

Ammon Devier, son of D. C. Devier, 
Harrisonburg, Va.; Emile Terrenvire, 
Pittsburgh, and C. F. Lummis, son of 
Jeweler Lummis, Salem, N. J., have en- 
tered the Ezra F. Bowman Technical 
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School as students in engraving. John 
Noll, jeweler, of Milton, Pa., his wife, 
daughter and his parents made an auto- 
mobile trip to Lancaster last week and 
visited the school. A. L. Buchen, Han- 
over, Pa., a former student, and wife, 
also visited the school, as did Clarence 
E. Brown and wife, Raleigh, N. C. Mr. 
Brown is a former student and is now 
in the employ of the Jolly & Wynne 
Jewelry Co. 











TRADE CONDITIONS. 
Fall business with the Louisville jewelers is 


better that it has ever been. With the out of 
town trade good, due to rural prosperity, and the 
thousands of drafted men at Camp Taylor de- 
manding  wrist-watches, the jewelers are being 
kept busy. There is great difficulty in supplying 
the demand for wrist watches, and nearly all of 
the manufacturers are behind in their orders. Te 
demand for watchmakers to meet the ever in- 
creasing amount of business in this branch of 
trade is growing acute, and there seems to be no 
immediate relief for this, as good unemployed 
watch repairers are almost impossible to find, 





FE. L. Smith, Elizabeth, Ind., was in 
Louisville last week, purchasing some sup- 
plies. He states that business in the small 
towns is very good. 

George Kendrick, 4th St. jeweler, was 
one of the 41 members of the Louisville 
Rotary Club who recently spent a day in 
Lexington as guests of the Lexington 
Rotary Club. 

Two of the rarest gems that have been 
mined in the world during the present war 
are on exhibition in the window of George 
T. Brodnax, Inc., Memphis, Tenn. These 
diamonds are from the Kimberly mines in 
South Africa, having a combined weight 
of 20 42-100 carats and were part of a 
special display during Tri-State fair week. 
They represent a valuation of $10,000. 

In an effort to meet increased business, 
Matt Irion & Sons have added Mrs. 
Charles Geisler to their sales force, and 
also employed Leo Twickler, watchmaker 
and jeweler. William Irion states that the 
watch repairing business has increased to 
such an extent that his force has been 
working overtime on an average of four 
nights a week in an effort to get out: the 
work. 

The shop of Albert Humm, a watch and 
jewelry repairer at 719 Fehr Ave., was 
entered at 4.0’clock Friday afternoon, and 
five watches, valued at $200, stolen. Mr. 
Humm was asleep in the same room in 
which the robbery took place, but was not 
aroused by the thieves. Later he reported 
the robbery to the police, and a man 27 
years old, was arrested. Two of the stolen 
watches were recovered. 

The large electric clock at the Armory, 
designed by H. C. Korfhage at the time 
of the Electrical Exposition has been dis- 
mantled by order of the Government. The 
Armory will be used as a branch quarter- 
masters’ depot, and Mr. Korfhage was noti- 
fied some time ago to remove the clock. 
It is a mammoth piece of work, a novel 
feature being the dial, which is on the 
pendulum. It took a force of men two days 
to remove the big timepiece, 
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Did you place that 
order for 


AUTOCRATS 


—the fastest selling 
12 size, 17 jeweled 
complete watch 
on the market? 


To avoid disappoint- 
ment place your order 
with your wholesale 
jeweler NOW while 
we are still in a posi- 
tion to promise deliv- 
eries. 


Illinois Watch Company 
Springfield 
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Chicago 


Chicago Notes. 





Chas S. Purdy, left last week for his Fall 
rip. 
indasabe Allen, Jr., and wife returned 
last week from a motor trip through the 
State of Indiana. 

John Hillinger, of the R. J. Hillinger & 
Co., 10 S. Wabash Ave., is on his Pacific 
Coast trip and reports business fine in 
the west. : | 

M. C. Eppenstein, president of the IIli- 
nois Watch Case Co., accompanied by his 
wife, is spending two weeks at French 
Lick Springs. 

H. H. Fruer, western representative of 
Despres, Bridges & Noel, returned last 
week after a very successful trip for this 
well known firm. 

August Meyer and wife, Grand Island, 
Nebr., have been shopping in Chicago 
during the past week and visited their 
son, who lives here. 

Jules Schwob, of Adolphe Schwob, Inc., 
watch importers of New York, cailed on 
the trade in this city this week. He also 
visited the trade in Albany, Rochester and 
Buffalo on his way to Chicago. 

M. K. Myers, Colorado Springs, Colo., 
spent a week buying goods in Chicago. 
Mr. Myers was accompanied to Chicago 
by his daughter, Miss May, who has en- 
rolled as a student in Chicago University. 

A. G. Schwab, Cincinnati; Al. Duber, 
Canton, O., and Joseph Reagan, Indian- 
apolis, were in Chicago last week and at- 
tended the Chicago Jewelers’ Association 
dinner at the Congress Hotel on Wednes- 
day night. 

Mr. Kinehan of Kinehan & Swain, 
Mexico City, Mexico, spent several days 
buying in Chicago last week and left for 
a visit to the New York market before 
returning to Mexico. He reports good 
business in Mexico City. 

Albert Feldenheimer of A. & C. Fel- 
denheimer, Portland, Ore., spent several 
days in Chicago last week. He and Mrs. 
Feldenheimer were on their way to New 
York for a visit with their son, who sails 
soon for France with the United States 
Medical Corps. 

B. Klein, of the Paul Weiss Optical Co., 
Denver, Colo., spent several days in Chi- 
cago last week on his way east. His luck 
provided him a box seat for the world’s 
series and his friends here would be in- 
terested to know what he thinks of the 
bunch he met. 

Geo. H. Cahoone & Co., 300 Heyworth 
building, announced last week they are 
accepting orders now for late November 


WESTERN OFFICE: 
302 Heyworth Bldg., 29 E. Madison St., 
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delivery. For some weeks conditions have 
prevented accepting of orders. Mr. Reuben 
W. Cohen, left Saturday for the northwest 
in the interest of the company. 

Fred Champion, of E. V. Roddin & Co., 
jobbers of jewelry in the Heyworth build- 
ing, was turned down by the exemption 
board in his district because of a slight 
physical disability. Mr. Champion was one 
of the “258s.” He reported promptly, and 
did not claim exemption, although by so 
doing he was sacrificing an excellent posi- 
tion. 

Mr. Briggs and Mr. Reid, members of 
the firm of Briggs, Reid & Gill, auc- 
tioneers, donated six fine gold knives 
and chains to the Chicago Herald To- 
bacco Fund, and assisted in the big auc- 
tion sale of the donations at the Cohn 
Theatre last Thursday afternoon. To-the 
ability of these two men much of the 
success of the sale is due. 

Upon the recommendation of the Chi- 
cago Association of Commerce, acting in 
Conjunction with the Chicago Liberty 
Loan committee, F. M. Drummond of 
the J. H. Stouffer Co. was appointed a 
member of the committee of representa- 
tives of the china and art goods trade. 
This committee will assist in promoting 
the sale of Liberty bonds in the trade. 

Takito, Ogawa & Co., one of the lead- 
ing firms of Japanese importers of jewelry, 
art goods, fancy chinaware and general 
merchandise, has decided to move the 
headquarters from Chicago to New York. 
The Chicago office at 325 W. Madison St., 
has been headquarters for many years. 
The New York Office at 101 Fifth Ave., 
has served as the branch of the Chicago 
office for many years. 

F. W. Whitman, local manager for the 
Oneida Community Ltd., who has been at 
the factory since the middle of July, re- 
turned to Chicago last week. He motored 
back and was accompanied by J. H. Cragin, 
of the advertising department. They claim 
that their timely arrival, as well as that 
of O. E. Cummings, district sales manager, 
E. C. Moore and Rev. Drummond was in 
no wise influenced by the world series 
ball games which started Saturday. 

Out-of-town jewelers who visited the 
Chicago market during the past week in- 
cluded Joseph J. Levinson, Lead, S. Dak.; 
Chas. M. Schuell, South Bend, Ind.; C. W. 
Linergood, Linergood Bros., Mason City, 
la.; E. L. Gregg, West Branch, Ia.; L. J. 
Crawford, Burlington, Wis.; Chas. Waara, 
Hancock, Mich.; John K. Godfrey Co., 
Battle Creek, Mich.; S. Soderlund, Nor- 
way City, Mich.; Mr. Crowder of Crowder 
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& Collins, Boulder, Colo.; C. Verwers, 
Keota, Ia. 

Chicago is safe now from I. W. Ws. 
and their kind, even if the stalwart young 
men of the “home guards” have gone over 
to help whip the Kaiser. Henceforth we 
will have the Chicago Police Reserve. 
Chief of Police Schuettler distributed 
shoulder straps and titles last week. 
There are other officers, but the jewelry 
trade is depending upon Lieut.-Col. Geo. 
B. Meehan, manager of the International 
Silver Co. and a retired major of the 
Seventh Regiment, I. N. G. 

David Saunders, who represents factory 
lines in the Heyworth building, has just 
added the line of the Bonita Art Co., of 
Wheeling, W.- Va., to the lines he repre- 
sents. The Bonita line, which was formerly 
represented here by Kelly & Reasner, is 
an all over gold chinaware line which has 
gone particularly among jewelers. Owing 
to the war little desirable high grade im- 
ported china is being received. The Bon- 
ita Art Co., is said to have purchased an 
immense quantity before the war. 

J. L. Art of J. L. Art & Co., auc- 
tioneers, better known in Chicago as 
“Jack,” received considerable publicity 
through the columns of the Chicago 
papers last week -by his efforts to in- 
crease the Tobacco Fund for soldiers. 
He assisted in selling the hundreds of 
donations which were sold at Cohn’s 
Grand Theatre, under the auspices of the. 
Chicago Herald, last Thursday afternoon. 
He also solicited and received many of 
the donations from the jewelry trade, but 
his gift of two box seats for the World 
Series ball games brought him into the 
limelight and brought his picture into the 
papers, because tickets to the game were 
about the most valuable things in Chicago 
last week. 








C. G. Tuttle, Erie, Kans., owner of Erie’s 
Watch Hospital, has disposed of his jewelry 
interest in the establishment to H. J. Six 
and in the future Mr. Six will have com- 
plete charge of the jewelry department, 
and Mr. Tuttle will continue to do the 
watch, clock and jewelry repair work and 
have charge of the silverware department. — 
The two businesses will be conducted sep- 
arately but under the name of the Watch 
Hospital. Since Mr. Tuttle located in Erie 
several months ago he has had all the 
watch and clock repair work he could 
handle and has decided to devote all his 
time to this work. Mr. Six, who was an 
Erie jeweler for a number of years, has 
decided to re-engage in business. 
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Buy in Cincinnati 


The Great Central-Western Market 





Established 1868—lIncorporated 1909 


Wholesale Distributors 
to Retail Jewelers 


Watchmakers’ and Jewelers’ Tools, Materials, Findings, 
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Lewis R. Jacobs, of Rudolph Jacobs & 
Co., went to New York last week. 

Mr. and Mrs. J. W. Campbell and son of 
Bowling Green, Ky., arrived Friday to 
visit A. J. Thoma of Thoma Bros. Co. for 
several days. 

E. J. Fox of Lindenberg & Fox has re- 
turned from a three weeks’ trip. H. A. 
Lindenberg is preparing to leave next week 
for the south. 

Mayo Loeb of L. Loeb & Sons left for a 
three weeks’ trip in the south. Clarence 
Loeb left Monday, Oct. 8, for six weeks’ 
trip in the west. 

I. N. Fox, of Fox Bros. & Co., returned 
last week from an extensive trip and re- 
ported good business in the diamond trade. 
Other men on the road report likewise. 

The engagement of Claude R. Jacobs of 
Rudolph Jacobs & Co., to Miss Stella May 
Hirschfeld of St. Louis, was announced 
last week. The wedding will take place in 
December. 

William Oskamp, connected with the 
Oskamp Jewelry Co., was granted exemp- 
tion from military service by the district 
board when it heard his appeal from the 
local board last Wednesday. 


The members of the retail jewelers as- 
sociation did not hold a special meeting 
last week to push the campaign against 
“fake” auctions, but met Oct. 9 at the 
Chamber of Commerce at 2 P. M. 

Pohlmeyer & Roth added two new men 
to their working force last week. John 
Seifert, Washington, D. C., reported dur- 
ing the week and Charles Runnells of 
Toledo, O., will take up his work in the 
manufacturing plant next week. 

An appeal for donations of old gold and 
silver jewelry was issued during the week 
to aid in swelling war relief funds. Local 
jewelers were interested in the movement 
believing if people dispose of old jewelry 
they will shortly be in the market for new 
pieces. 

D. J. Gutmann of L. Gutmann & Sons 
left for New York last week. While there 
he investigated the new war taxes upon 
jewelry. Local jewelers are anxiously 
awaiting the copies of the bill in order to 
get a better understanding of what is in- 
cluded as taxable jewelry. 

The Wholesale Jewelers’ and Manufac- 
turers’ Association of the Chamber of Com- 
merce met at a luncheon held at Shuler’s 
Wednesday, Oct. 3. President Dorst dis- 
cussed cost systems and explained the one 
established in his shop. The next regular 
meeting will be held Oct. 18. 

George W. Kolb, Hopkinsville, Ky., pur- 
chased his entire stock of goods for a new 
retail jewelry store to be opened at 511 S. 
Main St., Hopkinsville, from Richter & 
Phillips last week. Kolb was with R. C. 
Hardwick for 18 years and is well ac- 
quainted with the jewelry trade. 

I. C. Miller, head of the Miller Jewelry 
Co., presided at a meeting held at the Busi- 
ness Men’s Club last week when Capt. A. 
R. Dugmore, of the King’s Own Yorkshire 
Light Infantry, gave a talk on atrocities of 
the German army. Mr. Miller introduced 


the speaker to the large audience which in- 
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cluded several other local jewelers who are 
members of the club. 

The jewelers’ team in the Hamilton 
County Bowling League are preparing to 
take part in the annual “roll-off” of the 
American Bowling Congress to be held in 
this city next February. They will meet 
any jewelers’ team from other cities in a 
series of games during the period of the 
congress. 

Frank Herschede, of the Frank Her- 
schede Co., left Wednesday for a two weeks’ 
trip to New York. While there he will 
take in the World’s series games played in 
the east. C. W. Lucius accompanied him. 
They will make their headquarters at the 
Hotel Astor and buy their Fall and Winter 
supply of diamonds. 

George Newstedt took an active part in 
the first work of distributing Liberty Loan 
posters throughout the city last week. The 
Oskamp Jewelry Co. also took part in 
distributing circulars for the loan from 
their store. Albert Bros. are preparing to 
buy several of the bonds through their 
banking connections. 


Moses Schwab, head of the M. Schwab 
Jewelry Co., went to Chicago to attend the 
meeting of the National Jewelers Board of 
Trade Monday night but was compelled to 
return Tuesday night owing to important 
business which developed at home. This 
deprived him of the privilege of attending 
the banquet which he regretted very much. 

A wrist watch was stolen from Levine & 
Doll’s retail jewelry store, 715 Central Ave., 
last week. A man who registered as 
Harris Wilkins, 19, actor, Clarksburg, 
W. Va., was arrested by Detectives 
Wegener and Sweeney later. The police 
claim he confessed taking the watch stating 
he had been without food for three days. 
He was held for the Municipal Court. 

The local jewelry workers’ union were in- 
terested only mildly in the election of the 
international body in Providence last week. 
None of the local representatives attended 
the gathering as local matters within their 
own organization are still unsettled. The 
organization expects to be on a more firm 
basis by next year and plans to send dele- 
gates to the convention at Newark, N. J. 

Gordon Oskamp, of the Oskamp Jewelry 
Co., returned last week from four weeks 
spent in the wilds of Minnesota, near De- 
troit, Minn., where he was fishing and hunt- 
ing. Mr. and Mrs. Paul Deering, the 
former connected with the Oskamp Co., 
returned from a vocation spent at St. 
Joseph Mich. Miss Bertha Adler also re- 
turned from her vacation spent on the 
Great Lakes. 

H. Joseph, Mattoon, Ill., stopped in the 
city on his way to Columbus, O., the first 
of the week to visit friends. Mr. Joseph 
declared this week he was celebrating his 
50th year in the retail jewelry business, hav- 
ing started up in the same town where he 
is now located in 1867. He said large 
streamers had been prepared to place across 
the street in front of his place of business 
announcing the event. 

Employes of the Gustav Fox Co. tried 
out their hands at bowling last week and 
immediately grew so chesty they issued a 
challenge through THe JEWELERS’ CIRCULAR 
correspondent to any other firm in the city 
to meet them on the alleys. The team from 
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Fox’s is composed of Theodore Newhaus, 
captain, William Schrand, E. R. Duerstein, 
Charles Masher and A. H. Emerson with 
James Courtney as alternate. 

In the patent infringement suit of Victor 
C. Gebhardt of Gebhardt Bros., against 
Mrs. Anna Noterman, the defendant filed 
last Tuesday an amendment to her answer 
in which she lists additional patents alleged 
to be prior to the date of the suit. The 
case is in the United States District Court. 
Mr. Gebhardt was out of the city during 
the week and could not be reached for an 
opinion regarding the additional claims 
made in the amendment. 


Retail jewelers from outside points who 
were in the city during the last week in- 
cluded Frank Fullilove, Owenton, Ky.; Dan 
T. Fischer, Flemingsburg, Ky.; Isaac Ad- 
ler, Lexington, Ky.; Shelby S. Van Hoy, 
Jr., Shelbyville, Ky.; John Happersberger, 
Lima, O.; Owen Sherwood, Falmouth, Ky.; 
A. I. Polan, Charleston, W. Va.; C. F. 
Guyselman, Urbana, O.; A. P. Tiffany, 
Xenia, O.; I. A. Levison, Columbus, O.; 
Frank Meyer, Dayton, O.; O. D. Bovinger, 
Dayton, O.; Harry Schipper, Hamilton, O., 
and Russell Noyes, Osgood, Ind. 

A. G. Schwab, head of the jewelry firm 
which bears his name, attended the gather- 
ing of the National Jewelers Board of 
Trade in Chicago last week. Adolph Ot- 
tensoser, an employe of Mr. Schwab’s, left 
Thursday to become a member of the Na- 
tional army. He will be stationed at 


Chillicothe. Isadore Schroeder, who has 
been in the office, and who formerly 
traveled over the territory covered by 


Ottensoser, took up the work where it was 
left off by the new soldier, and renewed the 
friendships made several years ago. 


Arthur Ehrnantraut was elected presi- 
dent of the Cincinnati Optometrists As- 
sociation at the annual meeting held Tues- 
day, Oct. 2, at the Hotel Sinton. The body 
seriously took under consideration the 
question of increasing prices owing to the 
increased cost of materials due to the war. 
Other officers besides Ehrnantraut elected 
were: Vice-President, Harry Kremsuer; 
secretary, Frank A. Beiting, and treasurer, 
Magnus White. Harry C. Winston, re- 
cently elected president of the Ohio State 
Association of Optometrists, retired as 
president of the local body. 

Fire which caused a $400,000 loss on 
West 4th St. early Wednesday morning 
caused much concern about the safety of 
the Jacobs Rudolph Co. store at 225 W. 4th 
St. The blaze was controlled before it had 
extended that far. Across from the jobbing 
jewelry house is the retail store of Michie 
Bros., but neither suffered except for a few 
short hours Wednesday morning when the 
engines and fire lines prevented people from 
reaching the two places. The lines were 
soon removed and centered about the burn- 
ing building and business proceeded as 
usual at the two jewelry stores. 








The Melluish jewelry firm, Ottawa, 
Kans., celebrated its 50th anniversary 
recently. The business is located at 316 S. 
Main St. and was founded in Ottawa by 


the late F. Melluish, Sr. The firm is now 


owned and managed exclusively by Fred 
Melluish, son of the founder. 
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Fred Klein, of H. C. Klein & Sons Co., 
Muncie, Ind., transacted business in In- 
dianapolis last week. 

Mrs. J. F. Harding, Brownsburg, Ind., 
wife of the well-known jeweler, who died 
a year ago, was a business visitor in In- 
dianapolis last week. Mrs. Harding is 
conducting the business of her husband 
and reports that so far she has enjoyed 
unusual success. 

The following Indiana jewelers called 
at wholesale houses during the week: 
H. S. Murphy, Newcastle; J. B. Denis, 
Williamsport; W. C. Klein, Connersville; 
L. E. Heaps, Sheridan; J. C. Wilson, 
Fred Cooper and William Scott, Moores- 


ville; George W. Clemons and C. B. 
James, Greensburg, and Frank Gibson, 
Rushville. 


Joseph Roy, colored, who smashed a 
display window of the Steinberg jewelry 
store, Laporte, Ind., on the morning of 
Sept. 20, 1915, was sentenced from one to 
14 years in the Indiana reformatory last 
week by a judge at Goshen, Ind., for 
burglary. It is estimated that the negro 
stole diamonds valued at $300 from the 
display window. 

Mrs. Edward F. Otto, Crawfordsville, 
Ind., wife of Major Otto, the well-known 
jeweler, who now is an officer in the 
United States Army, has gone to Hat- 
tiesburg, Miss., to join her huband. The 
Government expects to erect frame cot- 
tages near the army camp in Hattiesburg, 
and Mrs. Otto is enthusiastic over be- 
comin ga resident of the “squaw village.” 
She intends to spend the Winter in Hat- 
tiesburg. 

Carl L. Rost, jeweler at 25 N. Illinois 
St., last week had an unusual tomato in 
his store, which he was displaying with 
as much pride as some of the finest 
jewelry in the stock. Mr. Rost grew the 
tomato in his own garden. The common 
tomato, which ordinarily resembles a can- 
non ball, was not on display at all, but 
rather a tomato that had the real war 
spirit. It had a torpedo nose protuber- 
ance extending about an inch from the 
tomato. The display attracted consider- 
able attention. 

Indianapolis merchants held a meeting 
at the Indianapolis Chamber of Com- 
merce last week for the purpose of or- 
ganizing a retail division for the purpose 
of boosting the retail business of the city. 
Carl L. Rost, Jeweler at 25 N. Illinois 
St., was prominent at the meeting, pledg- 
ing his support to make the movement a 
success. Mr. Rost was named as a mem- 
ber of the board of governors of the di- 
vision. About 35 retail merchants were 
represented at the meeting, and it is ex- 
pected that every successful merchant in 
Indianaoplis will become affiliated with 
the organization. A wholesale division 
of the Chamber of Commerce has-been 
maintained for several years with marked 
success. 








\. B. Dorkewitz, Charleston, S. ©., has 
been succeeded by the Metz Jewelry Co., 


Ine, 
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Evansville, Ind. 





TRADE CONDITIONS. 

Trade with the local wholesale and retail jewel- 
ers continues good, and in fact business conditions 
have been excellent all Summer and Fall. Indica- 
tions point to a fine holiday trade this season. 
The retail jewelers are carrying large stocks, and 
are beginning to arrange their holiday advertising 
campaign, which will start early in November. 
General trade conditions remain good in Evans- 
ville, and collections are good. 

S. P. Hammond, who for many years was 
engaged in the retail jewelry business at 
Petersburg, Ind., was a business visitor in 
Evansville a few days ago. 

Jack Bitterman of Bitterman Bros. of 
204 Main St., has returned from Chicago, 
where he spent several days, having been 
accompanied there by his little son. 

The merchants of Princeton, Ind., a live 
city 30 miles north of here, had a style 
show last week. The enterprising jewelers 
of that city had their stores handsomely 
decorated and their window displays were 
attractive. 

Theodore Bitterman of Bitterman Bros. 
of 204-206 Main St. reports that he has 
purchased a number of fine pearls this sea- 
son. Most of the precious stones came 
from along the Wabash River and they in- 
variably brought good prices. 

R. Newton Sisson, a well-known pearl 
buyer at Oakland City, Ind., has purchased 
a good many fine Wabash and White River 
pearls this season and reports that he has 
found a ready sale for them. Mr. Sisson 
has been in the pearl buying business for 
a number of years. He was formerly lo- 
cated at Hazelton, Ind., a live town on 
White River, a few miles north of here. 

T. C. Basye, weil known jeweler at 
Rockport, Ind., has been appointed on a 
committee of public spirited citizens to ar- 
range for a new court house at Rockport. 
The county council of Spencer county re- 
cently voted the appropriation for the court 
house and plans for the new building will 
be drawn in a short time. The court house 
when built will be one of the finest in 
southern Indiana. 

Charles F. Artes of Charles F. Artes, 
Inc., 327 Main St., is spendig his spare 
time in politics this Fall. There is a city 
election in November, and while Mr. Artes 
is not a candidate for any office, he is in- 
terested in party success. Mr. Artes is a 
prominent factor in district and State pol- 
itics and during the last campaign was a 
member of the executive committee of the 
State Republican State Committee. 

In a few weeks the mussel diggers along 
the lower Ohio, Wabash and White Rivers 
will be forced to suspend work for the 
Winter. They have had a most successful 
season and prices of shells have been the 
highest on record. The diggers have haa 
no trouble in disposing of their shells, as 
practically all the pearl button factories 
in this section of the State have been oper- 
ated on good time all seasor. Many valy- 
able pearls have been found by the diggers 
that brought good prices. 








The Rubright Co., Inc., Towanda, Pa., 
has been merged into the Rubright-Pre- 
vost Stores Co., with headquarters at 
Scranton, Pa. 
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Louis Rose, who has been in St. Pay} 
for the past three years, has returned to 
Denver to assist his father, Emil Rose, in 
his business. 

W. S. Norton, recently in the Cosley 


Jewelry Co. watchmaking department, 
has accepted a similar position with 
Arthur Everitt, at Albuquerque. 

The jewelry firm of Ostrow & Lipsky, 
1638-40 17th St., was dissolved Oct. 3, 
|. Lipsky continuing the business, and his 
partner, A. Ostrow, will open a new store. 

I. I. Wildberg of Wildberg Bros.. 
smelters and refiners of gold, silver and 


platinum, San Francisco, visited Denver 
friends this week en route to eastern 
cities. 

L. F. Cornwell, a former well-known 


jeweler of Pueblo, also an expert watch- 
maker, has accepted a position in the 
watchmaking department of the Denver 
Dry Goods Co. 

Mrs. A. W. Sadler, whose husband died 
several weeks ago, has resumed her work 
as road saleslady for Chas. Wathen & 
Co., She is making northern Colorado 
and Wyoming this week. 

E. I. Redak, who has been touring Cali- 
fornia and other western States for sev- 
eral months, was in Denver last week and 
will leave for his home and business in 
Raton, N. M. The manager of his 
jewelry store there has been drafted for 
war service, which necessitates Mr. Re- 
dak’s return. He will leave Denver 
Saturday. 

Thomas 
salesman in 


well known Denver 
other lines, has accepted a 
floor position with the Syman Bros. 
Jewelry Co. Miss Theresa Obery is a 
new acquisition to the polishing depart- 
ment of the Syman Bros. store, and the 
second woman to be employed in that 
work. The foreman of that department 
is also a woman. 

The stock of R. J. Gordon, 1008 17th 
St., has been sold to C. B. Hoffa of New 
York for $700. According to Mr. Gordon, 
a second transaction has been completed 


Cain, a 


whereby the goods have become the 
property of a Mr. Peterson, who will 
move the stock to Casper, Wyo., and 


open a new store there. As soon as pos- 
session of the Gordon store can be ob- 
tained it will be occupied by Abe Mariam 
of this city, who a few days ago severed 
his connection with the American Loan 
Co., Pueblo. Mr. Marian will open with 
an entirely new stock and new fixtures. 
He is a young man well and favorably 








known to those in the trade in Denver 
and vicinity. 

Clarence Kerr, Wyoming, N. Y., has en- 
listed in the wireless corps of the naval 


reserve and expects his call soon to report 
for duty. He will be in training for a 
number of months and then station at a 
point on the coast. Clavton Bush, who has 
been connected with the store for nearly 
a year and who is a jeweler of a number 
of years’ experience, will have charge of 
the store during the absence of Mr. Kerr, 
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John Koke, formerly manager of Wal- 
ton & Co., but who retired from that firm 
some months ago, has gone to New York. 


A. Moss, 506 Title Guarantee building, 
has succeeded in getting two excellent plat- 
‘num workers from Chicago to add to his 
force. 

Thirty-five employes of the E. W. Rey- 
nolds Co. responded to the invitation to 
attend the “Billy’ Sunday meeting a few 
evenings ago. 

E. A. Giacobbi, of L. A. Giacobbi & Co., 
spent a short time here last week visiting 
the company’s branch office, 501 Title 
Guarantee building. 

Fred Walter, Jr., secretary of the Carl 
Entenmann Jewelry Co., is spending a va- 
cation of two weeks at his mountain bunga- 
low in Pasadena Glen. 

J. D. Ball, formerly of New Orleans, and 
recently for a short time with Montgomery 
Bros., is now on the sales force of the 
Donavan & Seamans Co. 

George Christensen, 401 Haas building, 
who left this city and went north some 
time ago, suffering from ill health, is re- 
ported to be improving. He is now in 
Canada. 

E. W. Reynolds, of the E. W. Reynolds 
Co., and William Sparrow, western repre- 
sentative of Goldsmith, Stern & Co., have 
returned from a very pleasant fishing trip 
to Big Bear Lake. ' 

R. V. Phillips has closed his place in 
the Hotel Virginia, Long Beach, for 30 
days, for the purpose of having extensive 
alterations made. He will reopen Nov. 1, 
and anticipates a prosperous season. 

C. F. Weare, Brawley, has just returned 
from a very enjoyable trip with his mother 
by automobile through northern California, 
Oregon and Washington, whence they ex- 
tended their trip by steamer to Alaska. 

O. S. Balzer, head of the jewelry depart- 
ment of A. Hamburger & Sons, has been 
spending several days at Forest Home, a 
popular mountain resort 15 miles from 
Redlands in the San Bernardino moun- 
tains. 

E. F. Whittemore, 853 S. Broadway, has 
acquired additional floor space and ex- 
tended his store to the rear for the ac- 
commodation of his safe, and has added a 
considerable stock of new silverware and 
clocks. 

Robert Robinson, of the Golden Rule 
store, Jerome, Ariz., has been drafted and 
will leave soon for Texas, where he will 
be in a training camp. Peter Gordon, pro- 
prietor, will take care of the business for 
the present. 

Miss Edith Wanee, a practical engraver, 
has taken a position with Mrs. E. C. Flem- 
ing, 322 W. 6th St. Mrs. Fleming has just 
discovered that a Japanese in her employ 
is a competent bookkeeper, and has made 
him assistant in her office. He was in her 
employ as a janitor. 

The following out-of-town jewelers have 
been in this city during the last few days: 
E. W. Cosgrove, Colton; A. L. Palis, Up- 
land; Ray Cole, of Cole Bros.; J. H. Wool- 
ard and E, T. Stoddard, all of Whittier; 

J. H. Blanchard and R. H. Wilson, 
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Ocean Pari; A. Protsch and C. J. McCor-: 


mick, Redondo; R. F. Winslow, C. F. Per- 
ham, San Pedro; D. A. Hauk, Long 
Beach. 

Max Hirschfeld, 37 years of age and for 
about 12 years past in the watch and 
jewelry business in this city, passed away 
last week after a lingering sickness of six 
months. He leaves a brother living in 
Chicago, who recently came here on ac- 
count of his illness. Another brother and 
a sister-in-law have come here from Mon- 
tana, and were present at the time of Mr. 
Hirschfeld’s death. 


C. W. Holmes, recently with Skinner & 
Co., 905 Title Guarantee building, has 
formed a partnership with F. L. Cooper, 
Long Beach, under the firm name of 
Holmes & Co. The new business is lo- 
cated in the Pacific Electric building, Long 
Beach, near the ocean front. It is pro- 
posed to do high-class manufacturing and 
work for the trade. Mr. Cooper has here- 
tofore been established in Long Beach. 


Harry N. Wolfe, of the I. Behrstock Co., 
has arrived home from his Arizona, New 
Mexico and Texas trip, which he says, 
from a business point of view, is the best 
he has ever taken. He found conditions 
good everywhere except in mining sections 
where there were strikes. Business ‘is es- 
pecially active in Deming, N. Mex., where 
there is a military training camp. Mr. 
Behrstock returned recently from the 
north, but will leave in a few days to com- 
plete his northern trip. 

William Petrie, lapidary in the Broadway 
Central building, has returned from a trip 
to Nevada, where he employed a man to 
prospect for him for turquoise. On ac- 
count of the increasing demand for this 
stone, he is anxious to get a new supply. 
So far as known, there is only one mine 
being worked on the Pacific Coast at pres- 
ent, and the supply is getting’ much re- 
duced. Mr. Petrie reports that his shop 
has an abundance of work with stones of 
the sapphire and ruby class. 

Paul Grimm, 325 W. 4th St., recently 
sent a check to the E. A. Bliss Co., Meri- 
den, Conn. They sent a receipt, but acci- 
dentally addressed it to 325 W. 4th St., 
New York. After having been the rounds 
of New York it was finally delivered to 
Paul Grimm, metal and rubber dealer, 284 
Front St., in that city, who opened the 
letter, noted the Los Angeles address on 
the receipted bill, and forwarded it to Mr. 
Grimm here. By a rather curious coinci- 
dence the type used in the letterhead of 
Mr. Grimm, New York, and Mr. Grimm, 
in Los Angeles, was identical. 

Almon G. Stone, the artist jeweler, 706 
W. 3rd St., has just finished a very strik- 
ing oil painting representing a half-crazed 
inebriate coming into the room where his 
poverty-stricken wife is sewing and de- 
manding that she “come through” with 
some of her earnings. However, she is a 
pretty husky woman sitting with her right 
hand on her hip and her arm akimbo, 
which leaves some question as to whether 
she will “come through.” Altogether the 
work is a very striking one, one of the best 
Mr. Stone has produced. Another piece 
recently finished by him and now in his 
window is entitled “The Vampire,” repre- 
senting a woman of the lower type. 
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Joseph H. 
celebrating his 11th year in business for 


50 Gratiot Ave., is 


himself with an “Eleventh Anniversary 
Sale.” Mr. Ehrlich started formerly in the 
jewelry business with his brother, Moe 
Ehrlich, at 315 Hastings St., the latter last 
June celebrating his 17th year in business 
with a similar “Anniversary Sale.” 

Morris Friedberg, 212 Griswold St., is 
conducting a “Removal Sale” to celebrate 
his coming removal to his new building at 
208-210 Griswold St., which is rapidly near- 
ing completion. The new building front— 
of the Kaneer style—has just been installed, 
and the finishing touches are now being put 
on. Mr. Friedberg expects to be in his new 
home in time for the Christmas trade. 

Hugh Connolly & Son, now operating re- 
tail stores, at Griswold and State Sts., 
Detroit, and 12 N. Saginaw St., Pontiac, 
Mich., have opened a new store at 603 
Oakland Ave., corner Holbrook Ave. The 
new store, which will be in charge of 
Edward Burger, formerly of the main 
Connolly store, is located in the heart of 
the Ford Motor plant district, and will 
have a rich field of trade from employes 
of that and other large automobile concerns. 
The site of the new store was formerly 
occupied by Sol Blumberg as a jewelry 
store. It has been improved and newly 
fitted, and stocked with an up-to-date show- 
ing of goods which, plus the Connolly sys- 
tem of store management, should make the 
new store a successful business venture. 

Detroit jewelers are much interested in 
the published report that the United States 
may follow the example of England, and 
attempt to alleviate the coal shortage by 
prohibiting the use of large electric sign 
displays. Detroit jewelers, especially the 
installment houses, have been very liberal 
in their use of this means of publicity. Dur- 
ing the coal shortage of last Winter many 
of the jewelers voluntarily shut off their 
electric signs in order to help the Edison 
corporation which supply most of the cur- 
rent for the city’s commercial houses, and 
private homes. 

The assets of the Levitt Jewelry Co., 29 
Grand River Ave., which was adjudicated 
a bankrupt on Sept. 21, were sold by the 
Referee William Broer, of the Merrill & 
Broer Co., Toledo, O., Wednesday, Oct. 3. 
The assets totaled $52,927.12, consisting of 
loose diamonds, diamond rings, diamond 
jewelry, watches, gold and plated jewelry, 
accounts and fixtures. The sale was held 
on the premises at 11 o’clock. The stock, 
fixtures and accounts were offered sepa- 
rately and then as a whole and were sold 
according to the highest total bid. The 
lease of the store and the goodwill were 
sold separately, the lump sum bid being 
largest. The entire assets were sold for 
$27,100 to a syndicate of three buyers, 
headed by Jacob Roth, Chicago. An im- 


mediate distribution to the creditors was 
promised by the referee. The trustees, con- 
sisting of William Broer, Toledo, Jacob 
Segal, Detroit, and Fred Goldsmith, New 
York, claim that when this has been done 
that it will be the quickest distribution of a 
bankrupt’s assets ever affected in the trade. 











TRADE CONDITIONS. 
William McC. Martin, Federal Reserve Agent 


Federal Reserve District, 
makes an extremely favorable and encouraging 
report on business conditions in September. 
Favorable crop developments and_ seasonable 
weather have further stimulated the active busi- 
ness of the Summer months, he says, and con- 
fidence is the dominant note. The favorable crop 
developments have largely increased the buying 
power of rural communities, and this is reflected 
in the business of all wholesalers and jobbers. 
Payments in most cases are made promptly, in- 
dicating the movement of stocks rather than their 
accumulation in the hands of retailers. Retailers 
generally have profited by the seasonably low 
temperatures of the middle of September. Dis- 
tribution of Fall merchandise is well under way 
and with the large buying power of the public a 
profitable business during the Fall months is 
anticipated. Crop developments continue entirely 
satisfactory. Plowing for Winter wheat is under 
way in all parts of the district. Indications are 
for an exceptionally large corn crop. The fore- 
cast is for a yield in Illinois, Indiana and Mis- 
souri much larger than that of 1916 or the five- 
year average. The cotton crop is two to three 
weeks late but the present condition is satisfac- 
tory and the outlook is favorable. Commercial 
paper rates have advanced and best names are 
now quoted at approximately 5% per cent. Re. 
cent demands have come almost entirely from 
banks in the smaller localities. The demand is 
expected to be exceptionally heavy, due in part 
to large production and in part to high prices. 
There has been no change in bank rates to cus- 
tomers. 


for the St. Louis 


William Geier of the Bouchard-Longdan- 
Geier Jewelry Co., is on a trip through 
western Missouri. 


I. Fleischmann, father of Harry Fleisch- 
mann, of the Harris Kober Diamond Im- 
porting Co., is critically ill at his home. 


“Jack” Bolland is back with the J. Boll- 
and Jewelry Co. For the past few 
months he has been traveling for a New 
York diamond house. ) 

R. H. Crompton, of the Erber-Crompton 
Mfg. Co., is a member of the Webster 
Groves Home Guards. He is leaving on a 
trip through Arkansas and Texas. 

The following out-of-town jewelers were 
in St. Louis during the past week: C. H. 
Gieseke, Trenton, Ill.; J. Radunsky, Joplin, 
Mo.: Miss Martin, with C. E. Willis, Ed- 
wardsville, Ill.; Mr. Litch of Simon & 
Litch, Pitcher, Okla. 

Frank Adams, a watchmaker, of 702 14th 
St., was going home the other night with 
three gold watches and $30 in his pockets 
when three men stopped him at 21st and 
Locust Sts. They said they were detectives. 
They took the watches and the money and 
then told him to be on his way. He told 
the police. 

C. E. Erber, president of the Erber- 
Crompton Mfg. Co., has returned from a 
trip through Oklahoma and Kansas. He 
says he never saw jewelers with as much 
confidence in Fall business as the jewelers 
of that section. Crops are abundant, prices 
are high and there is lots of money in cir- 
culation. He passed through the lead and 
zinc belts, where everything is booming. 

M. T. Phillips, a jeweler in the Wain- 
wright building, driving his automobile out 
of a gasoline filling station, at 3962 W. 
Pine Blvd., collided with a machine 
in which were Mr. and Mrs. Burton Mc- 
Ginnis, of Clayton. They were thrown to 


the street and sustained cuts and bruises. 
Phillips took them to a doctor and they 
were later taken to their home. 
was not arrested. 


Phillips 
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Carl H. Teschner, manager oi the watch 
department of the Brooks Jewelry & Opti- 
cal Co., left Wednesday for Camp Funston 
to enter the National Army. Teschner 
entered the employ of the Brooks firm 
nine years ago when a boy and in the nine 
years he never missed a day from his work 
outside of vacation periods, except one day 
when the snow was too deep for him to get 
down town. J. J. Burke, president of the 
Brooks Jewelry & Optical Co., left Thurs- 
day night for Chicago to transact business 
and watch two games in the world’s base- 
ball series. 

M. L. Wilkinson, president of the 
Scruggs, Vandervoort & Barney Dry Goods 
Co., is now president of the Mermod, 
Jaccard & King Jewelry Co., which was 
recently consolidated with the Vandervoort 
firm. He was elected at a meeting of the 
stockholders of the Jaccard firm during 
the past week. He _ succeeds Clarence 
King, as president, and Goodman King, as 
chairman of the board. Goodman King, 
although remaining a member of the board 
of directors, will hereafter take no active 
part in the management of the store, Clar- 
ence King was elected vice-president, John 
C. Estes, treasurer and Joseph J. Sames- 
reuther, secretary. New by-laws were 
adopted and the board of directors was 
increased from five to nine members. The 
four new members are J. D. P. Francis, 
G. H. Walker, George Simmons and W. 
Frank Carter. The store will be moved to 
its new location at 8th and Locust Sts. 
about Nov. 1. 








Omaha. 


TRADE CONDITIONS. 


With the crowas from Nebraska and neighboring 
States attending the Ak-sar-ben Fall festivities in 
Omaha this week. the Omaha jewelers are doing 
an excellent business. The wholesalers especially 
are being visited by double, triple, and in some 
manyfold the usual number of out-State 
jewelers. Most of these have orders to put in, 
too, for they ail report business excellent as the 
Fall goes on and the corn continues to escape the 


frost. 


cases 


T. J. Bruner. of the T. J. Bruner Co., 
made a business trip to Nebraska City 
during the week. 

H. C. Steiner, Albion, has moved into 
the new store building he recently built 
for his jewelry business. 

E. J. Neiwohner, jeweler, Columbus, 
Nebr., has sold out his business at that 
place, and will retire, it is understood. 

Clifford Beardsley, watchmaker for Al- 
bert Edholm, Inc., has been drafted. He 
left Saturday for the training camp at 
Fort Riley. 

J. L. Teeters and wife, Lincoln, Nebr., 
motored to Omaha and visited last Sun- 
day with Mr. and Mrs. J. P. Byrne, of the 
3yrne-Duff Wholesale Jewe:ry Co., Omaha. 

A. F. Smith, of the A. F. Smith Co., of 
Omaha, had a full house of customers dur- 
ing the Ak-sar-ben rush, and there is some 
night work ahead of the shipping depart- 
ment now if this concern. 

Among the out-of-town jewelers in Oma- 
ha during the week were J. L. Teeters and 
wife, of Lincoln, Nebr.; H. Heitzman, 
West Point, Nebr.; R. L. Lathrop, Laurel, 
Nebr.; George Schafer, Central City, 
Nebr.; H. L. Braun and wife, Tekamah, 
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Nebr.; C. A. Hackett, Wausa, Nebr,. 
\. R. Stowe, Falls City, Nebr.; Ralph H. 
Hillhouse, Elliott, Ia.; H. C. Steiner, A}- 
bion, Nebr.; Carl Froemel, Columbus, 
Nebr.; H. Tuesler, Harlan, Ia.; E. R. Hall, 
Valley, Nebr.; J. G. Mines, Wayne, Nebr.: 
Grover Spangler, Fremont, Nebr.; Don 
Brooks, Sibley, Ia.; R. H. Harris, Lincoln, 
Nebr.; E. Kliment, Wilbur, Nebr.; Ben 
Quathamer, Defiance, la.; F. Senti, Papil- 
lion, Nebr.; J. F. Murphy, Bayard, Ia; 
William Baehr and wife, Sutton, Nebr.; 
A. S. Miller and wife, Madison, Nebr.; 
Ik. M. Cleaver, Griswold, Ia.; G. W. Law- 
ton, Scotts Bluff, Nebr.; H. O. Thomas, 
Hampton, Ja.; E. H. Dotson and wife, 
Winside, la. 

C. Ek. Reese, of the jewelry company of 
that name in Omaha, has put his establish- 
ment on a profit-sharing basis.- So far as 
jewelers here know, he is the first jeweler 
in the country to do this. Mr. Reese said, 
“[ believe in it. We are doing well here, 
and I believe the clerks should share in 
the profits. I have just done the biggest 
month's business in September that I ever 
did in any month since I have been in 
business, with the exception of the Christ- 
mas season. I have raised the wages of 
all the clerks, and besides have announced 
to them that they are to share in the 
profits at the close of the year. There was 
a time when you could hire people and 
pay them so much a week until they died. 
I believe that time is past. People nowa- 
days are ambitious. They want to get 
ahead. They see we are making money, 
and they do not think it right that they 
should not share in some of the profit when 
it is exceptionally good. This gives them 
a direct interest in the business, a personal 
interest they cannot otherwise have.” 








Rochester, N. Y. 


Philip Present attended the series of 
luncheons and dinners held last week by the 
Chamber of Commerce to dedicate its new 
$300,000 building which was a gift of Mr. 
fastman, of the Kodak company. 

Herman F. Davis, recently pleaded guilty 
in County Court to a charge of grand lar- 
ceny, first degree. He stole a diamond 
ring valued at $300 from S. D. Burrett, 42 
Main St. E., on July 21. While a sales- 
man was showing goods, Davis slipped the 
ring into his pocket and sneaked out of 
the store. 

Walter A. Jepson, indicted for burglary 
in the third degree, has been sentenced to 
Auburn prison for two years, by Judge 
Stephens in the County Court. Jepson 
broke into the jewelry store of Handy- 
Dalton-Mott Co., Aug. 18. Jepson’s past 
performances had something to do with 
the severe sentence, 

Charles Lent met with a painful accident 
recently, while working at his jewelers’ 
bench. Some hot liquid gold fell on his 
hand and rolled to a ring on his finger. 
The hot metal followed the ring encircling 
the finger and burned deep into the flesh 
in a few seconds. He has warned his em- 
ployes that it is dangerous to wear rings 
while handling the molten gold in repair 
work, 








J. G. Hawksworth, Coatesville, Pa., has 
moved to Downingtown. 
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TRADE CONDITIONS. 


Members of the local trade unite in rejoicing 
that the price of silver has had a substantial drop. 
Among the articles which appear to be most in 
demand this week are military wrist watches, knit- 
ting needles and earrings of the better grade. Of 
the latter those in jade and amethyst have re- 
corded the largest number of sales, In fact the 
higher grade goods of all classes continue to in- 
crease in popularity here, and the jewelers are 
‘nclined to carry better grades of stock in order 
to get away from the cheaper competition of the 
department stores, clothing establishments, etc. 





Ed Baer, formerly of Shreve, Treat & 
Eacret, has been called by the draft. 

Mr. Corrigan, of Shreve & Co., has 
been drafted and is awaiting his call to 
the colors. 

Frank M. Jackson, formerly located on 
Haight St., died recently, and the store 
has been closed. 

Carl Pommer, formerly with A. I. Hall 
& Son, was drafted and expected to leave 
for training about Oct. 5. | 

H. C. Van Ness, of the H. C. Van Ness 
& Co., left a few days ago to call on the 
trade in Los Angeles, Cal., and other 
southern points. 

Allen Hansen motored from his home 
in Seattle, Wash., to San Francisco last 
week in company with Allen Duncan, of 
the Duncan Mfg. Co. 

In the case of J. Kessler, of Los An- 
geles, Cal., a second and final dividend of 
6 per cent. has been paid to the creditors, 
which closes the proceedings. 

B. M. Tassie, manager of the local 
branch of Manning, Bowman & Co., is 
expected home next week after calling 
on the trade in the northwest. 

Ben Cassidy, traveling salesman for A. 
I. Hall & Son, was drafted and will leave 
shortly for American Lake, Wash. As 
a parting token, the employes of his de- 
partment have presented him with a 
handsome wrist watch. 

Mrs. Annie Dohrman, who conducted 
a jewelry and pawn-broking business on 
3rd St., San Francisco, has published no- 
tice of the sale of her business to Lewis 
Goldberg. The new owner has taken 
possession and will continue at the same 
location. 

The second and final dividend of 11.1 
per cent. has been distributed to the cred- 
itors of Green & Co., Sacramento, Cal., 
by the trustee in charge. This closes the 
affairs of the company, the creditors re- 
ceiving in all dividends amounting to 36.1 
per cent. 

Jack Lewis, manufacturers’ representa- 
tive, has just returned from a trip through 
the northwest, and reports good business 
in Washington and Oregon despite the 
labor troubles in some portions of those 
States. In fact, he found business better 
in most places than for a number of years. 
Mr. Lewis says he took some particularly 
nice orders in Montana, where he arrived 

previous to the serious mine strikes. 

Among the out-of-town dealers in the 
city last week were: H. H. Wiendieck, 
Red Bluff; L. Nielson and daughter, Fres- 
no; Warren Floberg, Sacramento; Earl 
Bothwell, San Jose; A. Seiback, Pitts- 
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burgh; Arthur Guslander, Willits; J. G. 


Heermance, Suisun; A. White, Vallejo; 
Carl Noack, Napa; Max Noack, Santa 
Rosa; Mr. Hetzler, Haywards; M. E. La 
Grande, Sisson; and T. G. MacHatten, 
Klamath Falls, Ore. 

Henry M. Abrams, of the Henry M. 
Abrams Co., has returned from a trip 
covering the northwest. According to 
Mr. Abrams, business is so good in that 
territory that he has adopted the slogan, 
“Better Business Than Usual,” instead of 
the common saying, “Business Is the 
Same as Usual.” The only drawback to 
the biggest season in the history of his 
concern, he says, is the fact that it is very 
dificult to get goods. 

C. F. Weare, Brawley, Cal., has just 
completed a long and eventful trip. He 
started from home two months ago and 
went to Seattle, Wash., by machine. 
From there he took the steamer to 
Alaska and back; and, again starting from 
Seattle, motored to Portland, Ore., and 
from that city came on to San Francisco 
by steamer. He stayed over in San Fran- 
cisco a few days to look over the various 
lines and has now returned to his home. 

R. L. Lichtfield, former manager of a 
San Francisco jewelry store and at one 
time an employe of one of the local news- 
papers, but more recently with the Stan- 
ford Ambulance Corps in France, has re- 
turned home to visit relatives and gives 
a thrilling account of the conditions at the 
front. He reports that the Stanford Am- 
bulance Corps, of which he was a member, 
has been under fire many times. Mr. Licht- 
field intends enlisting again in the near 
future and is very anxious to return to 
the front. 








Pacifie Coast Notes. 





Ray G. Newcomer, Emmett, Idaho, has 
moved to a new iocation. 

Al Feldenheimer, of Portland, is leav- 
ing for the east next week. 

E. H. Deming, of Missoula, Mont., re- 
cently moved into a new corner store. 

Ed Jaeger, of Jaeger Bros., of Portland, 
Ore., is out of town on a hunting trip. 

The trade was much shocked by the 
sudden death of H. H. Pratt, of Toledo, 
Ore., recently. 

Charles W. Gibbs and Mrs. Gibbs, of 
Wallace, Idaho, are now visiting their 
ranch at White Salmon, Wash. 

J. W. Minnick, Cheney, Wash., has 
three sons in the army. The oldest was 
formerly watchmaker in the factory. 

Mrs. J. O. Whittaker, who has charge 
of her husband’s business in Globe and 
Miami, Ariz., has reopened the two stores. 

Thomas Bennett, in the employ of the 
Klune & Floberg, of Sacramento, Cal., 
was drafted and has gone to American 
Lake, Wash. 

At least 20 jewelry salesmen from va- 
vious parts of the country assembled at 
the Davenport Hotel in Spokane, Wash., 
last week. Some of the prominent 
jewelers of the locality were also present. 
It was a case of “talk shop.” 

Clarence Starkey, who sold his jewelry 
store to Harry Streiff, Lakeport, Cal., has 
gone to Humboldt County in search of 
a new location. 


CIRCULAR-WEEKLY 


103 


Chas. E. Myers, Davenport, Wash., has 
installed a new street clock. Two of Mr. 
Myers’ sons are in the army, one being 
now in France. 

The F. J. Victor, Inc., is now located 
in the same block as the Savoy Hotel, of 
Seattle where the concern has established 
its new headquarters. 

Mr. Jenkins, watchmaker for the past 
five years with August & Co., La Grande, 
Ore., has accepted a position with Butter- 
field Bros., Portland, Ore. 

Mr. Pierce, formerly watchmaker for 
G. C. Hedger at Walla Walla, Wash., has 
accepted a similar position with W. E. 
Wallace, of Moscow, Idaho. 








Minneapolis and St. Paul. 





O. B. Bush, Little Falls, Minn., was in 
St. Paul last week buying goods. 

W. R. Cooper, manager S. H. Clausin & 
Co., wholesale jewelers, Minneapolis, is 
doing jury duty this week in the Criminal 
Court. 

L. Strimling, formerly watchmaker at 
Joseph H. Green’s, 624 Nicollet Ave., Min- 
rieapolis, has accepted a similar position 
with L. Feigelman & Co., 522 Nicollet Ave. 

Harold P. Sinclair, Buffalo, So. Dak., has 
joined the drafted army and is located at 
Camp Funston with the First Company 
Depot Brigade. 

Emil Witt, jeweler and optician, Lester 
Prairie, Minn., will leave on Oct. 15 for 
Camp Dodge cantonment, as a member of 
the drafted army. 

Arthur S. Fatels, for some time head 
watchmaker at the Dayton Co., 700 Nicol- 
let Ave., Minneapolis, is now engaged with 
Max A. Kohen, 5th St. jeweler. 

J. H. Snyder, traveling salesman, A. L. 
Haman, wholesale diamonds and watches, 
Endicott Bldg., St. Paul, leaves this week 
for the new national army headquarters at 
Camp Dodge, Des Moines, Ia. 

F. O. Johnson, St. Paul jeweler, with 
Mrs. Johnson, have just completed a 661- 
mile trip made by bicycle. The trip was 
made in six days and seven and one-half 
hours. They made 113 miles one day. 

A. F. Engst, trade watchmaker, Ryan 
building, St. Paul, who recently received 
patents on a recording time lock originally 
intended for doors, has sold his interests 
cutright to the National Cash Register Co., 

Martin Silver, salesman for the Kreger 
jewelry store, Washington Ave., Minne- 
apolis, left last week to join the drafted 
army at Camp Dodge, Ia. He is succeeded 
by D. Balman, previously engaged with the 
I. Weisman jewelry store. L. Lipman, 
salesman for the Abbey Jewelry Co., Min- 
neapolis, has also joined the drafted army 
at Camp Dodge, Ia. 

Very few out-of-town jewelers are visit- 
ing the cities at present. The following 
were noticed last week: J. A. Stewart, 
Gladstone, Mich.; J. L. Kritzeck, Howard 
Lake, Minn.; R. D. Wreisner, Dassel, 
Minn.; J. J. Carmichael, Ashton, Ia.; G. 
R. Simons, Langford, No. Dak.; F. W. 
Harper, Delano, Minn.; N. S. Nelsen, 
Hutchinson, Minn.; Emil Witt, Lester 
Prairie, Minn.; Fred Green, Buffalo, Minn. ; 
W. W. Winchester, Amery, Wis., and A. 
W. Skogg, Turtle Lake, Wis. 
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The jewelry department of Lansburgh 
& Bro., 420-30 7th St., N. W., joined 
with the other sections of the store in 
making special sales to celebrate the firm’s 
57th anniversary. The store was founded 
in 1860 by James Lansburgh. 

Wade H. Coombs, Superintendent of Li- 
censes for the District of Columbia, has just 
issued a notice informing auctioneers and 
dealers in second-hand personal property 
in Washington that all such licenses for 
this year will expire on Oct. 31. All per- 
sons desiring to continue in the businesses 
named must promptly renew their licenses. 

The contribution from the store of Mil- 
ton A. Baer, of 3123 M. St., N. West, to 
Uncle Sam’s fighting forces has included 
his brother, Bernard Baer, who was in 
charge of his optical department in addi- 
tion to aiding in the handling of the jew- 
elry business, and the watchmaker and 
jeweler. This loss to Mr. Baer has badly 
depleted his force. His brother has joined 
the Medical Corps of the Army and 
stands a good chance of seeing active ser- 
vice in France. 

Among the recent deaths reported in 
the jewelry trade is that of Francis J. 
Steibel, for many years engaged in the 
jewelry business on Pennsylvania Ave., S. 
E. His death followed close on his cele- 
bration of his golden wedding anniversary. 
A life interest in his real estate is de- 
vised to his wife, Babette Steibel, in a 
will just filed for probate dated August 22, 
1917, and at her death the premises at 325 
Pennsylvania Ave., Southeast, is to go to 
his daughter, Frances Krebs. A house at 
548 15th St., S. E., is devised to his daugh- 
ter, Emma Steibel. The remaining estate 
is devised in trust to his daughter, Frances 
Krebs, to pay the income to the widow for 
life. After her death the two daughters 
are to share the residue equally. In addi- 
tion to the bequests named, $1,000 is given 
to charity and $100 to a son, Moritz H. 
Steibel. 

The appointment of Burwell S. Cutler, 
Buffalo, N. Y., as chief of the Bureau of 
Foreign and Domestic Commerce, Depart- 
ment of Commerce, has been confirmed by 
the Senate. Mr. Cutler, who is well known 
in manufacturing circles in western New 
York, came into the Bureau six months ago 
at a nominal salary to assist in putting the 
organization on a thoroughly business basis. 
He was made first assistant chief, but since 
the resignation of Dr. E. E, Pratt has been 
acting chief. Mr. Cutler was born in Buf- 
falo and finished his scholastic education 
at Lake Forest University and Harvard. 
For 15 years he has been president of an 
important Buffalo manufacturing concern. 

Judge William C. Adamson will not take 
his place as a member of the Board of 
United States General Appraisers until the 
early part of December. Following the 
adjournment of Congress he went to his 
home in Georgia preparatory to setting out 
for San Francisco, Cal., as a member of 
the joint subcommittee on interstate com- 
merce of the Senate and House of Repre- 
sentatives which is to hold hearings on the 
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Coast. He will not resign his seat in the 
House of Representatives until the work 
upon which he is now engaged as vice 
chairman of this subcommittee is com- 
pleted. This will necessitate his return to 
Washington for the opening of the session 
of Congress, following which he will no 
doubt proceed to his new office in New 
York. Judge Adamson will be succeeded 
as chairman of the House Committee on 
Interstate and Foreign Commerce by 
Judge Thetus W. Sims, of Tennessee, a 
member of the committee for many years. 
Judge Sims is a veteran of eleven Con- 
oresses. 











Sanford H. Dickinson, of T. & E. Dick- 
inson & Co., is a sergeant at the officers’ 
training camp at Fort Niagara. 

W. H. Fuller, jeweler, entertained nine 
members of the Buffalo Optometric Society 
at his home at Silver Creek, N. Y., Sunday. 

A. Schneider, Washington St. jeweler, 
who was stricken with paralysis some time 
ago, has improved and has been able to 
call on a few of his friends. 

Ed. Eisele, of King & Eisele was 
waiting all last week for the rain to stop 
so as to take some friends who are stopping 
with him out to Niagara and show them the 
Fails. There was plenty of water in Buffalo 
but not quite so concentrated. 

Jacob Sing, Oil City, Pa. was a caller 
last week. He came here after visiting his 
brother a jeweler, at Nyack, N. Y. Ancther 
visitor in the Buffalo market was Mr. 
Kirk, of A. M. Kirk & Son, jewelers of 
Curwensville, Pa. A. T. Tulian, Alphena, 
Mich., also called. 

Edward A. Ejisele is chairman of the 
jewelry committee in the second Liberty 
Bond campaign in this city. The jewelers 
and their employes are heavy purchasers 
of the bonds. The amount of money that 
Buffalo must raise in this drive is larger 
than in the first campaign. The scope of 
the campaign has been increased cor- 
respondingly. 

A man recently walked into Henry J. 
Greener’s jewelry store, 700 William St., 
and asked to be shown some watches. When 
the jeweler placed a tray on the counter, 
the police say, the man picked up seven 
watches and started to run out of the 
place. He dropped four of them while he 
was running. Greener fired several shots 
at the man but he escaped. 

Buffalo jewelry manufacturers have been 
requested by the express companies to get 
their express packages ready as early in 
the day as possible and all packages that 
can be sent by freight should not be sent by 
express until the present express congestion 
is relieved. On account of the large volume 
of business for the government and the 
number of freight and baggage cars being 
used in’ the troop movement the express 
companies say they have much of the loads 
that would ordinarily be shipped by freight. 
In order to relieve the situation the jewelry 
and other trades have been requested to 
cooperate with the express companies as 
much as possible at this time. 
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TRADE CONDITIONS 


Conditions in the jewelry business in Kansas 
City are splendid. “Old Glory Week,’ the big 
city celebration did much to bring in trade and 
the American Royal and Horse Show the week 
following helped trade. Then, too, business has 
already begun to pick up for the Christmas rysh, 
With the rush season approaching the jewelers 
are feeling more than ever the shortage of help 
and the unstability of prices. Manufacturers and 
wholesalers are quoting prices subject to Change 
without notice. 


_ B. Wiser of Porter & Wiser Jewelry 
Co., aa H. F. Sloan, Brooklyn, N. Y., have 


gone for a short visit with friends in Dep- 


ver, Colo. 

Lonie Davis, Woodward, Okla., and FE. 
Ik. Whitehead, Fargo, Okla., stopped in 
Kansas City recently on their way to see 
some of the world’s series games jn 
Chicago, 

IX. M. Burgess, buyer for the stationery 
department of the Jaccard Jewelry Co., is 
again back in the store. Mrs. Burgess has 
been on a six months leave of absence 
spending this time visiting in the east. 

George W. Jordan, southern representa- 
tive of the C, A. Kiger Co., has been in 
Kansas City for the past week o: two laid 
up with malaria. He has now recovered 
and will leave shortly for his territory. 

D. W. Bigsby, formerly a jeweler with 
the Harris-Goar Co., died Sept. 29. Earn- 
est Gerry, who has been the credit man of 
the concern has resigned and will practice 
law in Montana. His successor has not yet 
been named. 

Mr. and Mrs. L. J. Windle, Preston, Ia., 
have been the guests of E. M. and Herbert 
Kiger for the past few days. Mr. Windle 
is a skilled mechanic and always has some 
interesting mechanical appliance such as 
miniature railway, aeroplane, etc., with 
which to attract the crowd to his show win- 
dows. 

V. G. Cuthbert of the Knaul-Cuthbert- 
Munn Jewelry Co. was in Kansas City re- 
cently replenishing his stock before taking 
an extensive trip to the distant points of 
his territory. He will be gone several 
months. E. M. Munn, of the concern, has 
returned from a short visit to the country. 
Floyd Stevens is an addition to the force 
ot the house. 

Herbert Kiger, of the C. A. Kiger Co., 
has just returned from a trade extension 
trip with the Young Men’s Division of the 
Chamber of Commerce. Thirty cars made 
the trip and a radius of 300 miles was cov- 
ered, about 36 towns being visited. Mr. 
Kiger renewed his acquaintance with the 
jewelers and reports that he found condi- 
tions in the jewelry business excellent. 

On ‘the night of Oct. 1, Otto Ludwig, of 
the Edwards, Ludwig- Fuller Jewelry Co. 
returned home with his family to find that 
during his absence the house had been 
robbed of valuables rated at over $700. The 
thieves had ransacked the whole house. 
The only drawer that they did miss, how- 
ever, contained $40, They took everything - 
down to the last collar button except some 
brooches and scarf pins in turquoise and a 
child’s bank. None of the stolen property 
has been recovered. 
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TRADE CONDITIONS. 


According to reports brought to Milwaukee by 
traveling representatives of the manufacturers, 
wholesalers and jobbers, there is an urgent neces- 
sity for the dissemination of information that will 
lead jewelers in some of the smaller communities 
of Wisconsin to mark up their goods propor- 
tionately to the increased cost of all merchandise 
at this time. It appears that some of the smaller 
stores throughout the State have hesitated for one 
reason or another to revise their price marks on 
stocks on hand within a year or two, and are today 
selling some goods at the same price as “before 
the war,” in spite of the fact that in some in- 
stances goods purchased now to replace sold arti- 
cles cost them as much or more than the selling 
marks of the old goods. It is evident that this is 
poor business policy, and that the mark-ups which 
should be made are perfectly legitimate, but it is 
stated that it is difficult to make some of the re- 
tailers believe it. They fear that public opinion 
might be influenced against them, when, in fact, 
the public either wonld not know that goods had 
been marked up, or if they did know, would con- 
eratulate the dealer for doing so, because of the 
necessity for it created by existing circumstances. 





Percy Cook, Menomonie, Wis., has ac- 
cepted a position in the jewelry store of 
the Morgan, Diamond & Wise Co., at 
Rockford, Ill. 

Gustave Keller, Jr., son of the well- 
known jeweler of Appleton, Wis., after 
whom he is named, has gone to Chicago to 
enroll in the University of Chicago. 

Leo Zimmermann, proprietor of a 
jewelry store at Humbird, Wis., spent the 
past week on a recreation trip, most of 
which was spent with his mother at Lady- 
smith, Wis. 

John Veir, Galesville, Wis., has completed 
the removal of his jewelry store to new 
quarters on Main St., on the west side of 
Public Square, where he has double the 
former floorspace. 

Henry C. Hoppe, a well-known jeweler 
at Sheboygan, Wis., has returned to his 
duties after spending two weeks in an 
automobile trip through northern Wiscon- 
sin and the Upper Peninsula of Michigan. 

The Stolte, Dangel, Foss Co., Reeds- 
burg, Wis., which conducts an extensive 
and high class jewelry department in its 
big department store, has made public an- 
nouncement of its determination to retire 
from business on March 1, 1918. It is 
stated by members of the firm that for 
reasons best known to themselves this 
action has been taken. The store was 
founded in 1893 and carries at this time a 
stock valued at $150,000. 

The last issue of the Milwaukee Jimes, 
a south side weekly newspaper, contains a 
humorous account of a recent journey 
made by Art B. Meyers, jeweler, 460 Elev- 
enth Ave. It appears that Mr. Meyers 
intended to drive to his Summer place on 
Lake Nemahbin in his Ford, which is 
called “Elizabeth Tynne,” but the night 
was dark and when Mr. Meyers had 
driven 40 or 50 miles in a circle, he found 
himself as far away from his destination 
as when he started. 

Anton Molle, jeweler and optometrist, 
Antogo, Wis., is remodeling and enlarg- 
ing his store building, principally to pro- 
vide much-needed space for his optical 
department. The work includes the erec- 
tion of a two-story addition, 28 x 31 feet, 
at the rear of the present building. Mr. 
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Molle will install a complete new equip- 
ment, including lens-grinding machinery. 
He will use a small part of the added 
space and part of the old store for the 
Victrola department also. 

Fred N. Harris, retail jeweler, Witten- 
berg, Wis., has formally opened his new 
store at Tizerton, Wis., and introduced 
k. J. Goetzel, jeweler and optometrist, as 
the manager. Tigerton has been without 
a jewelry and optical establishment since 
A. Raffauf withdrew from the local field 
about a year ago. Mr. Harris has leased 
the former Raffauf store building and 
equipped it with a new stock and fixtures. 
He will continue to have personal charge 
of the Wittenberg store and expects to 
spend about a day a week at the Tigerton 
establishment. 

Pitt H. Sperry, jeweler and optometrist, 
Marinette, Wis., is taking an active part 
in the organization of a local company of 
the new Wisconsin State Guard, which 
takes the place of the Wisconsin National 
Guard while it is in federal service. It is 
likely that Mr. Sperry will be commis- 
sioned one of the principal officers, having 
had long military experience and having 
been for many years Inspector-General of 
the Grand Commandery of Knights Tem- 
plar of Wisconsin. About 30 companies of 
the new Guard will be established in Wis- 
consin at points in which National Guard 
units were stationed, and retail jewelers 
have been prominent in the new organiza- 
tion in numerous cities. 

A report comes from Grand _ Rapids, 
Wis., that Anton P. Hirzy, one of the best 
known jewelers and optometrists of Cen- 
tral Wisconsin, is about to retire from 
business because of continued ill health. 
While no formal announcement has been 
made, it is stated that Mr. Hirzy will place 
his entire stock on sale immediately and 
after its disposition will take a long rest. 
As has been noted, Mr. Hirzy was stricken 
with paralysis last Spring and since then 
has not been able to devote as much time 
as he desired to his business affairs, al- 
though in recent weeks he has made 
favorable progress toward recovery. His 
decision to retire is causing genuine regret 
in the circles of the Wisconsin Retail 
Jewelers’ Association, of which he was one 
of the most active members. 








Hartford, Conn. 





The Secretary of State in Hartford, has 
been notified that the Bridgeport Silver- 
ware Mfg. Co., Bridgeport, Conn., has 
dissolved. 

George E. Woerz, a retail jeweler, 226 
Asylum St., has returned from a motoring 
trip through the south, where he was ac- 
companied by local friends. 

llartford’s leading retail jewelry stores 
remained closed during the hour of Henry 
Kohn’s funeral Saturday morning in re- 
spect to the well known member of the 
trade. 

Papers have been filed with the Secretary 
of State in this city indicating that the 
Middletown Silver Co., Middletown, Conn.., 
has increased its capital stock from $30,000 
to $90,000. 

Wilson E. Porter has been granted a 
patent by the Government for center fric- 
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tion for clocks and watches. Mr. Porter 
has assigned his rights to the New Haven 
Clock Co., New Haven, Conn. 

Harry C. Barnes, of the Wallace Barnes 
Co., Bristol, Conn., was elected a council- 
man at the city election last week Monday 
and Fuller F. Barnes was elected a member 
of the board of relief. 

Charles W. Hurlbert, 75 years of age, 
died at his home on N. Main St., Thomas- 
ton, Conn., Oct. 3, after a few days’ illness 
of heart trouble. He was at his duties in 
the marine department of the Seth’ Thomas 
Clock Co. until a week prior to his death, 
when he was compelled to give up his work, 
owing to poor health. He had. been em- 
ployed by the company for over 40 years. 

Upon the recommendation of the State 
Commissioner of Health, William S. Todd, 
optician in the Brown, Thompson & Co. 
building, has been appointed a member of 
the State Board of Optometry examiners 
for a period of three years. This is Mr. 
Todd’s third term and he is the only mem- 
ber of the board to be reappointed twice. 

Work will be started soon on the en- 
largement of the lagoon at Rockwell Park, 
sristol, Conn., and the park roads are to 
be improved, the change to cost $15,000, 
which amount has been given to the city by 
Albert F. Rockwell, president of the Amer- 
ican Silver Co. Mr. and Mrs. Rovkwell 
have already given $7,000 for park pur- 
poses during the past Summer. 











L. L. Short, 2063 Snyder Ave., has closed 
out his business. 

Louis Sickles, of M. Sickles & Sons, was 
in New York last week. 

William Broeg, 3705 Haverford Ave., 
has recovered from a serious illness. 

The wholesale jewelers are now closing 
their establishments at 5.30 o’clock instead 
of 5 P. M. 

A. Kline, formerly with N. Snellenberg 
& Co., has accepted a position with Aisen- 
stein & Gordon. 

Harry Paul, formerly with J. H. Med- 
nikow & Co., New Orleans, is now with 
M. Sickles & Sons. 

F. L. Davis, H. A. Kain and Charles 
Sutton were members of an automobile 
party which visited Elizabethtown last 
week. 

Horace Thoman, Woodbury, who under- 
went an operation at the University of 
Pennsylvania Hospital several weeks ago, 
is gradually improving. 

Harry Stegeman, with the Wadsworth 
Watch Case Co., Covington, Ky., was in 
Philadelphia accompanied by Percy Sav- 
ory, the New York manager. 

L. M. Nelson, 843 Broadway, Camden, 
has opened a new store at 1105 Broadway, 
which is said to be one of the finest in 
southern New Jersey. He will maintain 
the old store. 

Milton Neff, city salesman for Aisen- 
stein & Gordon, will be married Nov. 1 
to Miss Berthan Smith. Neff is a base- 
ball player of local repute. He is center 
fielder for the Philadelphia All Stars. 
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No. 105 Square leg case and table in stock 8 ft. long, oak and 
birch. Also—Wall Cases in 8-ft. lengths to match in wood and 
;finish. Write for prices and particulars. 


—$_ 
| 


F. C. JORGESON & COMPANY 


159 N. Ann Street "Oak Park Elevated Chicago 
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“The best of everything” 
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This Is Dan I. Murray, the Most Celebrated 


Jewelry Auctioneer in the World 


Over $1,000,000 sold by me in past 15 years at 25% profit over cost. 
My word is my bond. For 20 years I carried advertisements in THE 
JEWELERS’ CIRCULAR. Ask them if I am all right. I guarantee 
to give you equal, if not better results than any auctioneer or pair of 
auctioneers in the world. If I cannot do so there will be no charge 
for my service. Two of the best auctioneers in America have been 
associated with me for past 15 years. One or all three cost no more 
if needed. My charges are different—commission or share of profits. 
If you want to retire, reduce stock or make a sale to make money, I 
can do it for you if you will wire. Then write at once for terms and 
dates for myself or men to either office to the Most Celebrated Jewelry 
Auctioneer in the World, that is Dan I. Murray. 


3 Maiden Lane, New York 
N I. URR . 440 South Dearborn St., Chicago, IIl. 


114-116 Sixth Ave., West, Cincinnati, O. 








THE JEWELRY REPAIRER’S HANDBOOK 


Bound in cloth, 75c. 


By JOHN G. KEPLINGER 


The Jewelers’ Circular Publishing Co., 11 John St.. New York 
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When Merchants May Go to Prison for Exaggerated 
Financial Statements.* 








By Elton J. Buckley 

















[> Philadelphia, as these words are being 

written, there is a business man waiting 
to be arrested. He has just come through 
a lot of trouble. Four months ago he 
failed and his creditors put him in the 
bankruptcy court. At first he thought he 
could settle with his creditors on about a 
30 per cent. basis, but this fell through, 
and he had to turn everything over. His 
assets were considerable and represented 
the accumulation of several years. One 
would think that was trouble enough, but 
now he is awaiting what will doubtless be 
the worst trouble of all—arrest on the 
charge of having given to his creditors, last 
January, a false statement of assets and 
liabilities, on the strength of which he ob- 
tained new credit, and also an extension of 
time to pay debts already incurred. 

If he is convicted on this charge he will 
go to prison for a long term. 

The plight of this man, who I believe in- 
tended no fraud, though it looks as if he 
did without doubt falsify his statement, 
has impressed me so that I am going to 
sound a note of warning here against the 
slightest exaggeration in statements of 
financial condition intended either for mer- 
cantile agencies or for creditors, as a means 
of obtaining credit. I asked a man the 
other day: “Why did you give a state- 
ment as false as this? You might have 
known that if anybody started to open 
it up they would find its falsity right away.” 
He said: “At that time it didn’t seem pos- 
sible that I could fail. I expected to pay 
everything so that nobody would have oc- 
casion to open it up.” 

That man has since been sentenced to 
three years’ imprisonment for obtaining 
credit on a false financial statement. 


Only last week the financial statement 
given by another man, also in bankruptcy, 
came before me and I found that the bank- 
rupt, in order to swell his assets, had in- 
duced his father to’ deed a certain piece 
of real estate to him. The property was 
still to be the father’s, who was to continue 
to collect the rents, but on record it was 
the son’s, because it was in his name. 


Here the fraud had a different result. 
The court held that the bankrupt had not 
committed any fraud, because the real es- 
tate was actually his. His father had un- 
wittingly put himself in a position where 
he could not claim it as against his son’s 
creditors. He had allowed his son to use it 
to get credit with, and he could therefore 
not take it back now, after the credit had 
been granted on the strength of it. So the 
father lost the property. Hard luck, you 
may say, but remember that he was party 
to the fraud which his son had planned, 
and which would have been consummated 
had he been allowed to take the property 
back. 

I have repeatedly seen business men 
come to grief by giving out the same state- 


* Copyright, 1917, by Elton J. Buckley. 


ment that they prepared months—some- 
times years—before; a statement which was 
perfectly accurate when first made up. 
They do this for two reasons: first, because 
they are apt to say carelessly, “Oh, that’s 
near enough; there hasn’t been much 
change,” where the fact often is that there 
has been a very decided change for the 
worse. The second reason is that the man 
whose statement it is, though he knows 
that his present statement would be worse 
than his last, is afraid to place that fact 
clearly before his creditors. And he al- 
ways hopes that he will be able to pay his 
debts and that there will therefore be no 
occasion to open the statement up. Nine- 
tenths of the men who give padded and 
exaggerated financial statements do so in 
absolute confidence that everything will be 
all right and that nobody will have to in- 
vestigate the statement because everybody 
will be paid. 

It is false pretense everywhere, under the 
common law, to give: one’s creditors or 
mercantile agencies a statement about one’s 
assets and liabilities which is untrue even 
in part, if the untruth is favorable to him 
whose statement it is, and influences some- 
body to give credit to the latter’s loss. And 
not only is this false pretense under the 
common law, but the States one by one 
are passing laws explicitly making it a mis- 
demeanor, punishable by fine or imprison- 
ment, to make any false statement in wri- 
ting for the purpose of inducing credit. 
Under -some of the statutes the credit 
doesn’t have to be given; if the false state- 
ment is made, the offense is complete. 

Opinion ought to be excluded as far as 
possible from a financial statement. A re- 
tail merchant was sent to jail a few weeks 
ago because he included a piece of real 
estate in his assets at twice its highest 
value. He defended on the ground that it 
was his opinion that the property was worth 
that; or would be after this thing was 
done by the city, and that thing and the 
other thing—extensive improvements far 
in the future which possibly might never 
come at all. The jury held that he was 
hiding fraud behind opinion. 

“Opinion” about the value of book ac- 
counts, or stock or fixtures, or this or the 
other item of assets, ought to be kept rigid- 
ly down. Nothing but the coldest, most 
conservative fact ought to go in, for if the 
least exaggeration is present it may rise to 
plague you at unexpected moments. And 
if it does not bring criminal prosecution, 
it will arouse suspicion which may close 
the door to very necessary credit. 

It is a good plan, after you have made 
up a financial statement, to go to work and 
audit it just as if it wasn’t yours at all, 
but a stranger’s. Get at-it with a micro- 
scope and true it up with rigid and mathe- 
matical accuracy. 








Archie W. Starcher, Carthage, Mo., re- 
cently opened a jewelry store. 
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Just Another Fable 





By Frank BILL 

T was 12 o'clock, alias noon, eastern 
standard time. The hands of the big 
clock in the executive offices of the whole- 
sale jewelry house had assumed a north- 
erly position, i. e., pointed heavenward. 
This latter fact is mentioned merely to 
impress upon the reader the information 
that all hands in the Maiden Lane district 

are upright when the lunch hour arrives. 

Miss Steno removed a three-carat wad 
of Spearmint from between her pearly 
molars and consigned the cud to its ac- 
customed habitat in her desk. Then she 
spiked her saucy little turban firmly upon 
her golden tresses, wiped her white kid 
shoes with a 4 x 6 (inches, not feet) hand- 
kerchief, cast a lingering glance at her 
reflected image in the mirror of her vanity 
box, and headed for ¢he door. As she 
passed the office of the manager she came 
face to face with that important personage. 

“What'in the world is the matter with 
you this morning, Miss Steno?” he thun- 
dered. “Here are four mistakes in simple 
business correspondence you have made 
today,” he added, as he held up the offend- 
ing letter for her inspection. “In this let- 
ter of instructions to a manufacturer, 
where I told him to ‘make gold wire 
pendant, you say: ‘McGraw wins pennant!’ 
In this letter to one of our best customers, 
where I asked him for more explicit direc- 
tions regarding an ornament with ‘tur- 
quoise base,’ you say: ‘Take your base!’ 
But that is not all. In this letter to an- 
other manufacturer, I said: ‘Belcher set 
all stones,’ and you have: it reading: 
‘Bleacher seats all gone!’ Do you imagine 
that you are playing in the world’s series, 
instead of on a typewriter in Maiden Lane? 
Do you think you are a bleacherite and—” 

“Sir! I would have you understand that 
this is my natural hair—” began Miss 
Steno, but the boss headed her off with: 

“I was not alluding to your hair, Miss 
Steno. I was merely referring to a‘cer- 
tain section of the baseball park. But to 
return to business: In this letter to one of 
my most valued business associates, whose 
beautiful daughter had her coming-out 
party last night, I tried to get poetic when 
I described my dance with her by saying: 
‘The slippers worn on her dainty feet re- 
minded me of fairy’s boots.’ What did 
you make me say in that letter? You 
made me say this: “The sloops worn on 
her dirty feet reminded me of ferryboats!’ 
Where did you get all this movie stuff?’ 

A pearly teardrop began a zigzag course 
athwart the peach and cream complexion 
of the fair manipulator of the keys but 
was deftly flagged by a well directed swipe 
with the ever ready powder rag. 

“T know it, sir,” she faltered, as she 
turned aside her face to hide her quivering 
lips. “But I am not myself today. I 
heard something this morning that made 
me feel very, very sad, indeed!” 

“And what was that?” asked the mana- 
ger, touched by the display of emotion. 

“The alarm clock!” sweetly replied Miss 
Steno, as she beat it for the elevator. 

Moral—If you imagine that all the cor- 
respondence school graduates are ukulele 
players, you have another guess coming. 
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Your customers are now looking your stock over for their Christ- 
mas needs, for they have responded to the Country wide request to 
shop early. 

Are you prepared to meet this condition by being able to show the 
new ideas in Monotone Engraving, Rock Crystal, Cut Decorations, 
Plain Flute Patterns and our old friend Amberina, the beautifully col- 
ord gelass ware? 


Our traveling salesmen have them to show you-~displayed at sam= 


ple rooms, 1271 Broadway, New York City, and also at our Works. 


You know the firm and its product, an establishment that has been 
in continuous service to the public nigh to a century. 


A manufacturing concern that has won a certain high place 1 in the 
people s estimation, not because 1 it 1s nearly a hundred years old, but be- 


cause its PRODUCT is right; its POLICY is right; its SER VICE 


1s right; and in a peculiar way it 1s the factor which immediately asso— 
clates your mind with the different, the better kind of Gift Glassware. 


THE LIBBEY GLASS COMPANY 


TOLEDO, OHIO 


Send for our Amberina Catalog and 
Amberina Advertising Cut Service. 
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A Study of Period Crystal Ware 





By Emma Gary Wallace 











(Continued from issue of September 26.) 
THE types of decoration began to 

standardize themselves as it were, 
and certain designs or patterns are char- 
acteristic of the later Jacobean or Caro- 
lean period. A word on these types of 
decoration will help interested individuals 
to place decorated articles of silver or 
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crystal, or furniture, either for that mat- 
ter, in their proper age. The study of 
these decorations is exceedingly inter- 
esting. 

Diaperwork: This is a decorative de- 
sign consisting of units regularly re- 
peated. These units are of a geometrical 
character, such as interlaced circles, etc. 
It is a type of decoration commonly used 
in borders and is often seen now upon 
tumblers and banded stem ware. (Illus- 
trations A A A.) 

Guilloche is an elaborated form of 
diaperwork. The pattern is richer and 





includes interlacing bands ‘so entwined 
as to cleverly form circles and series of 
circles. These circles in turn include 
rosettes or small decorative conventional- 
ized patterns. These patterns may alter- 
nate, a rose and a rosette. Guilloche is 
employed in band and border work and in 
pilaster decoration. (Illustrations B B.) 
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Strapwork is a type of ornamentation 
having an architectural origin. It is made 
up of bands or ribbons interlaced or laid 
out in definite geometrical designs. This 
ornamentation suggests the piercings or 
arabesque work or the designs of simple 
stained glass. It is used in decorating 
etched ware because it lends itself to the 
wax and acid treatment. (Illustrations 
CGc ., 

Cabochon and Cartouche shows en- 
twined or twisted forms, as though two 
rods of glass had been twisted like two 
threads together. We see this on the 
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ornamental handles of fancy glass 
baskets and bon-bon dishes and often- 
times upon small upright, supporting 
columns in old candlesticks or similar 
forms. (Figures D D.) 

Lunettes show a repeated line of half 
circles or half oval patterns. This is 
very characteristic of old crystal ware. 
(Figures E E E.) 


The tulip pattern was used in either 


natural or conventionalized form with 
the motif constantly repeated. (Fig. F.) 


The heart was one of the favorite de- 
signs used for borders and frieze pur- 
poses. (Illustration G.) 

The rose was a valuable type or orna- 
mentation. (Illustration H.) 

The acanthus is a decorative leaf form 
especially favored because of its graceful 
outline and flexibility. (Figure I.) 

Scrollwork was again used for band- 
ings and took in combinations of other 
banding designs. (Illustration J.) 


Reeding consisted of parallel lines 
raised above the surface. This type of 
decoration is met on old pitchers, sugar 
bowls, and crystal bowls. (Illustration K.) 

Fluting: This is exactly the reverse of 
reeding in that the parallel lines are sunk 
into the surface. (Figure L.) 

Gadroons: From time to time we see 
a renaissance of the wood gadroon or 
The tops of crystal vases, 
baskets, flower dishes, etc., 
show this Jacobean touch which had its 
origin in a similar frilled, carved edge on 
wooden articles. (Illustration M.) 

Conventionalized grape vines: 
show leaves and fruit. 


frequently ° 


These . 
This type of art- . 


istry was also a favorite in wrought silver | 


patterns and in the gold frameworls of 
cameo jewelry. The same thought was 
engraved upon crystal surfaces with 
choice effect. (Illustration N.) 

Nulling is again used on Jacobean 


crystalware as well as furniture as an 


ornamentation consisting of beading, . 
cabling, and small regular indentations. 
(Figure O.) 

Masques: The human figure some- . 


times in grotesque attitude, fruit and 
animal forms were more characteristic of 


~~. 


the Elizabethan age, but are occasionally - 


seen in Jacobean ornamentation. They 
disappear, however, entirely during the 
Cromwellian era. (Illustration P P.) 


The Lozenge is a very simple repetition * 


of a diamond or an oval shape. It was 


still favored by workers during Crom-~ 


well’s ascendency. 


As the design was’ 
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supposed to be especially appreciated by... 


women (perhaps because of its simplicity 
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Pairpoint Sheffield Reproductions 
Heavily Plated On Nickel Silver 





Our line of Sheffield Plate is very complete; every require- 
ment has been considered, and new patterns are constantly 


being added. 


Every article will give satisfaction on account of the excel- 
lent construction and finish. 


Every piece is fully guaranteed by our thirty-seven years of 
manufacturing experience. 


Order from our salesman; at any of our branches; or write 
us for photographs and prices. 











Photographic Books, showing any of these lines complete, 
loaned to the trade on application for inspection and selection. 


Cut Glass, Silver Plate, Electric Portables, Prize Cups, 
Brass Goods, Sheffield Reproductions 


The Pairpoint Corporation 


Factories: New Bedford, Mass. 


BRANCHES: 
NEW YORK, 43-47 W. 23d St. MONTREAL, Coristine Bldg., St. Nicholas St. SAN FRANCISCO, 140 Geary St. 
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and crudeness), it was used much in dec- 
orating articles especially for their use, 
such as toilet articles. It was also used 
in heraldry and symbolic decoration. 
(Figure Q.) 

Laurelling: The laurel leaf was used in 
much the same way as the rose, the tulip, 
and the heart. (Illustration R.) 

From all the foregoing it is evident 
that the early Jacobean forms were 
heavy, ornate, not especially intricate, 
and bore the same lines in constantly 
repeated form and decoration; that the 
Cromwellian articles were suppressed, 
simple, and utilitarian; that the Carolean 
types showed greater refinement of shape 
and ornamentation due to continental in- 
fluence and a finer appreciation of art. 
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The Art Glass Trade’s Oracle. 





His Suggestions, Criticisms and Opinions, 








(Continued from issue of September 26.) 
THERE is a great tendency on the part of 

all purchasers to buy better class goods 
and leave the cheaper goods to premium 
houses for presentation with a pound of 
tea or a few coupons. If other premium- 
giving concerns will follow the example 
of one that has recently discontinued giv- 
ing crystal ware as premiums they would 
not hurt the sales of the crystal ware manu- 
facturer at all, but rather give his business 
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The finish was more carefully attended to 
and articles of crystal of this time were 
highly valued. 


(To be continued.) 








Prof. Alexander Silverman of the Uni- 
versity of Pittsburgh, and one of the most 
noted experts in the manufacturing of 
glass in the country, has been in New 
York, where he delivered a lecture on the 
manufacturing of glass. 
has prepared a series of moving pictures 
of glass making, and these were shown 
when he addressed the National Exposi- 
tion of Chemical Industries in the Metro- 
pole, The important relation between the 
chemists of America and the nation dur- 
ing the present war is emphasized by the 
film. The address and film were much en- 
joyed by all who had the pleasure of be- 
ing present. 


Prot. Silverman 


another boost and allow this product to be 
regarded as something too good to be given 
away by profit-sharing concerns. 
. es 6 

This section of THE JEWELER’S CIRCULAR 
is written with the distinct idea of trying 
to aid the jeweler in marketing more crystal 
ware than he has done in past years. The 
market never offered more attractive ar- 
ticles or more decorative ones of a really 
new and useful nature. The illustrations 
that appear from time to time in this 
section are used with the idea of suggest- 
ing the seasonable goods that jewelers 
may push to help them avail themselves 
of every season or special occasion as it 
comes around, thus helping them to in- 
crease their sales in this commodity. One 
advantage that the jeweler should real- 
ize is that the display of crystal ware in 
his stock forms a most attractive decora- 


tion, and while the profit is much larger 
than the average article that he sells, it 
gives him an added benefit in making 
his stock appeal more quickly. 

China, too, particularly hand decorated, 
should be displayed in a prominent place 
in his store, show windows being given 
over to its display at different times, for 
nothing appeals to a woman more readily 
than beautiful china, and it is usually her 
heart’s desire to have a collection of such 
ware in her china pantry. 

x * * 

One of the hardest things that a jeweler 
has to contend with during the busy sea- 
sons is not having special selections of 
goods of a class desirable to show. Many 
times in these columns during the past 
months has been emphasized the absolute 
necessity of getting orders in for glass- 
ware early. The main reason for this is 
that labor is short and materials are hard 
to get on time with a consequent result 
that orders cannot be executed with any 
degree of promptitude. Thanksgiving is 
nearly on us, Christmas but a step away 
and during both of these festive seasons 
many additional pieces of tableware both 
in china and crystal are in demand. 











Potash Supply in the United States 

Al last the bill permitting development 

of what has been called by chemists 
“the greatest known deposit of potash in 
world” has been passed by both the Senate 
and the House. 

The deposit is in the briny waters of 
Searles Lake, California, and, as the lake 
and surrounding land had been withdrawn 
by the Government from the operation’ of 
mining laws, new legislation was required 
before it could be taken out. During the 
last three years and before the present 
session the needed bill had been passed 
twice in the House, but action by the 
Senate was prevented. 

In years preceding the war our supply 
of potash came from Germany. Imports in 
1913 were 529,000 tons; last year only 10,- 
000 were received, and there has been an 
extraordinary advance of price. 

Search for deposits in our own country has 
not been fruitful, if Searles Lake be ex- 
cepted. Small quantities have been taken 
from feldspar, alunite and seaweed, but 
out output in the first half of the present 
year was only 14,000 tons. Volcanic rocks 
in Wyoming contain much potash. The 
Geological Survey’s estimate is that nearly 
200,000,000 tons lie there, but it was said 
in the House debate that “no workable 
process for extracting” the mineral had 
been found. 

In the California lake, whose area is 
39,000 acres, there is a great supply, and 
it can be made ready for the market at 
reasonable cost. The Geological Survey 
and the Rureau of Mines say that the lake’s 
waters hold in solution 20,000,000 tons.— 
Crockery and Glass Journal. 
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Cracker and Cheese Dish 


Beautifully Engraved 
Crystalware 





Each piece of TUTHILL 


the same care as those winning the Gold Medal 


Design of the 


The Latest Vogue 





CRYSTAL finished with 


Write for further particulars 


Cutbill Cut Glass Company, Middletown, N. Y. 


ADAM PERIOD 







































SHEFFIELD WARE 


6624 Cake Basket, 10% in. diameter................0.. doz. $36.00 


Glee Game Baas, & Ge. WES e oc cccccccccccccccecececs 
6632 Cheese, Cracker and Jam Set, Cut Glass, 10 in. 


ee, Fee Oe, Ch ok ows ccecseeswonesd doz. sets. 
6740 Fruit Basket, 10 in. wide............cccccccccccs doz. 
6625 Fruit Dish, 9 in. diameter, 4 in. high............. - 
6626 Fruit Dish, 9 in. diameter...........cccccccccccs ” 


Discount 2% 


42.00 


45.00 
48.00 
30.00 
36.00 


Get in Line for a Big Holiday Business 


Send for Booklet No. 4 “Bass Novelties,” showing 200 


good numbers in Silver Plated Ware. 


Also Booklet No. 5, showing our new line of Sterling 


Silver Deposit and Cut-Glass Combined. 
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P aeaducte for the Jeweler in the Glass and China Markets. 





A Brief Review of the Artistic Novelties of Cut, Engraved, Decorated and Fancy Glass and China 
and Metal Wares Now Offered by the Leading Manufacturers and Importers. 
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(Continued from issue of September 26.) 
Bree colors seem to be much the 

vogue now in decorating light blown 
There are many firms pre- 


crystalware. 








for larger bouquets where the stems of 
the flowers are not so long and where a 
profusion of blossoms are used instead of 
one or two single specimens. These are 


No. 66— ATTRACTIVE STEMWARE DECORATED WITH FLORAL MOTIFS IN NATURAL COLORS. 


senting complete lines of stemware with 
floral motifs reproducing the natural colors 
of the flowers in all their brilliancy. These 
fortified with gold rims or bands, make very 
pleasing table ornamentations. Whena table 
is set out with all the various shaped 
glasses it presents quite a brilliant and 
ornamental sight. I]lustration No. 66 depicts 
a series of these decorations but not in 
colors. One must imagine the colors with 
gold bands in order to realize what a 
charming appearance such _ decorations 
make. The prices of such ware are not 
high, considering that it is all hand work, 
but extremely reasonable and come within 
the reach of almost anyone of moderate 
means. Such a line as this is a most at- 
tractive one for a jeweler to handle and 
shows quite a large profit for the trouble. 
* * * 

In order to show how the same design 
on two different articles will look, compare 
illustrations No. 67 and 68 which are two 
vases of radically different shapes although 
built on the same lines. One is short and 
wide while the other is tall and slender. 
The floral motif is necessarily condensed 
somewhat on the narrower panels of the 
slender vase while on the more stubby one 
the decoration is a little elaborated but still 
it is the same conception. One is as at- 
tractive as the other but. each serves a 
different purpose. The tall one is more 
adapted to the use of long stemmed flow- 
ers such as roses or chrysanthemums which 
are now so popular in the florist’s store. 
The shorter one will be found more useful 





made of pure crystal glass and form a very 
pretty decoration and at the same time are 
not expensive but are the kind for which a 





No. 67—vVASE FOR LARGE FLORAL BOUQUETS. 
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jeweler will find a very ready sale. The 


work is what is known as stone wheel en- 
graving and is light gray, thus forming 
quite a pleasing contrast to the brilliant 
These 


glass. articles make a _ pleasing 





No. 68— VASE FOR LONG STEMMED FLOWERS. 


addition to the jewelers’ stock and are 
well worth considering when purchases 
for the Fall and Holiday trade are being 
made. 








Trade Notes 





E. & J. Bass, Inc., manufacturer of cut 
glass, 610-618 Broadway, New York, have 
issued a catalogue of the Bass ster- 
ling silver deposit and cut crystal ware. 
This is a pamphlet containing 15 pages of 
beautiful models of new crystal ware 
articles. This booklet is printed on glazed 
paper. This company has also issued a 
booklet on Bass silver plated and sterling 
silver deposit novelties. It also contains 
15 pages of interesting new novelties and 
is printed on glazed paper. These booklets 
are bound in neat covers and at once at- 


tract attention. 
* * * 


The Art Metal Works, Newark, N. J., 
has just issued an attractive booklet or 
catalogue showing “kewpies” made in metal 
put to 120 different uses. The novelties 
include clocks, jewel caskets, flower bas- 
kets, lamps, bookstands, inkstands, candle- 
sticks and flower vases. Great ingenuity 
has been displayed in putting this attractive 
little artistic personality to so many uses. 
The “kewpie” has won an honest fame and 
has firmly established his hold on the 
affections of young and old. 
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THE WASHBURN 


PLATED TABLE NOVELTIES. They. are SILVER- SECURITY MAGIC NUT 
PLATED ON NICKEL PLATE, guaranteed not to tarnish, Automatic Holder for ear studs, scarf-ping 
and are rapid sellers. Terms, 2/10 net 30, f. o. b. factory, for all sizes of scarf- etc. , 
to rated firms. No charge for package. Send in your order. pin wire, Guaranteed. 


» 


For this 12-Piece assortment of CUT GLASS and SILVER- 





EAR WIRES 


for unpierced ears. 














SAFETY CATCH 


For Brooches, etc. 
Can be applied to any 
work where pin tongues 





are used. 





Open. Closed. Open. 
Descriptive Circular on Application, 
Pearl Drilling and Adjusting a Specialty 
Special Order Work and Repairing 


C. IRVING WASHBURN, 108 Fulton Street, N.Y, 


CASTINGS 
in bronze, silver and gold for silversmiths, 
jewelers and soulptore. 
dern Frenck foundry. Inspection invited, 
Special hard bronzes for automobiles, ete. 
ERNEST VATIER 
Fine Art Caster, Chasing and Mould Making 
545-549 W. 22d Street, New York City 
Tel. Chelsea 952 

















W.H. Swenarton 


(Ex-Examiner AH. #. Patent Office) 
Counsel in Patent Causes — 


+» NEW YORK, N. ¥. | | 2,2 Rector Street, New York 
—— Patents Crade-Mlarks 




















T. B. Clark & Co. 


Rich Cut Glass 


Honesdale, Pa. 














No. 1300 Celery, Devonshire 


S 2 e hot O New York Salesroom: 


High Grade Potash Glass Cox & Lafferty, 1140-1146 Broadway 




















FINE GLASSWARE OF OUR OWN MANUFACTURE ONLY 
A VISIT TO OUR ESTABLISHMENT IS EDUCATIONAL. 


We make a thousand articles in Crystal Tableware: Plain, Engraved, Etched, 
and Cut. 


Reproductions of Old English Cut, and Venetian Colored Glass, and a repre- 
sentation of Gold Decorations of the Honesdale Decorating Co. 


Inspection invited. 


C. DORFLINGER & SONS 
36 MURRAY STREET ets “3 “3s 3 NEW YORK 
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Hall Clocks 


We offer for early delivery an 
unusually large assortment 
of 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 


Awarded Grand Prize at Pan-Pae. Int. 
Ne. 204 Exposition, 1916 


The Herschede Hall Clock Co. 
McMillan and Essex Place 
CINCINNATI, O., U. S. A. 


Pacific Coast Rep., A. 1. Hall & Son, 150 Post St., San Francisco, Cal. 
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Pearl Necklaces 
Pear! Earrings 


of all grades. 


Feather Fans 
Gauze Fans 


Lace Fans 


Send for selection, mentioning price. 


LEWY & COHEN 


Importers and Manufacturers 


321 Fifth Avenue, New York 
Near 32nd Street 
































The Buyers’ 
Directory 
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START NOW 


This is not a bit too early to begin 
outlining a definite, 
business-building campaign. 
P ‘ $1 00 = ek ee nee ee but a 
ignifie selling plan 
rice, . sound business principles. 
Write today for full particulars. 


Have Your Christmas Advertising 
Planned to Meet War-Time Needs 


OU CANNOT HOPE to face the issue of today by using 

sales plans of yesterday. These are trying times. The 

public mind is following a different line than ever before. 
The War Spirit prevails. Plan your holiday advertising to 
meet this public feeling and reap the benefits. I deal with 
first class stores of $10,000 or more and accept one account 
in each city. 


My war-time Sales Plan will be a Mighty 
Force in Boosting your Cash 
Receipts this Christmas 
First Inquiry Received Gains Preference 


CHAS. R. OWEN, Seattle, Wash. 


systematic, 
I offer 


based on 
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Attention, Jewelers 


And Owners of Former Mode! 


Howard Watches 





Publishing Company 





11 John Street New York 











For cleaning and repairing of all kinds and the furnishing of genuine material 
for such watches, please telephone to, call at, or send to our nearest office. 


E. HOWARD CLOCK COMPANY 


This Is Our Diamond Anniversary 


BOSTON, NEW YORK and 
CHICAGO : Established 1842 











MESH BAGS REPAIRED 





We will repair the Mesh, = 
sxe, resilver and reline most .A “so. 

2 ee fay any Mesh Bag, for 75c. ig CALEY " 
Hesceoee Mail order a specialty. Boyhci oye" 
BAN ae West and Western Dealers. bes : sas 
aepe=—< FEDERAL JEWELRY CO. “= 

Milwaukee, Wis. 





Price, $2.50 

















Visual Optics and Sight Testing 


By LIONEL LAURANCE 


The Optical Publishing Company 
11 John Street, New York 
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A Watch as Thin 


as T his must bear a name 


of time-tested, 
known reliability, for thinness 
alone can only be beautiful or de- 
sirable when combined with ab- 
solute precision. 


This is a Waltham masterpiece —a 
watch reflecting in its refinement and 
extreme accuracy the experience of 
over half a century of watch making. 


Your customers will be delighted with 
the beauty of the Colonial A, know- 
ing that it possesses Waltham world- 
famed accuracy. 

This accuracy and dependability of 
workmanship has brought the nations 
of the world to Waltham for time — 
the story is told in an interesting series 
of national advertisements which we 
will gladly send you for your window 
displays. 


WALTHAM WATCH COMPANY 
WALTHAM, MASS. 


CANADA: 189 St. James Street, Montreal 


Manufacturers of the Waltham Speedometer 
and Automobile Clocks 

















WALI A 








The World’s Watch Over 






Colonial A 


21 and 19 jewels 


Extremely thin at no sacri- 
fice of accuracy 


Here is the thinness of the 
thoroughbred. A watch as ac- 
curate as it is beautiful. 
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That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
JeweLers’ CiRcuULAR regarding any advantageous 























device or plan which they are utilizing in connec- 
tion with their business, 

















Chronicles of My Home Town 





How the Cooperative Spirit Among Retailers Helped Business and Closed Up 


Many Little Leaks. 


Written expressly for The Jewelers’ Circular. 
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(Continued from issue of October 3.) 
Part IV. 


DOLLAR DAY IN GOLDFIELD 
oT WON'T give youacent. I’ve heard 

all that kind of twaddle before,” 
emphatically replied Fred Allen, Gold- 
field’s oldest jeweler. 

A committee of merchants had called 
upon him and, after explaining the object 
of their call, the solicitation of funds to 
advertise a Dollar Day in Goldfield, the 
old merchant had replied so bitterly that 
they had departed without further ado. 

The committee were not discouraged. 
After calling on other merchants with 
a mixture of success and failure, they 
finally reached the store of C. M. John- 
son, who advertised himself as the most 
enterprising jeweler. Here the commit- 
tee again went over their arguments: 

“This will bring in a lot of farmers 
who will come to buy as well as to be 
entertained. It is a splendid chance to 
work off a lot of odds and ends and shop- 
worn stuff. Farmers fall for that kind of 
thing as long as it is cheap. A dollar is 
about their limit.” The variety merchant 
was speaking: 

“Sure, I’ll give a five towards the cam- 
paign; but, gentlemen, you make a great 
mistake if you think the farmer is a tight- 
wad. For many years he had to spend 
his small income to the best advantage, 
but today the farmer is a king among 
business men. He has the money to 
spend. That’s why I’m willing to give 
five dollars towards the advertising ex- 
penses of the campaign. I’ll get it back 
again from the farmers.” 

“You’re a progressive merchant, Mr. 
Johnson,” said the butcher, who was one 
of the committee, “and I’ll tell my wife to 
come here to buy her ‘stuff.’ She's al- 
ways gone to old Allen’s, but he’s a back 
number and a grouch. Wouldn’t give a 


cent,” grumbled the butcher. 
“Don’t be too hard on the old man, Mr. 
Harmon. 


He’s not as young as he used 


to be and he doesn’t catch on to the new 
order of things like we do,’ counseled 
Johnson, who had a profound respect for 
his older competitor. 

“Young? the cevil!” snorted Harmon. 
“A man can be civil to another when he 
meets him, anyway.” | 

“Never mind, I’ll bet I can get a sub- 
scription out of him,” laughed Johnson. 

“Subsription! What do I care whether 
he subscribes or not; it isn’t the money. 
If I was to treat my customers in the 
way he just treated us I’d wake up some 
fine morning and find I had none,” Har- 
mon was justly indignant. 

No matter what a man’s errand may 
be the merchant should treat him respect- 
fully. Instead of that Allen had put them 
in a class with fake solicitors, which to 
a merchant is a grave offense. He had 
practically ordered them out of his store 
by: the manner in which he had acted. 
He forgot that these three men, mer- 
chants in his own town, might be cus- 
tomers of his store, and for that reason 
entitled to consideration. He also for- 
got in his hasty condemnation that these 
men actually influenced a great deal of 
trade in the city. They had the power 
of turning a good deal of trade his way, 
or away from him. 

Tact and diplomacy are 
traits in a retail business. 


necessary 
The mer- 


chant who can use these to advantage 


will command the respect of all. 

That afternoon Johnson dropped into 
Allen’s store. The old man was evidently 
nursing his grouch. 

“Bah! Dollar Day! What’s a jeweler 
got to do with a dollar day, I’d like to 
know? We are belittling our business by 
going into any such scheme. My name 
won’t appear in connection with it, any- 
way; I’ve got too much respect for my- 
self.” 

“If Goldfield had double the population 
you could do more business, couldn’t you, 
Mr. Allen?” asked Johnson. 

“T guess so, but there’d be more op- 


A a eM NEIe 


position, more competition; with the 
hardware men selling silverware, the 
druggists getting the trade on cameras, 
the haberdashers butting in on the men’s 
jewelry line, and all the rest of them 
after the poor jeweler’s little profits, I 
guess we'll end up by starving or going 
to the poor house,” wailed the old man. 

“Why, what’s the matter, Allen, lost 
your best friend? Why the funeral?” 
Johnson laughed at his old friend. 

“T’ll tell you what it is, Johnson; this 
city is going to the dogs. Dollar Day!” 
and in spite of his grouch the old fellow 
laughed with his competitor. 

Restored to a measure of good humor, 
the old jeweler nevertheless continued to 
ridicule the proposed Dollar Day cam- 
paign. Finally Johnson said: “Even if 
you don’t get a cent of direct return from 
the little festival we are planning, for 
I’m heart and soul into it, and I’m going 
to get returns too, you'll get indirect 
returns. You agree that an increased 
population will mean more _ business. 
We'll have an increased population for 
one day anyway and there is going to 
be lots of money spent in Goldfield that 
day. Much from the farmers who come 
to the city, perhaps more from our own 
people, but it will be spent and it will 
circulate, and money that circulates al- 
ways leaves a little for each of us. We 
all get our share.” 

“But the dignity of our trade should be 
upheld, man; I think we should be able 
to do business without resorting to the 
methods of the charlatan,” resisted Allen. 

“You’re right in upholding the dignity 
of the trade, Mr. Allen, but because we 
use circus methods to bring a crowd to 
town is no reason why we should use 
them in conducting our business. The 
people will yell their heads off at some 
silly stunt being pulled off on the street, 
but the minute they enter a store to buy 
they will be as serious as they were silly 
before.” 


“Well, I never thought of that. When 
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Jewelers— prepare now for a big fall business 


The jeweler who supplies the needs of the community and who gives 
quick service at a fair profit is “doing his bit.” 


He is serving the public interest and is entitled to the patriotic support 
of those who do the buying. 


An electric National Cash Register and the new N. C. R. Credit File 
give the retail merchant a complete storekeeping system to meet war-time 
conditions. This system — 


(1) enables the jeweler to give quick service. (4) gives the jeweler an accurate record of 
every transaction, cash or charge. 


(2) protects him against the mistakes of inex- 
perienced clerks taking the place of those 
(5) 
who have gone to the front. 


(3) forces his new clerks to be accurate, and (6) gives a receipt or sales-slip which says 
enables them to start right. “Thank you’ to every customer. 


protects his customers. 
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Dept. 153 National Cash Register Co., Dayton, Ohio 





Please send me full particulars of the up-to-date 


| | d, : c . . 
“was a oak a ct d National Cash Register and the new N.C. R. Credit File. 
taken in exchange for new. Name 





registers. Address 





Business 





Jewelers: install this up-to-date N. C. R. System at once and share in the present prosperity 
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Storekeeping Department. 
oe 
that fellow Mears came in with those 
other merchants and they said they 
wanted money to put in those circus 
stunts it made me mad, It was like 
classing me in with that fellow,” ex- 

Allen. 
=. what’s wrong with Mears?” 
asked Johnson in surprise. 

“What’s wrong with him? Look at the 
way he runs his business. Gets people 
to buy his furniture on the installment 
plan and sells them more stuff than they 
ought to buy and keeps them working 
for him for years.” 

“Why, Mr. Allen, you’ve got the wrong 
‘dea of Mr. Mears. He’s one of the best 
fellows in the city. He does more good 
than most of us. It is true, he has a 
number of suits for replevin on his hands 
most of the time, but that goes with his 
style of business. But look at the num- 
ber of happy homes he has helped to fur- 
nish. They’re better furnished because 
of him. And as for his honesty, there is 
only one thing that fellow doesn’t like 
and that is dishonesty. Any man who 
can’t pay his installments when due gets 
an extension; it’s only those who try to 
beat him out of his just dues that he goes 
after, and, believe me, he makes them 
pay. If I didn’t know him personally 
perhaps I’d have the same opinion of 
him as you have, but he’s a friend to the 
poor, if there is one in the city.” 

“You amaze me. I’ve misjudged that 
fellow ever since he came here. Every 
time he came near me he got on my 
nerves; that’s why I wouldn’t go into 
the Dollar Day scheme when the com- 
mittee called on me this morning. Here 
I’ve been nursing a grouch against the 
scheme because, like an old fool, I’ve let 
my personal prejudices rule my judg- 
ment.” 

“I guess we all do that, more or less,” 
laughed Johnson, as he parted with the 
oldest jeweler in Goldfield. 

For a moment Allen sat in deep 
thought; then, picking up the telephone 
directory, he began to leaf over its pages. 
He found the number he desired and was 
about to reach for the receiver, then let 
his hand drop to his desk. 

“T’ll go and see them personally,” he 
said aloud. And he did. 

Dollar Day came and Goldfield was a 
blaze of color and a riot of happiness. 
The public joined in with the merchants 
in making it a day to be remembered. 
Special editions of the local papers had 
been issued and circulated in the sur- 
rounding territory. Every farmer within 
hailing distance was not only invited to 
come and enjoy the fun, but he was of- 
fered so many inducements to go that he 
went in mass. 

Goldfield merchants made special ef- 
forts of course. Much merchandise was 
sold for the purpose of advertising the 
Goldfield stores. This was not a loss; 
it was a legitimate investment. Besides 
the special offerings there was a great 
deal of buying of regular lines. The 
farmers became acquainted with stores 
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Getting Extra Help for the Rush Seasons 








Some of the Ways in Which Jewelers Are Increasing Their Sales 
Organizations 




















(Continued on page 120.) 


ONE of the principal jewelry stores of 

Chicago employed 253 extra salesmen 
during the three weeks just prior to 
Christmas last year. It will have need of 
as many more this year, and is already lay- 
ing its plans to get them. Its experience is 
suggestive of the importance of proper 
selection of extra workers in the store, 
and of arranging for help well in advance 
of the time when it will be needed. 


- In addition to the rush during the holi- 
days, which is an annual affair, many stores 
have need of assistance from part-time 
workers at other seasons. Some stores 
keep open at night, and their proprietors 
require occasional relief. Others experi- 
ence a rush on Saturdays or other special 
occasions, when they would welcome help 
from someone of intelligence, who had 
come in just for the day. In short, getting 
extra help and getting it at the right time 
is important, just as getting the right kind 
of workers is. If a merchant is only going 
to add one new salesman, for temporary 
employment, he should give attention to 
the mode of his selection, so that both the 
store and the customer will get the right 
kind of service from him. 


It should be remembered that compara- 
tively few people make allowances for the 
inefficient salesperson who is helping out 
during the holidays or at some other rush 
period. They don’t stop to think that the 
store is hard pressed for salesmen, and has 
had to enlarge its force temporarily. For 
them, the salesman or saleswoman is the 
store, and his or her actions represent the 
attitude of the store toward its customers. 
Consequently the merchant who puts be- 
hind his counter an inefficient, careless or 
discourteous person, or one who has not 
the correct poise for. retail sales work, is 
taking a long chance with his reputation. 

Remembering this, it will be agreed that 
too much stress cannot be laid on the 
methods used in employing help. It is often 
assumed that because the job is temporary, 
it doesn’t make much difference who is 
selected. But this is exactly wrong. If the 
position were permanent, there would be 
plenty of time to study and to weed out; 
but in seasonal or occasional work, the em- 
ploye either makes good or he doesn’t; 
and if he doesn’t, his failure is at the ex- 
pense of the store, and not usually at his 
own. 

Therefore, instead of trusting to the 
questionable method of putting a want ad. 
in the newspaper and taking the most 
“likely-looking” that appear, it would be 
far better to plan ahead and arrange in 
advance of the actual need for the services 
of the persons who are to fill in during 
the limited period which has been fixed. 
Anticipating the requirements of the store 
in this way will prove of great value in 
insuring an organization that will stand up 
to its work as well as if all of the em- 
ployes were on a permanent basis, instead 


of introducing friction, causing mistakes. 


and delay, and irritating and confusing 
customers. 

One of the best sources of temporary 
help is to be found among traveling sales- 
men who are “off” during the holidays. 
These, of course, fit in only for holiday 
work, and cannot be obtained for extra 
hours during the rest of the year. But 
around Christmas they are off the road, 
having covered their trade prior to that, 
and are available for the merchants who 
need them. 


Many of the traveling men enjoy getting 
behind a counter and selling to the general 
public, because it seems so much easier than 
the work which they handle regularly. 
Many a traveling salesman laughs as he 
talks of retail selling, pointing out that the 
customers are “sold” before they come in, 
and that it is only necessary to use a little 
intelligence and diplomacy in order to com- 
plete the sale. Likewise, they enjoy getting 
the angle of the “ultimate consumer,” as 
this proves of help to them in talking to 
merchants later on. 

For these reasons many a traveling man 
who does not actually need the money is 
willing to help out during the holidays, and 
also in order to accommodate a customer. 
The other salesmen in a jewelry store 
usually can profit from contract with a 
traveling man, who, as a rule, keeps his 
eyes open as he goes about, and is ac- 
quainted with all of the best methods of 
selling. It may be taken for granted that 
the merchant who lands a salesman of this 
kind for his Christmas selling force is 
getting a good man, and therefore it is worth 
while to get in touch with the salesmen 
who live in the merchant’s home town, and 
who therefore can be called on. 


While jewelry salesmen are, of course, 
of maximum value to a jewelry store, 
traveling men who handle other lines often 
are able to do better work than those with- 
out previous selling experience, who might 
have to be used otherwise. They know 
the game, and inasmuch as it is necessary 
to provide complete information about the 
goods for the benefit of newcomers who 
are not acquainted with a jewelry stock, 
they can adapt themselves readily to the 
new line. 


Another big class of “extras” who are 
well worth while are students. College 
students especially are able to do this kind 
of work well, as they are old enough to 
take themselves seriously. Many of them 
endeavor to earn enough money to pay for 
their living while they are obtaining an 
education, and for this reason are available 
during rush hours all during the year. The 
writer knows of more than one college 
man in Chicago who works his way through 
by selling goods over the counters of retail 
stores in the Loop. This work, compared 
with other things which it is possible for 
a student to do in the limited hours he has 
available for it, pays well, and on the other 
hand the employer gets a clean-cut, edu- 
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cated, hard-working young chap who ap- 
preciates the money he is paid and is willing 
to do his level best to earn it. 

Whether the jeweler desires to get hold 
of some extra help just during the holidays, 
or to obtain some salesmen to help out in 
the afternoons, or on Saturdays, the plan 
of employing students is worth considering. 
As suggested, a college town usually has a 
number of men who are supporting them- 
selves while studying, and work in a store 
would appeal to most of them as being 
just about what they wanted. They are 
not likely to consider the work beneath 
their dignity, no matter how high they 
may aspire for the future; but in most 
cases they would welcome the employment. 

The way to get in touch with men of this 
type is to write a letter to the dean or 
other official in charge of the institution, 
advising of the number of positions open, 
the hours during which the work is to be 
done, and the salary which will be paid. 
The merchant who does this will probably 
find it comparatively easy to get in touch 
with plenty of students who are able and 
willing to take care of the requirements of 
the positions. 

Some jewelers employ only men for 
selling positions; others use women as well. 
The question of whether women are most 
efficient in the jewelry store is an interest- 
ing one, and on the surface there seems 
to be no good reason why they should not 
sell this class of merchandise as well as 
the things which they handle in other 
classes of retail establishments. Neverthe- 
less, there are some jewelry merchants who 
do not employ women. Perhaps it is for 
the reason that those who do have occasion 
to replace them from time to time: they 
get married. 

When this happens, it is often possible 
for the jeweler to arrange with the young 
woman who is entering wedded life to help 
out on occasion. The writer knows of in- 
stances where married women formerly em- 
ployed in the store have come back during 
the Christmas holidays and at other times 
when requested to do so by the proprietors 
of these establishments, apparently enjoy- 
ing the temporary return to business life. 
Of course, the opportunity to help out the 
family exchequer by this short term of 
employment is often an object, when condi- 
tions at home make this desirable. Such a 
plan is not always feasible, but at any rate 
this suggests at least one source of extra 
help which is desirable on account of the 
reliability of the person and her familiarity 
with the store and its methods of doing 
business. 

Temporary employes in the sales depart- 
ment should be given full co-operation’ by 
the store, to the end that they may have 
full knowledge of the goods they are 
handling. The stock should be arranged 
carefully, and new hands put in charge of 
those departments where the values do not 
run high, and where technical knowledge 
of jewelry art and other features not 
likely to be possessed by the outsider will 
not be demanded. The price-cards should 
be simple and should contain complete in- 
formation about the goods, including the 
principal talking point, so that the clerk 


may give the customer a thumb-nail sketch, 
as it were, of the product, even though he 
has not been familiar with it previously. 
The proper kind of price tags will help 
immensely in increasing the ability of the 
new salesman to render service. 

If a large force of temporary nedece | is 
being put into service for some special oc- 
casion, such as Christmas, a regular course 
of training is advisable. The new employes 
should be brought together and given short 
talks regarding the character and general 
arrangement of the stock, the policy of the 
house in handling the trade, and other spe- 
cial information which can be given out 
more readily in this way than personally to 
each individual. Such a method will also 
have the effect of impressing the newcomer 
with the standing and prestige of the house, 
and will give him confidence in waiting on 
customers. 


Many of the men who take positions tem- 
porarily in stores for the holidays turn 
out to be such valuable additions to the 
organization that they become permanent 
units in it. The jeweler who is employing 
extra help can well afford to take particular 
note of the work of these men, so that if 
one or more seem to possess exceptional 
ability, the store can keep in touch with 
them and possibly make openings for them 
regularly. In the case of students, for ex- 
ample, a young man might have sufficient 
merchandising ability to warrant him in 
making sales worth his vocation, either be- 
fore or after completing his course in 
school or college. 

Now is not too soon to begin thinking 
about getting ready for Christmas trade. 
Jewelers are already buying stock in prep- 
aration for it, and as selling the stock 
is the next thing to consider, they ought 
to keep their eyes open for desirable, if 
temporary, additions to their forces. Young 
men are likely to be hard to get this year, 
on account of the war, which has drawn 
away many who would be valuable in 
sales work, and for this reason it may 
be necessary to consider the inclusion of 
a larger percentage of young women than 
are ordinarily required. 





Chronicles of My Home Town 





(Continued from page 119.) 








they had never been in before. In ‘fact, 
many of the farmers had never been in 
Goldfield before; being nearer Silverton 
they had been dealing there all the time. 
Goldfield won some of these as regular 
patrons. 

“How did you make out, yesterday?” 
asked Johnson of his friendly competitor 
Allen the morning after Dollar Day. 

“Say, I’m ashamed to tell you, after 
the way I run down the scheme. [ had 
a splendid day. I sold a chest of silver 
to a farmer whose daughter is going to 
be married next month. He said he had 


intended getting it at Silverton, but he 
liked the looks of my store and being as 
the mercharts of Goldfield were so en- 
terprising, and so on, you know the rest. 
Say, that old fellow had wads of money, 
and every word he said just rubbed it 
Why, I’ve got 


into me. Progressive? 


CIRCULAR-WEEKLY 


October 10, 1917. 


to be shoved against business to get it. 
I need a guardian.” 

“Glad you did so well. I had a double 
market day of it, one of those market 
days near Christmas, too.” 

“Wonder how young Thornton did? 

“He’s enthusiastic, wants another Dol. 
lar Day tomorrow,” laughed Johnson as 
he hung up the receiver. 

“What an old fool I am,” mused the 
oldest jeweler in Goldfield as he con. 
templated the deposit slip he had just 
made out and the stack of bills beside it. 

[THE END.] 





The Holiday Box 





OLIDAY merchandise is always most 

fittingly delivered in attractive holiday 
boxes. Modern merchandising requires 
more than the mere delivery in an indif- 
ferent manner of the article bought. An 
inexpensive article in a neat box bearing 
the jeweler’s imprint greatly increases the 
value of the article itself in the mind of 
the recipient. It makes the article more 
acceptable. Every good merchant realizes 
this and that is why so much attention is 
devoted to securing the right kind of 
boxes, envelopes and wrapping paper. A 
piece of wrapping paper may seem to be 
an insignificant item in merchandising and 
it may at one time have been, but today it 
plays a big part in promoting the success 
of any concern. 

Give your boxes and other delivery re- 
quisites, therefore, a touch of dignity and 
attractiveness and let the designs be in 
harmony with the Yuletide season and you 
will find that they will act as a silent 
voice to advertise you most favorably. If 
you haven’t already ordered your Christ- 
mas stock of boxes you will find it ad- 
visable to do so at once. You may have 
your own ideas carried out in their manu- 
facture or you will find many good ex- 
amples already on the market in a multi- 
tude of shapes and designs. 





Business Foresight 





66 E had all our Christmas stock in in 

September,” said a prominent jeweler 
recently, “and we are glad of it. We are 
now not worried about any labor troubles 
that may arise, and as we have noticed 
that holiday buying is beginning somewhat 
earlier this season than last, we are all 
the better prepared for the rush. There's 
nothing like a little foresight. Moreover, 
we change the display in that show case 
in the front part of our store every 
morning. Our window displays are 
changed just as often. We believe in 
keeping the public interested and in pre- 
venting our displays from getting stale.” 
Good tip. 








Nat Kiser & Co., jewelers of Atlanta, 
Ga., will move their quarters within the 
next 60 days into the Peters building, in 
the store formerly occupied by the Fashion 
Shop. The contract has been let for the 
remodeling of the building, the cost of 
which will be approximately $5,000. The 
change in location is being made because 
of the need of increased space in which to 
carry on the business. 
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A Satisfactory Stock Keeping Form 





Written expressly for The Jewelers’ Circular 














VERY satisfactory stock keeping 
A form in use in the jewelry store 
of A. H. Trebilcock, London, Ont., is 
shown herewith. The advantages of a 
perpetual stock record have been ex- 
plained over and over again in these 
columns, yet it is often hard for some 
merchants to secure what to them is a 
satisfactory form to use. 

The system in use in this Canadian 
store is of the loose leaf variety and 
hence elastic, the trouble with a great 
many systems, especially of the older 
ones being their tendency to clutter up 
the records with “dead wood.” The 


DESCRIPTION 





date should be entered opposite the first 
entry on the page on the first line. 

In entering the description it should 
be made as brief as possible without 
making it liable to be misunderstood in 
later months. Certain well-defined ab- 
breviations may be settled upon so that a 
letter or two will serve for a word, or 
even for a phrase. 

Initials will usually serve for the maker 
or jobber firm name. 

The maker’s number is shown because 
it may be necessary to refer to it again, 
either for reordering or for correspond- 
ence about it. This will facilitate mat- 


Maker or 
Jobber 


Maker Our 
No. No. 


Cost Sell 
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might as well be entered in_ code. 

The selling price is entered in plain 
figures. In both cases the price for the 
usual unit that is sold is entered. If the 
unit is a dozen, the abbreviation “Doz.” 
should be entered above the price on the 
line between the cost and sell columns. 
If it be a line where a single article or a 
dozen may be sold, the abbreviation “Ea.” 
should be used and the price for a single 
article should be entered. If the single 
article sells for one price and the dozen 
at a different rate, the dozén rate and 
single rate should both be entered in the 
“Sell” column, one above the other. 

The quantities section explains itself. 
A stroke is placed in each of the sub- 
divisions of the section to indicate a unit 
of the line. 

Much time could be saved in number- 
ing the items by having a page with 50 
lines and each line numbered at the time 
it is printed. This will be done by hav- 


QUANTITIES 


STOCK KEEPING FORM USED WITH MUCH SATISFACTION BY A CANADIAN JEWELER 


loose leaf system permits of reducing 
the records to actual “working” stock. 

A glance at the headings will show 
very quickly how the system is carried 
out. The date column is to be used for 
the date of the receipt of the goods. It 
is an advantage to know when the mer- 
chandise was received and from whom 
they were purchased. The name of the 
maker or jobber follows the description 
of the line, which is placed in column 
two. 

The maker’s number and the regular 
stock number are recorded in the next two 
columns. The cost and selling prices 
placed in the two following, while there 
is another column for the “weight” when 
this is material. 

The quantities section is marked off 
with 12 columns. In each of these 
columns there is placed a perpendicular 
stroke for each of the articles received. 
This form could be made with the third, 
sixth and ninth divisions with different 
colors of ruling or with double ruling. 
This would make it a quicker job to enter 
quarter, half and three-quarter dozens, 
and would make it less possible to make 
mistakes in this part of the form. 

To save time in entering in the date 
column the date of receipt of any lot of 
goods will appear only opposite the first 
entry. If there are 15 lines in the ship- 
ment this will save writing the date 14 
times, unless the entry has to be split at 
the bottom of the page and part of it 
carried over to the next page, when the 


ters in these cases and will save time 
looking over a lot of invoices, with a 
possible chance of making a mistake in 
the end. 

Our number is, of course, our. stock 
number. The system in use by Mr. Tre- 
bilcock is elastic enough to allow one to 
choose his own form of numbering. It 
may be that the entries are numbered in 
consecutive order, from “1” up. This is 
the better system to use for a small store, 
especially with a department letter. Each 
department is given a letter and all lines 
placed in that department will bear the 
department letter. 

The department letter is entered over 
the column so that it is not necessary to 
enter the letter every time a stock number 
is entered in the “Our No.” column. 
When the merchandise is ticketed or 
marked the letter and number constitute 
the stock number. Merchandise is 
marked in many ways, some with tags, 
some have the number engraved on the 
inside or in some inconspicuous place, 
making a permanent stock number for 
use years later, if necessary. Little need 
be said about the method of marking 
goods, as most jewelers have their own 
systems which are entirely satisfactory 
to them. 

Cost price is entered in code letters. 
It is not necessary to do this unless the 
stock book is left lying around where it 
can be handled, which should not be al- 
lowed. There is no object, however, in 
entering the cost in plain figures, so it 


ing one side of the form numbered from 
“00” to “49,” while the other will be num- 
bered from “50” to “99.” If this is done 
when the form is printed it will only be 
necessary to add the hundreds and thou- 
sands figures to each page. This can be 
done in a shortened manner thus: From 
“00” to “99” will form the first leaf of the 
record, the next leaf or sheet will have 
the figures “1” added before the “00” on 
the first page of the sheet, making it 100, 
and before the “50” on the reverse side, 
making it 150, showing that each number 
on the sheet is in the one hundreds. The 
next sheet will have the figure “2” added, 
the next “3” and so on as far as one wants 
to go. 

If this system of numbering is followed 
all one has to do is to look at the top of 
the page to get the first part of the num- 
ber, the last being printed on each line of 
the page. 

When the merchandise is sold a sales 
slip is made out in the ordinary way with 
the “Stock Number” entered plainly. It 
is an easy matter, then, to sort each de- 
partment’s slips together each day and to 
cross out the number of the articles sold. 
If this is done regularly there will always 
be a true statement of the stock on the 
shelves in the perfected stock record. 

Inventories may be made at frequent 
intervals from the record and the state of 
the stock is always shown. Test inven- 
tories of portions of the stock or of single 
departments may be made from time to 
time to show the accuracy of the work. 
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The Success of a Store Is Something 
Like the Success of a Voyage 


It depends a good deal on what is carried. In the ship 
it's called “cargo”; in the store it’s called “stock.” 
Don't load up with “ballast” when you can secure good 
salable articles that bring the dollars. Stow in a 


supply of 


(The Wadsworth 
25-Year Pilot” 


Good sailors always believe in “luck.” There’s luck in 


the “Pilot” Case, luck for the dealer and twenty-five 


years of luck for the purchaser Half the time it’s the 
case that sells the watch. In addition to its looks, this 
case has the qualities that satisfy the customer in the 
long run. The profits satisfy you. 


‘A Quarter of a Century ”’ 








The Wadsworth Watch Case Co. 


Factory: Dayton, Ky. 


New York, 17 Maiden Lane Chicago, Columbus Building 
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The Watch and Its Adjustment to Temperature 





Written expressly for The Jewelers’ Circular by F. B. Pyms, F. B. H. I. 


(See also articles in issues of Sept. 12 and Sept. 19.) 




















[| the preceding articles it was shown 
what effect the temperature had on 
a watch and the apparatus employed to 


ings and mainspring are concerned. Er- 
rors may crop up during the. trials that 


may be mistaken for temperature errors 


densation, adhering to the surface or 
parts of the watch will be eliminated, 
thus avoiding the danger of having a 
rusty movement and so spoiling both the 
watch and the adjustments. Some fac- 
tories and adjusters prolong their trials 
to suit their individual ideas as to what 
is best under the circumstances. Gen- 
erally speaking, it will be found that for 
the first trials tests of six hours’ duration 
will answer the purpose very well in 
order to show any error that may be 


test watches for temperature. The pres- due to the balance and spring when in : 

| ent one will show how the adjustment reality it may be due to some error in preeem. As each subsequent trial at. 
| is carried out and how to remedy the the watch quite apart from the balance. a _ , SOUS OF CORSE ee 
errors that crop up in the adjustments. The balance-spring should be as closely ‘'S% the trials should be Prolonged 
As explained previously, a properly ad-  isochronized as possible, the mainspring for a_ longer period extending from 
justed balance is one that will keep the having a resiliency that will stay and 12 to 24 hours. When chronometers 

are tested or extreme accuracy is re- 


same rate of vibration during the varying 
temperatures. This is obtained, with the 
co-operation of the balance-spring, by the 
careful adjusting or changing of the posi- 
tions and weights of the screws along its 
rim until the balance compensates cor- 
rectly for the varying temperatures that 
it may be subjected to, other things be- 
ing equal. We know from practical ex- 
perience alone that a balance when 
heated undergoes a radical change in its 
form and size, the same applying when 
subjected to a very cold temperature. 

It may or may not have been men- 
tioned that when the balance gains in 
heat and losses in cold the screws must 
be moved back from the free ends of the 
rim toward the fixed ends and vice-versa, 
if there be a gain in cold and a loss in 
heat. Failing a sufficient weight in the 
screws they should be removed and 
heavier ones substituted. Some recom- 
mend substituting timing-washers in an 
emergency like this, but it is not to be 
recommended in high-class work of any 


remain as constant as possible and the oil 
that has been as cleanly applied as pos- 
sible to the frictional parts and being of 
the first quality. When these things are 
harmonized, and only then, can we pro- 
ceed with the adjustment for the tem- 
peratures and its trials. The clock or 
chronometer, preferably the latter, that is 
used for the trials should be one that can 
be relied upon for exact time and its rate 
should be known so that the trials will 
not become merely a matter of guesswork 
but of certainty. 

When placing the watch in the oven 
the question arises as to what tempera- 
ture it should be tested for in both ex- 
tremes. It has been found that pocket 
watches require a wider latitude in the 
temperatures than chronometers or other 
large timepieces owing to the proximity 
of heated bodies and the sudden changes 
to cold weather that they are generally 
éxposed to. To have them tested to too 
extreme tempetatures would not be very 
practical, as that would introduce an 
error known as the “Middle Temperature 


quired the trials may extend to a period 
of one week in cold and heat respectively 
and alternately. The periods should be 
of equal duration; that is to say, if the 
watch is placed in the oven for six hours, 
it should be placed in the ice-box for 
six hours. The longer the trial the more 
accurate will be the final result. After 
a few trials it will be advisable to remove 
the balance and test for poise due to the 
fact, especially after prolonged trials, of 
the “setting” of the balance wheel. After 
repoising the balance it should be put 
through the trials again. 

When changing the weights or screws 
for the compensation only those on either 
side of the quarter or mean-time screws 
should be changed. The quarter screws 
may be used in extreme cases when the 
mean-temperature adjustment requires it 
to the extent of a second or two per day; 
these quarter screws should be moved 
only the very least bit equally so as to 
retain the balance in poise. These quar- 
ter screws, it should be remembered, are 


tc kind. It must be borne in mind that ule 
1= whenever a change in the weights is made___ Error,” which will be dealt with and ex- only used for poising purposes and not 
+ a corresponding change in the weight of plained a little later on in this article. for temperature adjustments. The other 
1= the timing screws must be made so as Watches may be adjusted for a range of Screws are employed for that purpose 
z to keep the total weight of the balance temperature of from 30 degrees to about and may be moved on either side of these 
1= unchanged. Were it not kept so there 95 degrees. Some watch factories adjust uarter screws. A very important fact 
= would be a change in the rate of the for wider ranges of temperature, but as to remember is that the rate of the watch 
i= watch. This is obtained by moving two just stated that would not be a very prac- should be obtained as perfect as possible, 
2 opposite screws at the same time and _ tical course to pursue, due to the intro- aS Otherwise there will result trouble 
= equally in all cases of weight moving or duction of another error. A great deal when the compensation test is under- 
2 adjusting. It is sometimes necessary to also depends where the trials take place. taken. The fact that at one test there 
| = make an alteration to the hairspring, in One watchmaker or adjuster in a warm Will be shown an error of gain, and at an- 
2 which case the timing must be gone all climate would not employ thé same range Other an error not so great, and at yet 
= over again as carefully as was done in of temperature as one who is situated in nother probably an error of loss, will 
a the first place or better if possible. a colder climate. It will be found best C@tse vexation to the adjuster if he is 
= Before any adjustments can be made to test for cold first in the temperature Unaware of the reason thereof. If we get 
= it is imperative that the watch is in first- adjustments. The reason given is that ‘!tegular compensation it will be due to 
UT class condition as far as the condition of when the time comes for the heat tem- the following reasons. 

It will be repeated again that if the watch 


the oil, escapement, and train or depth- 


perature trials the moisture, due to con- 
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If You Want to Keep Up You Must Keep Step 





They copied all they could follow, 
But they could not copy my mind; 
And I left them sweating and stealing, 
A year and a half behind. 
—Rudyard Kipling. 
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J. L. Art & Co., established Auctioneers of long standing, present for the consideration of 
the United States and Canadian Jewelers 


A New Method—A Sure Method 


The ED Method 





Fifteen years of unswerving devotion to high ideas in Auctioneering Methods and close observance of salesmanship 


progression have evolved 


The eS Method 


The personnel of our Auctioneering Corps is made up of men eminently fitted and nationally famous, who in this 


school of modern efficiency, have been thoroughly taught 


The ep Method 
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L. D. Whitney, Lansing, Mich. A. T. Ward, Saginaw, Mich. M. Hendrickson, Duluth, Minn. 
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H. Patton, Montpelier, Ohio. F. W. Demour, Jr., Cedar Rapids, la. A. Morrison, Prince Rupert, B. C. 
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A. J. Bennett, Bay City, Mich. 
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gains in heat and loses in cold, the com- 
pensation is too strong and is termed over- 
compensated in which event the screws are 
moved toward the fixed end of the rim of 
the balance, and when the reverse takes 
place it is under-compensated and the 
weights or screws are moved toward the 
free ends of the rim. In general practice 
it is found that there is a greater differ- 
ence in the rates between cold and mean 
than there is between mean and _ heat, 
and the rate cannot be adjusted so that 
there will be no variation at the mean and 
the extremes. If the watch gains in both 
heat and cold the compensation is too 
strong in heat and too weak in cold. By 
moving the screws back to reduce the er- 
ror in heat there would be an equal increase 
in the error in cold. Should the error be 
lessened in cold by moving the weight for- 
ward there will be an increase of the er- 
ror in heat—a circumstance for which there 
is no remedy. The next best thing that we 
can do is to endeavor to get the error equal 
in both extremes. If watches were sub- 
jected to one extreme only it would be 
possible to locate the error at the one ex- 
treme and keep it practically there leaving 
the other extreme free from any variation 
whatever. The error for heat could be cor- 
rected by moving the weight in the proper 
way and so make the mean temperature 
rate and heat alike thus placing all the 
error in the extreme of cold where it would 
be of no consequence. But as this has been 
found to be impracticable it has been left 
severely alone. As stated in the earlier 
part of the last article the temperature 
not only affects the balance but the balance 
spring, the oil, the mainspring and the 
mechanism in general. All this the balance 
has to make up for when the adjustments 
are made. 

Almost all balances, however well de- 
signed and made, have one fault in com- 
mon. The balances may be accurately ad- 
justed for two selected temperatures but 
for the intermediate temperatures or those 
inside the extremes the rate is not quite 
the same as was stated a little while back 
in this article. This irregularity is spoken 
of as the “Middle Temperature Error.” It 
is next to impossible to so alter the radius 
of gyration of the balance that its moment 
of inertia shall bear a constant ratio with 
the changing modulus of elasticity of the 
spring. If it is taken for an example that, 
within the range of temperature to which a 
chronometer is subjected, the modulus 
changes uniformly with the change of tem- 
perature, and who is there than can swear 
that such is the case, the difficulty still 
remains, because the moment of inertia is 
proportional to the square of the radius of 
evration. It appeals to the watchmaker in 
this way. If the compensation is adjusted 
correctly for an increase of 20 degrees and 
then tested for an increase of 60 degrees 
it will be found that the chronometer loses 
at the higher temperature; to bring it 
about right, the weights have to be brought 
a little further forward. If this is done 
and then tested again for a change of 20 
degrees the weights will be found to be a 
little too forward and the chronometer 
starts gaining because the radius is reduced 
too much. If the adjuster tests for a 
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higher increase in the temperature above 
60 degrees the weights are still not far 
enough forward. The greater range for 
which the primary compensation is adjusted 
for the greater will the middle temperature 
gain. As stated before this is overcome 
as much as is possible by only testing and 
adjusting for as narrow a range of tem- 
perature that the chronometer or time- 
piece will ever be subjected to. 

Many “auxiliary” or “secondary” compen- 
sations have been designed to reduce the er- 
ror. They are constructed so that they 
come into action suddenly at some selected 
temperature, and thus supplement the 
primary compensation through a more or 
less limited range. Most of them need 
very careful adjustment and unless great 
care is given to the matter more harm than 
good is obtained by its adoption and the 
remedy therefore becomes “worse than the 
disease.” 

When a watch keeps the same time in 
heat and cold including the mean or mid- 
dle temperature it is accurately compen- 
sated. With the ordinary compensation 
balance this will be found to be very sel- 
dom the case unless it be by accident or 
due to a slight natural compensation. Ship 
chronometers of the best construction come 
nearest to perfection having a daily plus 
error of about five-lengths of a second at 
the mean temperature than at the extremes. 
There are slight errors due to the changing 
temperature but the rate at the middle or 


mean temperature is generally taken 
as the starting point from which - va- 
riations are noted. However, as stated 


previously, in some cases the extreme, 
either way, is used as the regulating means, 
but this occurs only when the chronometer 
is habitually exposed to very warm 
climates. Ordinary chronometers of calibre 
of the second class will vary from one to 
three seconds a day for a change of from 
20 to 30 degrees in temperature. 

Watches can be made to come very close 
to that of a chronometer, but do not often 
produce the same results for the same 
change in temperatvre. Such watches will 
sometimes show an error of from three to 
ten seconds per day for a change of about 
40 degrees. <A closely adjusted watch, 
however, will keep within two seconds for 
the same change; this is only to be found 
in the very high-class watch. A watch 
with an unadjusted balance will make an 
error of about from 20 seconds to two 
minutes or more for a change of about 
forty degrees. 

We think of the chronometer as being an 
instrument capable of producing perfect 
timekeeping, but in many cases this is not 
found to be the case. Many such instru- 
ments are no better than an ordinary watch 
of average ability. Too little time is ex- 
pended in looking after these timepieces not 
only by the manufacturers, but by many 
watchmakers themselves. It will thus have 
been seen that adjusting chronometers and 
watches of high grade for temperature 
alone is no sinecure and can only be ob- 
tained after the necessary experience has 
been gained, and the absolute knowledge 
and comprehension of the fundamentals 
forming the basis of such adjustments. 


[THE END.] 
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Astronomical Research to Be Aided 
by the New Canadian Telescope 





THE latest advances in astronomical and 

engineering science are represented by 
the new Canadian telescope and observing 
accessories in Vancouver, B. C. The dome 
and telescope were made by a firm in 
Cleveland, O., who have constructed the 
two largest refracting telescopes in the 
world, the Yerkes and the Lick. 

A driving clock imparts the motion to 
follow the stars. Other operations are 
effected by electricity. The telescope was 
illustrated in the current issue of the 
Sctentific American, which says: 

“The principal mirror of the telescope is 
73 inches in diameter and 13 inches thick 
at the edge, with a hole through the center 
10% inches in diameter. It weighs 4,340 
pounds, is ground smooth and circular on 
the edges, is ground and polished approxi- 
mately flat on the back and concave on the 
front surface. The form of the front sur- 
face, which has a bright coat of silver de- 
posited on it so that the light from the 
stars is reflected back and does not enter 
the flash at all, is what is called a para- 
boloid of revolution and is a similar curve 
to that given to the headlight reflectors of 
automobiles or locomotives, and is such 
that all the light coming from a distant star 
is concentrated in one point, forming an 
image of the star 30 feet above the surface 
of the mirror, at the top of the skeleton 
tube. The mirror is hence said to be of 
30 feet focus. This curve does not how- 
ever differ from a section of a sphere by 
more than one-thousandth of an inch but 
has to be very accurately produced as the 
surface should nowhere deviate from the 
true form to a greater extent than one two 
hundred-thousandths of an inch. It is this 
extreme requirement as to accuracy which 
makes lenses and mirrors of high grade so 
exceedingly difficult and*costly to produce. 

“If the image of the star is produced at 
the upper end of the tube, it is evident that 
observations will have to be made there. 
This can be effected at the image at the 
center of the upper end of the tube by 
auxiliary lenses and prisms which reflect 
the light to the side. A second method is 
by interposing a plane or flat mirror about 
4 feet down the tube which causes the im- 
age to be focused at the side of the tube. 
In a third method, a convex mirror is 
placed about seven feet down the tube and 
the light is reflected back through the cen- 
tral hole in the 73-inch mirror forming the 
image at the bottom of the tube where it 
can be observed with an eyepiece just as 
in an ordinary telescope. All three of these 
methods may be employed with this in- 
strument. 

“The building for the telescope is cir- 
cular with a wall 66 feet in diameter and 
32 feet high. This is surmounted by a: 
hemispherical revolving dome (the total 
height being 75 feet) turned by a motor a 
complete revolution in six minutes so that 
the opening, which is closed when the 
telescope is not in use, by the two sliding 
shutters, can be turned to any part of the 
sky to which the telescope is pointed. An 
electrically operated, elevating platform 
moves up and down the shutter opening to 


(Continued on page 127.) 
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Swiss Pattern Files 
Give Best Service 


Fine materials, expert workmen, and the 
best equipped File Factory in the world, enable 
us to guarantee the sharp teeth, fine temper, 
uniform quality and long wearing qualities of 


every NICHOLSON Swiss Pattern File. 


SY INVITATION 


MEMBER OF Specify “NICHOLSON” when 
PERE ordering Files. 





A personal test will do the rest. 


Our booklet “FILE FILOSOPHY,” 
and Catalog showing 600 illustrations 
of files from actual photographs, sent 
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Patents Granted by the United States 
and Great Britain. The United States 
Patents That Have Expired and the 
Registered Trade-Marks. } 
UNITED STATES PATENTS. 
issue of October 2, 1917. 
1,241,517. MACHINE FOR CUTTING AND 


FORMING SPOONS FROM SHEET MaA- 
TERIAL. Leo D. Jacosy, Boston, Mass., 
assignor to the Sanispoon Co., Boston, Mass. 
Filed Nov. 27, 1916. Serial 133,605. 

In a machine of the character described, the 
combination of a pair of forming dies, one of 
which is reciprocable with relation to the other, 
a co-operating block movably mounted in the said 
movable die, a spring which engages with said 
block and tends to push said block outwardly 











a spindle secured to 
said block and loosely mounted in said movable 
die and having an annular groove therein, an 
apertured shank through which said spindle loosely 
passes, a plurality of segmental jaws mounted con- 
centrically on said shank in such a manner as to 
have a radial movement and which are adapted to 
engage with the annular groove in said spindle, 
and a spring which tends to press said segmental 
jaws radially toward each other and which holds 
the said jaws in engagement with said annular 
groove when the said annular groove is in align- 
ment with said jaws. 


with relation to said die, 


1,241,657. CLASP FOR HAND-BAGS. Frank J. 
Ovican, Brooklyn, N. Y., assignor to Simon 
Zinn, Inc. Filed Feb. 9, 1917. Serial 147,535. 

| 








! 


comprising a pair of 
"-shaped cross section, 
within the 


A clasp for hand bags, 


pivoted members having a ( 


a resilient latching member mounted 
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U-shaped portion of one of said members, a lateral 
projection carried upon the other of said members 
and provided with a recess for the accommodation 
of said resilient member, and means for effecting 
the engagement or disengagement of said resilient 
member with said recess, said means including a 
rotatably mounted member having a cam surface 
and an operating member for actuating said rotat- 
ing member. 


1,242,054. BROOCH-FASTENING DEVICE. 
Gustavus A. SIEFKEN, Minneapolis, Minn. 
Filed Nov. 20, 1916. Serial 132,383. 


The combination, with a pin guard having a 


hook portion and slotted opening in the shank 
thereof and a recess beneath said opening, of a 
catch pivoted near one end within said opening 


beneath the point of said guard, and having a lug 





projecting upwardly to a position adjacent to the 
end of said guard and also having a heel in the 
rear of said pivot, a spring mounted within said 
recess to engage said heel for normally holding 
said lug near the end of said guard and across the 
opening of said hook portion, and said catch hav- 
ing an upwardly projecting arm forming a finger 


grip for tilting said catch outwardly against the 
tension of said spring and moving said lug to 
expose the opening in the hook portion of said 


guard, inward pressure on said arm holding said 
catch in its locking position. 


- DESIGNS 


HANDLE FOR FORKS AND 
Greorce E, Curtiss, 
assignor to Landers, 


SIMILAR 
New Bri- 
Frary & 


51,312. 


ARTICLES. 


Conn., 


tain, 























Clark, New Britain, Conn. Filed Jan. 27, 
1917. Serial 145,009. Term of patent 14 
years, 

51,318. BUTTON. NicHotas Mare, Flushing, 





Serial 178,042. 


1917. 
Term of patent 3% years. 


N. Y. Filed June 30, 
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51,311. 


JEWELRY-RING. 


JoserpH T. Baltey, 





Philadelphia, Pa. Filed Aug. 15, 1917. Serial 
186,431. Term of patent 14 years. 





UNITED STATES TRADE-MARKS. 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Sec- 
tion 6 of said Act.] 


—_—_— 





Trade Marks Published October 2, 1917. 


93,251. (CLASS 28 JEWELRY AND PRE- 
CIOUS-METAL WARE.) ABRAHAM & 
Straus, New York (Brooklyn), N. Y. 


1916, 


CARA 


Particular description of goods—Pearls. 
Claims use since Oct. 15, 1915. 


97,425. (CLASS 30. CROCKERY, EARTHERN- 
Lenox In- 


Filed Mar. 3, 


WARE, AND PORCELAIN.) 

CORPORATED, Trenton, N. J. 
Filed Aug. 18, 1916. 
description of 


Particular goods—Decorated 





Tableware of Porcelain and Earthenware. 
Claims use since February, 1906. 


Trade Mark Registered October 2, 1917. 
118,762. WATCHES AND WATCH-MOVE- 
MENTS. Etcin Nationat WatcuH CoMPANy, 
Chicago, Ill. 
Filed May 15, 

July 31, 1917. 


Astronomical Research to Be Aided 
by New Canadian Telescope 


1917. Serial 103,816. Published 





(Continued from page 125.) 








enable observations to be made at the upper 
end of the tube. Canvas curtains moving 
up from the bottom and down from the top 
enable the aperture to be limited to the 
width of the mirror, to prevent shaking 
the tube when wind is blowing. Building 
and dome are of steel construction through- 
out with double sheet metal walls, allow- 
ing complete air circulation from openings 
at the bottom of the wall to louvres at the 
top of the dome, thus keeping the interior 
cool during the day time while the metallic 
structure rapidly assumes the air tempera- 
ture. These conditions are essential] in 
order to preserve as good definition as 
possible in the star images.” 

For astronomical operations this is 
claimed to be the most perfect instrument 
ever constructed. 








M. DeWitt Schepmoes died at his home 
in New Paltz, N. Y., recently after a long 
illness. The funeral was held at the Re- 
formed Church and the services were con- 
ducted by the Rev. M. V. Oggel. Mr. 
Schepmoes went to New Paltz about 40 
years ago and established the jewelry busi- 
ness which he carried on until a short time 
ago, when it was discontinued on account 
of failing health. 
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Luminous Watches 


Any watch that has good hand clearance 
‘can be made luminous by our factory. 
Radium Dials should have a reputation for 
quality behind them. Let us tell you how 
we can illuminate yours. 

We are the pioneers in America for self- 
luminous (Radium) compounds and the 
many uses for them. 


Military Wrists 
Dials Hands 


Pocket Watches 


Repairs 


Radium Luminous Material 


Shines in the Dark 
TEST YOUR DIALS AT NIGHT 





Radium Luminous Material Corporation 


NEW YORK 
CITY 


Fifty-five 
Liberty Street ah of 








HINTS FROM HERPERS 











THE ABOVE DEsIGN PRODUCED Waitt 
OUR MATERIAL. 


AN INQUIRY BRINGS FULL INFORMATION 


HERPERS BROS. 
SETTING MAKERS 


18 CRAWFORD S17. NEWARK, WN. J. 

















Treat Directly with the Manufacturer 


ALEX. HUNING 


GENEVA, SWITZERLAND. 





Manufacturer of High Class 


? Watches 





Specializing in 
round, oval and 
rectangular lever 
movements. 


Ask for Prices—Agents wanted ior U.S.A. 























ENGRAVEWORK “ae 


TT LRADE WUBI _prare 
The remarkably speedy service bridges great distances. 

The small dealer has the same price advantage as the large. 
Send for latest styles and prices Weddings and Cards. 

















The Prentice Engraving Co., 212 N. 13th St., Philadelphia, Fa. 





Practical Course in Adjusting 7.2%n» 
Price $1.50. The Jewelers’ Circular Publishing Co., New York 


HIGH PRICES 


Silver is the highest it has been for the past 
25 years. NOW is YOUR chance to “cash 
in” on the high price. We will gladly pay 


you the highest price for all your old silver, 
regardless of quantity. Send it to 


CEORCE M. BAKER 


Gold, Silver and Platinum Refiners 
91 PAGE ST., PROVIDENCE, R. l. 

















“LL. &S. GOLD ALLOYS” 


Yellow, red, green and white 


Alloys 


Platinum, Gold and Silver Solders 











L. LEBER & SON, 149 N.J.R.R. Ave., Newark, N. J. 
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